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NEAR YOU..10 SERVE YOU 





350 Alemite Service Centers 
Coast-to-Coast 


® Prompt, efficient, dependable service— 
whenever you need it—wherever you are! 
That’s the all-important “profit insurance” 
Alemite offers you. 

No other—only Alemite—maintains so vast 
a national network of service points manned 
by factory-trained personnel .. . strategically 
located . . . available to bring immediate on- 
the-spot assistance to your maintenance or 


repair problems. 
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That’s why you can count on Alemite. 
Alemite equipment . . . for 34 years the fin- 
est, most efficient money can buy. Alemite 
service .. . the most complete available, with 
the specialized facilities and experienced 
“know how” that will save you time, trouble, 
and money —daily! 

For the name of the distributor or service 
jobber nearest you, write: Alemite, 1860 
Diversey Parkway, Chicago 14, Illinois. 
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PUSH-BUTTON WEATHER 


The conditions found in road operations, including temperature” 
and humidity, can now be duplicated in Ethyl’s new chassis- 
dynamometer rooms. These research facilities, which by-pass 
the delays caused by weather and traffic, enable Ethyl to give 
customers prompt “road knock ratings” on their gasolines. These 
all-weather rooms are one reason why Ethyl is first in antiknock 
service. 





MOVIE MAKERS 


The films that Ethyl has produced since 1935 are 
designed to serve all branches of the oil industry. 
During 1951, the 28 films now in our motion pic- 
ture library were shown over 8,500 times to more 
than 700,000 people. These films are available to 
our customers without charge and are another 
reason why Ethyl is first in antiknock service. 





ANTIQUE AUTOMOBILES 


Old-time automobiles are used as an attention- 
getting device in Ethyl’s current advertising cam- 
paign. It appears in leading national magazines 
that reach more than 48 million readers every 
month. Year in and year out, Ethyl advertising 
is designed to help sell your best gasoline. Na- 
tional advertising is an important reason why 
Ethyl is first in antiknock service. 
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Takes ONE LOOK to Really Know... 


SHFLO 


It’s important to know at all times— 
what's going on . . . as well as what's 
going through ! 
You'll find OPW “VISI-FLO” Sight 
Glass Indicators a trustworthy visible 
means of alerting youas to rate of flow, 
viscosity, color of liquids, clarity and 
purity of product. 
Whether it’s entrained solids, gasoline, 
oil, water or even orange juice .. . 
“VISI-FLO” accurately shows you ... 
_ formity, a high standard of product 
quality, and an even continuity of 
ye production. 
__ From plain type to magnetic indicating 
type, the complete “VISI-FLO” line 
represents every application possible— 
vertical, horizontal, screwed end, 
flange type, with or without propeller. 
Manufactured in types for application 
_ to exposed pipes or for predesigned 
_ liquid channels incorporated in the 
’ machine. 
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VALVES @ FITTINGS @ ASSEMBLIES 


Contact your oil equipment jobber for specific for handling hazardous liquids 
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THE NATIONAL SALES REGISTER in this modern service station saves pro- 
prietor Dean E. Burns over $1,000 yearly. 


“Our National Sales Register 





saves us at least*3.00 a day... 


“It was only after we in- 
stalled a National Sales 
Register that I could be 
really sure we got all the re- 
ceipts for labor, car-washing 
and lubrication jobs. 

“Our National gives tight 
money control and has elim- 
inated forgotten charges. 

“The accurate informa- 

zs tion and record of sales by 
Gperster, fanndend Gerv- classifications (gasoline, oil, 
ice, Mishawaka, Ind- = =§ tires, etc.) which the 
National provides, is another important saving. 
“Cash shortages have been reduced to the 
minimum—another daily money saving. 
“Fifteen hours is a lot of working time. 
Thanks again to my National, I now save this 
much time each week in balancing cash, book- 
keeping and getting sales records. 
“The increase of customer good will and con- 


THE NATIONAL CASH REGISTER COMPANY, DAYTON 9, OHIO 


4 


fidence, due to speedier service and elimination 
of errors in addition, is another gain for me! 

“These benefits save me at least $3.00 a day, 
or over $1,000 a year. 

“My average sale used to be $2.00. Now it 
shows a gratifying increase. 

“I credit my National System for an increase 
in station revenue and better business control.” 

Are the profits of your service station as 
much as they should be? Do you have adequate 
control over your charges and receipts? Call 
your National representative today. Let him 
show you how a National System can give you 
protection that saves money, efficiency that 
makes money! 
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FREE LUBES AND GREASES—A new twist is being 
added to the farm discount problem, according to re- 
ports at recent Midwest jobber meetings. Now it ap- 
pears that a few marketers are offering the farmer a 
year’s free supply of lubricating oils and greases in re- 
turn for his gasoline business, while maintaining the 
consumer tank wagon price on gasoline. Jobbers at- 
tempting to preserve their businesses by maintaining 
the historic consumer tank wagon price structure, con- 
tend that this give-away competition is every bit as 
vicious, if not more so, as the granting of straight 
dump discounts which has become so prevalent 
throughout the Midwest in recent months. 


RATIO FACTOR ?—Some lube men—thinking aloud— 
raise the question of whether motor oil to gasoline 
sales ratios at service stations are accurate index of 
oil sales trends. Among factors which these men say 
might be throwing ratios off are these: newer cars 
with automatic transmissions (despite car manufac- 
turers’ claims of improved efficiency and performance) 
are turning in fewer miles per gallon of gasoline; 
increased congestion in city areas also cuts down 
gasoline mileage. In short, motorists are consuming 
more gasoline per 1,000 miles than heretofore, yet 
oil consumption may be unchanged. The matter will 
be given more detailed study. 


CREDIT ON TURNPIKES—lIn studying the advisabil- 
ity of letting a contract to one low bidder for the 
operation of service stations on the new Ohio toll road, 
as compared to some plan for dividing up the road 
into sections to be serviced by more than one gasoline 
marketer, the turnpike officials are accumulating in- 
formation on credit card reciprocity agreements be- 
tween major oil companies, and also on universal 
credit card acceptance plans. Only idea at present 
is to inform themselves as to what effect, if any, credit 
card exchange practices may have on motorists who 
will use the turnpike. 


THE RACE CONTINUES—Lincoln will go ahead in 
the horsepower race by a “nose” when its 1953 models 
are unveiled. It will sport a 205 horsepower engine. 
That’s up about 45 horsepower over the 1952 models. 


NEW RUBBER INGREDIENT—Du Pont has high 
hopes for a new compound which can be blended with 
man-made rubber to give it much higher resistance 
to cracking after prolonged exposure to air. Name 
of the new material is “Hypalon” and blends of 25% 
hypalon with 75% synthetic rubber in test tires are 
said to be almost completely immune to the deteriorat- 
ing effects of ozone, even in extreme concentrations. 
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MILEAGE GUARANTEE—At least one large oil 
marketer is considering with more than passing in- 
terest a plan to compete in car dealer field with 
guaranteed mileage contracts now being sold to new 
car owners. So far contracts of this type have sold 
for about $25 and guarantee the car owner for 30,000 
miles or two years (whichever comes first) against 
certain mechanical failures, providing the customer 
abides by certain contract requirements—such as reg- 
ular lubrication, inspection and oil changes. This oil 
marketer is contemplating making a 50,000-mile guar- 
antee contract available to car dealers handling its 
line of motor oils and lubricants. At an average 
mileage of 10,000 miles per car per year, such a 
contract would tie a-car owner to the car dealer for 
about five years on lubricating services. 


NEW WINDSHIELD TREATMENT — A new prod- 
uct will be offered for sale to motorists shortly that 
is intended to provide an anti-glare effect to existing 
windshields by means of a tinted, transparent, plastic 
coating. In liquid form, the coating can be sprayed 
on, and is claimed to result in a soap and alkali re- 
sistant film, light-fast and free of distortion. It is 
not yet known whether the coating is intended to be 
applied to the inside or outside surface of the glass, 
nor to what extent it withstands damage ty scraping 
or rubbing such as might be required for cleaning. 


BUSINESS CENSUS—Directions are expected to go 
out early next year to business firms to be covered 
by the 1953 Census of Business—including gasoline 
service stations, oil wholesalers, refiners and trans- 
porters. Census Bureau will be alerting businesses 
to maintain proper records so that complete answers 
will be available on operations for that year. This 
will be the first real post-war progress report, be- 
cause the 1948 Census of Business (they are taken 
every five years) covered part of World War II opera- 
tions. 


THE ANALYTICAL PITCH—News that one manufac- 
turer of passenger cars plans to make motor oil an- 
alysis available to customers at its car dealer shops 
(see NPN Oct. 1, p.7) caused quite a stir among lube 
oil marketers. In fact, inquiries so far indicate that 
some oil marketers may be seriously contemplating 
use of some type of motor oi] analysis at service sta- 
tions as a motor oil and lubrication sales tool. Some 
thought is even being given to the idea of using a 
portable oil analysis kit for demonstrations at stations 
—tying the demonstration in with a lube sales cam- 
paign. Discussions currently are in a preliminary 
stage and it’s too early to determine what eventually 
will develop, but it’s evident the subject’s being given 
some serious thought. 

















Even a Boy can fight Communism with Truth 


Kids on Radio Free Europe Send Hope To Pals Behind Iron Curtain 


Twelve-year-old Karel Paces, a young 
Czech found in a German refugee camp, 
is broadcasting over Radio Free Europe 
to his Czech friends behind the Iron 
Curtain. 


He is telling them familiar children’s 
stories in their native tongue—stories 
now denied them by their Communist 
masters. These stories have a very real 
meaning to Karel’s friends, a meaning 
ingrained in the folklore of their country. 


Karel Paces is giving his friends, the 
boys and girls of his beloved Czecho- 
slovakia, the truth of their own country 
and the free world. It is this truth which 
every American must support now so 


Contributed in the public interest by 


that it can be used to fight the deceit, 
darkness and despair which Communist 
tyranny is spreading through the satellite 
countries of Europe. 

Day and night, Radio Free Europe is 
exposing Communist lies and propa- 
ganda, and sustaining the hope of op- 
pressed millions that some day they will 
live in a better world. 


At least $4,000,000 is needed this year 
to support and expand the operations of 
Radio Free Europe and Radio Free Asia. 
In addition, the Crusade for Freedom is 
seeking the signatures of Americans, on 
Freedom-Grams. These will be your per- 
sonal pledges of hope for a free world. 


This Crusade cannot succeed without 
your help. Your contribution is needed 
now to help support Radio Free Europe 
and Radio Free Asia . . . to help fight red 
lies with truth and to win the cold war. 

Support this truth campaign now and 
help bring to millions the promise of 
future freedom. 


Send your contribution to 
Crusade for Freedom, 
c/o your local Postmaster 


Help Truth Fight Communism 
Give To Crusade For Freedom 
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Government May Have Idea in Proposal 
To Study Who Keeps Consumer Dollar 


When a man 

spends a buck for 

some product, such as gasoline for 

his car, where does the dollar go? 

Héw. much of it does the retailer 

keep, and why? Ditto for the whole- 

saler, the manufacturer, the producer 
of raw materials, etc. 


The government may undertake a 
study to find out. Although it’s still 
in the embryonic stage, a blueprint 
on procedures already is being 
drafted. Early next year, it’s apt 
to land on the desk of President 
Eisenhower for his decision as to 
whether the project should be un- 
dertaken. 

A key official in the planning said 
this week that no decision has been 
made on products to be studied, if 
the program is undertaken, but it 
was his opinion such a study certain- 
ly would include gasoline and most 
likely it would include fuel oils, too. 


At first glance, it’s one of those 
dreamy things that comes from ivory 
tower thinking. But it’s worth a 
further look. If it is done right, it 
could provide some valuable infor- 
mation for the average businessman. 
It would give him a measuring stick 
for his own operation by showing 
him what others in his line are do- 
ing. 

Government officials involved in 
the planning now are chiefly con- 
cerned with one thing: They are 
acutely aware that such a project 
can succeed only if they get the con- 
fidence and the co-operation of busi- 
ness and industry. 

For that reason, they have already 
called in some groups for consulta- 
tion and will call in others. Then 
when they get a tentative plan of 
procedure shaped up, the Federal 
Trade Commission will hold public 
hearings on it. 

The officials dread that business- 
men may decide in advance that the 
idea is “screwy” and will have noth- 
ing to do with it. In that case, the pro- 
ject is doomed. 

What the officials want is for 
business and industry people to ap- 
proach the matter with an open mind. 
Then, if they don’t like it, they can 
say so. 

The idea started with Ellis Arnall. 
When he quit as price stabilizer, he 
suggested to President Truman that 
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a study be made of the consumer 
dollar. Mr. Truman thought it was a 
good idea and wrote FTC, asking 
that agency to draw a blueprint of 
how such a study should be made. 

The matter was routed to FTC’s 
head economist, Corwin Edwards, and 
that’s where it is. at the moment. 

What Mr. Edwards wants to do 
is this: 

Find out how much statistical ma- 
terial already is available, and test 
those statistics for accuracy. 

Discover what statistics are not 
available and determine how best 
to get them. 

Seek information and advice con- 
stantly from industry groups. 

When a tentative working plan has 
jelled, call a public hearing on the 
methods to be used in the study. 
Then draft a more definite plan. 

Even then, Mr. Edwards figures 
such a plan would have to be tried 
out in pilot studies before being ap- 
plied in general fashion. 

If and when the plan is approved 
by the President, other government 
agencies probably will be called on 
to provide statistical data and other- 
wise help with the surveys. 

Mr. Edwards feels that if all the 
“ifs” can be met successfully, such a 
study would have two tremendous 
benefits: 

1. It would give the government 
a better picture, a better under- 
standing of business and therefore 
help the various agencies be more 
realistic and practical in their deal- 
ings with business, 

2. It would give business and in- 
dustry valuable information for their 
own uses, because it would be, in 
effect, an X-ray picture of business 
operations. 

The report is that FTC Commis- 
sioner Lowell B. Mason approves the 
idea “if it’s kept out of the hands 
of the crackpots.” And Mr. Mason 
is pretty well known as a man who 
does not “go” for ivory tower 
schemes. 

There’s no doubt but that Mr. Ma- 
son will keep a wary eye on the de- 
velopment of the plan. And he wants 
businessmen to do the same. But 
he told this reporter that he sees 
fine possibilities in the project and 
that businessmen he has talked with 
about it are of the same opinion. 





AN OFFER 


The Richfield Franchise offers 
Independent Petroleum Distrib- 
utors 


—a full line of unsurpassed 
Richfield Petroleum Products 
that are Rich in Quality, Rich 
in Performance, Rich in Profit 
Potential. 


—expert counsel and assist- 
ance in solving the Independ- 
ent’s problems. 


—a Franchised Territory with 
no competition from your sup- 
plying company. 


Look into the advantages of a 
Richfield Franchise today. Phone 
or write to Richfield, the oil 
company that distributes exclu- 
sively through Independent 
Marketers. 


Nidiigiaal 


Oil CORPORATION 
OF NEW YORK 


SERVING THE EASTERN SEABOARD 
FROM MAINE THROUGH THE CAROLINAS 
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SUPPLY AND DEMAND 








Demand for Oil to Rise Next Year 
But Rate of Increase to Slow Down 


Economists of some of larger com- 
panies anticipate modest increase in 
domestic demand next year over 1952, 
while almost to a man expecting some 
decline in general business activity in 
latter part of 1953. 

One of them, specific about demand 
outlook, foresees a 2.25% increase, 
and another sees a gain of “4% or 
5%,” latter forecast being conditioned 
on “a firm economic picture”. 

Economists deem crude production 
at the moment to be “a little high”, 
even “too high”, but see this condition 
being corrected either by reduced al- 
lowable or rise in level of refining ac- 
tivity, and on whole see operations 
pretty well in balance in the next 
several months. 

Expressions of concern about height 
of distillate stocks leave them cold. 

One economist, in fact, says he’s 
not as much disturbed over chance of 
over-supply as he is about possibility 
that winter will be “really cold” with 
result that distillate yields will have 
to be so great that “we'll lose gaso- 
line”. 

Another dismisses distillates sub- 
ject with observation that “you can’t 
have too much distillate on hand at 
this time of the year” in view of in- 
dustry’s limited storage capacity. 
It'll be “perfectly fine,” he observes, 
if “we won't be running distillate at 
the expense of gasoline—which we'll 
probably need, too.” 

The man making “4% or 5%” de- 
mand estimate believes decline in ex- 
ports’ now in progress probably will 
hold increase in total demand on 
U. S. to 3% or 4%. Man expecting 
domestic demand to be up only about 
2.25%, sees total demand on U. S. up 
only 1%. 

Latter’s breakdown of his domestic 
activity forecast runs as follows: 

Gasoline up about 3%—perhaps up 
to 3.5% over 1952. Kerosine up 4.5%. 
Distillate up about 5%. 

This forecast is predicated on pas- 
senger automobile registrations of 45 
million to 45.5 million; truck and bus 
registration of 10.1 million, and 6.6 
million oil burners in use, 


Day’s Supply—Primary inventories 
of kerosine and distillate fuel oils 
were down somewhat at the end of 
October from the end of September 


Oct. 31 this year were calculated to 
last on basis of forecast demand, with 
comparisons for the previous month 
and year before: 


Oct. 31 Sept. 30 Oct. 31 
1952 1952 1951 
Finished & unfinished 


37 37 
Kerosine .... osoce) OF 69 61 
Distillate fuel ‘oil 69 54 
Residual fuel oil 31 26 


Bureau of Mines revised total demand fore- 
cast figures for fourth quarter 1952 and IPAA 
forecast for first quarter 1953 have been used 
by NPN to cover period three months ahead 
in calculating days’ supply of primary stocks 
(API data) shown for Oct. 31, 1952. Com- 
parative figures for primary stocks at end 
of preceding month were calculated from B. 
of M. revised forecast for fourth quarter 1952 
and API data. Comparative figures for 1951 
date shown were calculated from Bureau of 
Mines actual stocks figures for date shown and 
actual consumption figures for period three 
months beyond that date. 

Record Crude Output—Crude oil 
and condensate production set a new 
high mark in the week ended Nov. 
1 for the fifth consecutive week, ac- 
cording to API. Record output av- 
eraged 6,549,050 b/d, a gain of 11,- 
350 b/d over the previous week. 

After six consecutive record-break- 
ing weeks, distillate fuel oil inven- 
tories showed a decline in the week 
ended Nov. 1, report showed (see 
summary table on this page). 

Refinery runs were down slightly, 
but refinery output of all major prod- 
ucts except distillate fuel oil in- 
creased, Stocks of all principal prod- 
ucts declined. 


Reserve Capacity Low—WNation’s 
crude oil reserve productive capacity 
of about 15% of domestic consump- 


tion represents a percentage “much 
too small for comfort,” Deputy PAD 
J. Ed Warren warned Oct. 31 in ad- 
dressing meeting of Missisippi-Ala- 
bama Division, Mid-Continent Oil & 
Gas Assn. 


At the same time, Mr. Warren 
strongly endorsed oil conservation as 
“an underground stockpile for emer- 
gency use” and safeguard against 


government intervention. 


Mr. Warren said that best guesses 
on reserve productive capacity range 
from 800,000 to 1,000,000 b/d, an 
undetermined part of which is not 
“truly effective” because it can’t be 
produced at going prices or has 
no outlets. One of PAD’s constant 
problems, he said is how to induce 
industry to “go beyond limits of 
profit alone” in developing reserve ca- 
pacity. 

In order to preserve competitive 
spirit in oil industry—and keep from 
making serious operating mistakes— 
PAD has refrained from imposing any 
of following controls, Mr. Warren 
noted: judging applications for priori- 
ties assistance in purchase of pipe 
on 4ikelihood of well’s finding oil, di- 
recting wide well spacing, underwrit- 
ing building of refineries, pipe lines 
and storage facilities with federal 
funds and dictating just where each 
must go. 


California Plant Expands—Defense 
Production Administration has given 
rapid tax write-off approval to Stand- 
ard Oil Co. of California’s plan to 
spend more than $27 million in ex- 
panding its refining facilities at El 
Segundo, Calif. 

Standard’s expansion will include 
increasing basic refining facilities 
from the present 29,000 b/d to about 


Summary of API Report on Refining Operations 
(U. 8, totals—B, of M. basis) 


Production 


Crude runs—daily avg. ..... 
Foreign crude incl. ....... 
Percent paage eae 

Gasoline a 

Kerosine 

Distillate fuel ‘oil 

Resiauel fuel Seas 


Finished. ‘& unfinished anos a 
Kerosine . “ae: , 
Distillate fuel oil . 
Residual fuel oil . 


Week 
Ended 


Oct. 25 
(figures in bbis.) 
6,938,000 
642,000 
94.7 
22,301,000 
2,493,000 


10,531,000 
8,497,000 


120,767,000 
34,212,000* 

121,286,000* 
54,101,000 


*Revised due to error by reporting company. 


Summary of B. of M. Report on Crude Oil Stocks 


in terms of days’ supply, according 
to NPN calculations. Gasoline posi- 
tion improved slightly, while residual 
fuel oil position was down slightly. 
Table below shows how long stocks 
of principal petroleum products on 


Week Ended 
Nov. 1 


Total crude stocks in U. S. .. .. .268,535.000 
Total located in PAW District 1.. 17,813,000 
Total located in PAW District 2.. 88,541,000 


Week Ended 
Oct. 25 
(figures in bbis.) 


+1, 471,000 43,322,000 
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YOUR CUSTOMERS...Have you 
recently reminded them of 
these rules for good driving? 


1. Avoid high speeds. Drive at a 
reasonable speed that will get 
you there on time. 

2. Drive the road ahead. Watch 
traffic and lights. Pace driving to 
make as few stops as possible. 

3. Make slow easy starts. Shift to 
high as soon as possible. 

4. Under normal driving conditions, 
don’t press the accelerator to the 
floor. 

. Avoid sudden stops. 

. Adjust seat so legs are comforta- 
ble for a light steady pressure on 
the accelerator. Don’t pump the 
pedal! 

. On open stretches maintain a 
constant speed. 

. On up-grades don’t attempt to 
maintain constant speed. 

. Be sure tires are inflated to prop- 
er pressure. 

Use the proper grade lubricants 
for anticipated seasonal weather 
conditions. 











Complete Manual on Gasoline 
Dyes Soon Available 


New booklet on Du Pont Gasoline Dyes 
contains all the information a refiner 
needs to know about dyeing gasoline. 


Ever since tetraethyl lead was first 
used as an antiknock compound, color- 
ing has been an important factor in 
making gasoline. 

Gasoline dyes, however, have for a 
long time presented a number of han- 


dling problems. And it was not until 
recently that efficient methods of ad- 
dition were worked out. 

All of the latest methods of dyeing 
gasoline are fully discussed in a new 
booklet, “Du Pont Gasoline Dyes.” It 


ADVERTISEMENT —Prepared for the Petroleum Chemicals Division of E. 1. du Pont de Nemours & Company (Inc.) 





New Dynamometers Broaden 


Usefulness to Refiners 
of Du Pont Test Car Fleet 


When a car engine knocks, the cause may be from a variety of factors other 
than gasoline quality. This fact is readily demonstrated to fleet owners or 
other groups by the new Petroleum Chemicals Division traveling dyna- 
mometers which are part of Du Ponts fleet of 53 road octane test cars. 


ROBERTS W. BROKAW, JR., Du Pont representative, uses the Du Pont test car and 
dynamometer combination for demonstrating road knock by the Uniontown method. 








covers the dry dye eductor system as 
well as the various other methods of 
addition by dye pot. 

The booklet also gives complete in- 
formation — including solubility charts 
and spectrophotometer curves — on all 
the Du Pont gasoline dyes. And it con- 
tains full data on meeting color require- 
ments for military, aviation and leaded 
motor gasoline. 

In addition, the booklet includes 
much helpful information on handling 
dyes; such as how to remove dye stains 
from clothing and equipment — and 
useful shipping information. 

This booklet will soon be available 
to refiners through the Du Pont Pe- 
troleum Chemicals Division district 
offices. 





Suppose you want to show a custom 
er group the effect of speed, spark 
advance, air-fuel ratio, operating tem 
perature, and altitude as well as fuel 
quality on engine performance and 
octane requirement. The dynamometer 
and Du Pont test car combination is 
all that is needed to make a convincing 
demonstration. 


ANSWERING QUALITY COMPLAINTS 


Suppose, on the other hand, you want 
to refute quality complaints with a 
dash of sal hoeauabie, The dyna- 
mometers can be employed to point up 
the effect of poor operating mainte- 
nance on engine performance . . . by 
simulating faulty ignition, fouled spark 
plugs, over-advanced spark timing and 
improper carburetor adjustment. 


OVER 
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Dynamometers 


These versatile dynamometers are 
each equipped with a speedometer, 
road power meter, fuel flow meter, air- 
fuel analyzer, intake vacuum gauge 
and various temperature indicators. An 
easel and a public address system to- 
gether with special microphones to 
amplify the speaker’s voice all help 

oa the demonstration clear and 
nedasiiaentibie 


FLEXIBLE PROGRAM 


Du Pont automotive specialists have 
been trained for putting on dynamome- 
ter demonstrations. A wide choice of 
program material is offered and can be 
readily tailored to meet the specific 
needs of an individual oil company. 

The length of time required for a 
demonstration is completely flexible 

. ranging from one hour to a full 
afternoon. And the equipment can be 
set up outdoors or in any large room or 
building having adequate ventilation. 

Refiners and marketers who are in- 
terested in learning about this new 
sales promotion tool should get in touch 
with the nearest Du Pont Petroleum 
Chemicals Division district office for 
details. 








Copper Picked Up 
By Gasoline 
in Pipeline 


It is often difficult to sages the exact 
source of contamination when cop 

is found in gasoline. Therefore, the Mol. 
lowing case history of copper picked 
up by gasoline during pipe soins transfer 
is of interest. 


A new products pipeline was recent- 
ly put into operation by an oil com- 
pany. Gasoline entering this pipeline 
with an induction period of 14 hours 
was found to leave the pipeline 416 
miles away with an induction period 
of 5 hours. 

To determine the source of contami- 
nation, the copper content of the gas- 
oline was checked at various points 
along the pipeline. It was found to be 


E. |. DU PONT DE NEMOURS & COMPANY (INC.) 


@ Wilmington 98, Delaware 


Petroleum Chemicals Division 





Bernard Miller Sturgis 


Bernard M. Sturgis is head of the Com- 
bustion and Scavenging Research Di- 
vision of the Du Pont Petroleum Labo- 
ratory. He is in charge of fundamental 
research on combustion problems and 
on the problems associated with depos- 
its in engines, as well as the develop- 
ment of and evaluation of new addi- 
tives in these fields. 

Sturgis joined Du Pont in 1936 after 
having won a 4-year Thomas A. Edison 
scholarship which helped him toward 
obtaining his Ph.D. degree in chemis- 
try at M.LT. 

Among various duties at Du Pont’s 
Jackson Laboratory, he did fundamen- 
tal research on vulcanization and on 
the properties of stretcked rubber. 
Later he was made group leader in 
charge of all research on p Meese for 
natural and synthetic rubber and on 
polymerizable monomers. During this 
time he obtained 27 patents and pub- 





lished several papers in this field. 

Before being transferred to the Pe- 
troleum Laboratory in 1951, he was 
head of the Petroleum Chemicals Di- 
vision of Jackson Laboratory in charge 
of research on tetraethyl lead, combus- 
tion and petroleum additives. 








building up in proportion to the miles 
caveied Hw lact 4 the line, from .10ppm 
initially to .22ppm at the destination. 
Further investigation showed that 
engines at the —_ stations along the 
aarp were being cooled by copper 
eat exchangers. And it was discovered 
that gasoline circulating around the 
ponte coils, which carried water at 
pproximately 150°F., was picking up 
icient copper to cause the difficulty. 
The ump impellers, which were fabri- 
ited of an alloy containing cop 
were also contributing to the trot ble. 
At this stage Du Pont Metal De- 
activator was used to counteract the 
copper contamination. It was found 
that only % lb. of the deactivator per 
1,000 barrels of gasoline, added at the 


| pipeline exit, was needed to restore the 


original 14-hour induction period. 

Normally it would be recommended 
to add Metal Deactivator to gasoline at 
the refinery, before it entered the dis- 
tribution system. 


Petroleum ( 


Chicago, Iil. 
Tulsa, Okle. 
Houston, Texas 
Los Angeles, Calif. 
IN CANADA: Canadian Industries Limited—Toronto, Ontario— Montreal, Quebec— Calgary, Alberta 


District 
Offices: 


New York, N. Y. 








LITERATURE AVAILABLE 


Here is a partial listing of the bulletins, 
reports, booklets and aids available to 
you through your Du Pont Petroleum 
Chemicals Division district office: 
Safety for the Small Refinery — A 42- 
page book on how to set up an ef- 
fective small refinery safety pro- 
gram ‘Serial A-2848 
Tank Talk — A 52-page, easy-to-under- 
stand safety booklet for tank-clean- 
ing crews Serial A-1134 
Stability of Present-Day Gasolines — A 
12-page paper on the value of stor- 
age tests—as compared with induc- 
tion period—for determining stability 
of modern gasolines. Serial A-3199 

















86 y.5. Pat OFF 


Better Things for Better Living 
- through Chemistry 





am 

















Chicago, III. 
Tulsa, Okla. 
Houston, Texas 
El Monte, Calif. 


District 


Wilmington, Del. 
Laboratories: 
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BIGGEST SINCLAIR CAMPAIGN 
BOOMS SALES! 


use Patented 


ANTI-RUS| 


Hurry, hurry, hurry — Now’s the 

time to hop on the Sinclair bandwagon — 

profit from the biggest Advertising 

and Point-of-Sale campaign in Sinclair’s history — 

Eye-Catching Station Displays, Fascinating 

Give-Aways and a punch-packed Advertising Campaign on Radio and TV... 
backed by the full impact of Sinclair’s exclusive Patented Anti-Rust 

Gasoline story in over 300 daily newspapers. 


Ask about the 


; ; saclai ! Sinclair TBA 
si will pay you to wae to Staciais wow Contact your nearest Pranchice featuring 
Sinclair Representative or write Sinclair Refining Company, Goodyear — the 


600 Fifth Avenue, New York 20, N. Y. greatest name 


in rubber. 


SINCLAIR #3 GASOLINE 
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PETROLEUM SULFONATES 


. .. made to your specifications 
for use in products suchas... 


rust preventive formulations 

soluble cutting oils 

soluble textile oils 

emulsion degreasing ‘compounds 

fuel oil additives 

emulsifiers for agricultural and 
insecticide sprays 

special emulsifying formulations 


Ask Sonneborn about PETRONATE, the oil soluble 
petroleum sulfonate available in various molecular 
weights; HYPONATE, an oil free petroleum sulfo- 
nate; and PYRONATE, a water soluble petroleum 
sulfonate effective as an emulsion breaking reagent. 


Sonneborn petroleum sulfonates—superior in qual- 
ity and possessing exceptional uniformity—are now 
made to fit a wide variety of specific needs. They 
can also be tailor-made to your exact specifications. 
You can rely upon prompt shipment. 


* Reg. U.S. Pat. Off. 





Free Informative Booklet 


This valuable booklet gives highly useful data on the 

many ways PETROLEUM SULFONATES are being and 

— be used. Write today for this highly informative 
let. 


L. SONNEBORN SONS, Ine. 
300 Fourth Avenue New York, N. Y. 


Pe ee sees 














SUPPLY AND DEMAND 





37,000 b/d and increasing alkylate 
output almost 1,500 b/d. Other expen- 
ditures will be on auxiliary facilities, 
such as storage tanks and boilers, 
and buildings. 


Utility Fuel Use Up—Fuel oil con- 
sumption by electric utility power 
plants during September was 6,027,- 
000 bbis—19% above September 
1951 fuel oil consumption, Federal 
Power Commission reported Nov. 4. 
Agency said use of gas gained 25.9% 
over same period and that consump- 
tion of coal and coal equivalent of 
other fuels increased 9.2% over Sep- 
tember 1951. 


TEL Expansion Set—Defense Pro- 
duction Administration last week 
announced an expansion goal for 
tetraethyl lead, but said at the same 
time that enough rapid tax write-off 
applications had already been ap- 
proved to meet the goal. If the ap- 
proved projects are built, total an- 
nual capacity by Jan. 1, 1954, will be 
570 million Ibs. DPA said. This 
would be expansion of 150 million Ibs. 
over 1951 capacity. 

PAD had said, when lifting last re- 
strictions on TEL, that enough new 
productive capacity had been in- 
stalled to fill military and civilian 
needs even in an “all-out” emergency. 

DPA said the purpose in establish- 
ing “goals” for programs already 
filled was simply to “formalize” the 
expansion program. 


More Canadian Crude—Production 
of crude oil in Canada averaged 188,- 
054 b/d in July 1952, up 8,102 b/d 
from June, according to Dominion 
Bureau of Statistics data. Produc- 
tion in July 1951, which included 
natural gasoline, averaged 159,210 
b/d. 


Oil for Japan—Export sale of 74,- 
000 bbls. of Diesel oil manufactured 
by Pacific Refiners at its modern 
Honolulu plant and consigned to Mit- 
subishi Oil Co., Nagasaki, Japan, has 
opened way for the Hawaiian firm 
to “play a vigorous role in future 
commerce with the Orient,” A. E. 
Englebright, vice president and gen- 
eral manager of Pacific Refiners said 
last week. 

The sale to Mitsubishi was nego- 
tiated by Great Lakes Carbon Corp., 
newly appointed overseas sales agent 
for Pacific Refiners. The Diecel oil 
cargo was transported in San Diego 
Maru, first postwar Japanese tanker 
to put in at Honolulu. 


Pacific Refiners produces gas oil 
for Honolulu Gas Co., butane for 
rural areas, road and roofing asphalt. 
The company anticipates further ex- 
ports in the asphalt field, as well as 
continuation of present exports of 
Diesel oil to Japan, and exports of 
toluene, xylene and benzene to the 
U. S. mainland. 
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The barrel 


that can’t be 


emptied 


Many aman can remember reading by kerosene lamp. For 
however fast time speeds by, it hasn’t been very long since lamps played 
an important part in lighting the homes of the West and Standard was a 
small company proud of its ability to get from 5 to 10 gallons of its principal 


product, “‘coal oil,” from a barrel of petroleum. 


Count a few of the products made from oil today! 
Almost every item pictured above comes directly or indirect- 
ly from oil: (1) the enamel on stove, refrigerator and cabi- 
nets, (2) the dryer in the wall paint, (3) the plastic in the 
clock cover, curtains, apron, (4) the linoleum, (5) the drain- 
board covering at the sink, (6) the detergents used in wash- 
ing— (7) the finish on the car and (8) the synthetic rubber of 
its tires. @ Add to these asphalt for paving and roofing, in- 








secticides, cosmetics, dry cleaning solvents...and, of course, 
steadily improving gasolines and motor oils...and you begin 
to see how important oil has become. @ More than 1100 
products are now being made from petroleum by Standard, 
and others are on the way. We have spent $35,000,000 in 
research and technical service in the last 5 years alone...to 
make a barrel of oil truly “‘a barrel that can’t be emptied”’ in 
terms of the good things it contributes to your daily living. 


STANDARD OIL COMPANY OF CALIFORNIA plans ahead to serve you better 
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BUSINESS IS BETTER THAN EVER IN 





Sales of Tires, Batteries and Accessories reach new highs 
as aggressive merchandisers tie in with oil company 
and oil jobber TBA programs 


Service stations have become the major sales outlets for TBA 
merchandise. Every day, more than 5 million customers drive in 
. . . buy more than half of all replacement Tires, Batteries and 
Accessories being sold. 

Who purchases these mammoth quantities of TBA merchandise 
retailed through service stations? 


Not the attendant at the pump! Not the chap who may appear 
to be owner and operator! Today, it is the key men in major 
oil companies and oil jobber organizations . . . developing and 
directing huge TBA programs . . . who make brand decisions 
and who channel selected merchandise to the majority of the nation’s 
200,000 service stations. 

Today, it is essential to present your TBA product to the front 
office of the oil company and oil jobber. It is vital to convince 
their sales and merchandising personnel. Sell this group (the men 
who read National Petroleum News) and your merchandise be- 
comes part of the gigantic program that has made the neighbor- 
hood service station the primary outlet for TBA! 





Here are some of the advertisers who promote TBA merchandise through NPN 


AC Spark Plug Division 


Corduroy Rubber Company P h 
General Motors Corporation 





ia Rubber Company 


American Grease Stick Company 
Armstrong-Norwalk Rubber 
Corporation 
Armstrong Rubber Company 
Associated Lines Division 
B. F. Goodrich Company 
John Bean Division, 
Food Machinery & Ch 
Corporation 
Bell Company, Inc. 
Calwis Company 
Campbell! Chain Company 
Capitol Tire Company, Inc. 
Champion Spark Plug Company 
Coca-Cola Company 
Commercial Solvents Corporation 
Cooper Tire & Rubber Company 





Crescent Company, Inc. 
Cristy Chemica! Corporation 
Dayton Rubber Company 
Delco Products Division, 

Genera! Motors Corporation 
Dill Manufacturing Company 
Electric Auto-Lite Company 
Electric Storage Battery Company 
Firestone Tire & Rubber Company 
Fram Corporation 
Globe-Union, Inc. 

B. F. Goodrich Company 


Goodyear Tire & Rubber Company, Inc. 


Gould-Nationa! Batteries, Inc. 
R. M. Hollingshead Corporati 
Houdaille-Hershey Corporation 
Kelly-Springfield Tire Company 
Mohawk Rubber Company 
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Petroleum Chemical Company 
Plaze, Incorporated 
Polson Rubber Company 
Prest-O-Lite Battery Company, Inc. 
Price Battery Corporation 
Purolator Products, Inc. 
Quaker Rubber Corporation 
A. Schrader’s & Son, Division, 

Scovil! Manufacturing Company, Inc. 
Sparks-Withington Company 
Thermoid Company 
Trico Products Corporation 
Tung-Sol Electric, Inc. 
U. S. Rubber Company 
Warner-Patterson Company 
Westinghouse Electric Corporation 
Willard Storage Battery Company 
Wix Accessories Corporation 


Offices in New York, Chicago, 
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Advertisers of Tires, Batteries and Accessories 
place record-breaking total of advertising pages 
in NATIONAL PETROLEUM NEWS 


Each year, more manufacturers of TBA merchandise 
are discovering the advertising value of National 
Petroleum News in reaching and selling marketing 
men in oil companies and oil jobber organizations. ° 


They have found that NPN is the overwhelming choice 
of all trade publications with this group—that 82.4% 
of its readers renewed their paid subscriptions again 
this year—that a recent survey showed it to be the 
preferred book of 92% of oil jobbers and 80% of 
oil company marketing men. 


National Petraleum News was a pioneer with TBA 
news and articles, now has a full-time TBA editor. 
It calls every week on the men who direct the growing 
TBA programs for service stations, and who spend 
more than $600 million annually for TBA merchan- 
dise. From its authoritative sources, it publishes a 
complete TBA Directory and Buyers’ Guide each year. 


National Petroleum News is your logical first choice 
for TBA advertising to reach and sell the oil 
industry—because NPN sells TBA! 





NATIONAI 
PETROLEUM 
AEWS 








Platt Petroleum Publications 
National Petroleum News .. Petroleum Processing 
Oilgram News Service ..Oilgram Price Service 
Oil-Law-Gram . . Oil Price Handbook . . TBA Directory 


Philadelphia, Houston, San Francisco & Los Angeles 
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1952 


390 


PAGES 
*TBA is the oil industry's designation ESTIMATED 
for Tires, Batteries and Accessories 


1951 


262 


PAGES 


PAGES OF TBA ADVERTISING IN 
NATIONAL PETROLEUM NEWS 


NATIONAL 
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Standard Oil extends its greetings to the 
32nd annual meeting of the American 


Petroleum Institute. While you’re in 
Chicago, we suggest that you visit the 
interesting oil exhibit at the 

Museum of Science and Industry. 





THREE YEARS in the making, the Petroleum In- 
dustry Exhibit occupies 8,300 square feet at 
the Museum of Science and Industry. It de- 
picts the story of oil from well to final distribu- 
tion. Admiring one section of the exhibit are 
Lorna Sullivan and Elizabeth Moran. 














Standard Oil Company 


(INDIANA) 
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Big Esso bulk plant relies on 


- -- and what a load! 10 million gallons of gasoline a month can be 
put through this New York City District bulk station . . . one of the world’s largest 
and most modern. The pumping system is fully automatic — with thirteen big, 
dependable and thrifty Marlow Self-Priming Centrifugal Pumps at the heart of it. 


of 4-inch Marlows delivers gasoline to one sec- 
tion of the loading rack. Pumps, operated by 
remote control from the control tower, can load 
a 1900-gallon truck in 5 minutes. It's a fast, 
efficient and virtually maintenance-free installa- 
tion . . . and it takes good pumps to do the job. 
It takes Marlows. 


From underground storage this battery ee . Th | 


Through 1800 feet of piping another 
battery of pumps — these Marlow 6-inch high- 
pressure models — serves the loading rack which 
has automatic pressure and velocity control of 
pump. As with the others, the pumping, though 
intermittent, is always smooth — thanks to the 
Marlows’ ability to prime and reprime auto- 
matically. They won't vapor lock either — and 
they operate quietly and economically because 
of their exclusive free-flow design. 


More and more petroleum marketers, from the 
largest majors to smallest independents, choose 
Marlows for their plants and trucks. MARLOW 
PUMPS DO MORE AND DO IT BETTER, THAT’S 
WHY! 


Marlow is the manufacturer of the world’s larg- 
est line of petroleum marketing pumps. Your 
problems will get expert attention from the Mar- 
low engineers. Let them help you. 

Write without obligation. 


In Canada contact USE THIS COUPON 


PUMPS and SOFTENERS LTD., 
London, Ontario 


MARLOW PUMPS 


GREENWOOD AVENUE RIDGEWOOD, N. J 
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A man needs help 


to feed so many mouths 


HE U. S. POPULATION has rocketed from about 
y Goud to one hundred fifty-four million during 
the past forty years. But there are today some ten 
per cent fewer folks down on the farm. And theirs 
is the responsibility for keeping us the best-fed 


nation in the world. 


Fortunately, the farmer found willing help from 
a new source whose capacity to serve has grown 
with the need: the distributors and jobbers who 
deliver fuels and lubricants right to the farmer’s 
door . . . just as often and in as large quantities as 
may be required. 


Truck and tractor power have largely replaced 


animal horsepower on the farm, and have had to 
make up the difference for a lot of man-power. 


So much has this need for mechanical horse- 
power grown that, while tractors on farms have in- 
creased about two and one-half times during the 
past ten years, the tank wagon driver has had to 
triple his deliveries of tractor fuel alone to the 
present four billion gallons annually. 


As the job of feeding our country continues to 
grow, there is great reassurance in the fact that it 
could not be in more capable hands than those of 
the American farmer and the oil man who backs 


him up. 


Petroleum puts America’s best foot forward 


Gulf Oil Corporation 





Gulf Refining Company 
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Majors Hike Marketing Expenditures for 1953 





Production 
1953. $993,638,767 
1952 993,957,042 
% Change 


TOTAL: 1953 





Projected Capital Expenditures—Total of 22 Integrated Companies—1953 vs. 1952 


Transportation 
1953... $155,721,750 1953 
1952... 174,515,685 1952.. 
—0.04 % Change. 
_.$1,738,138,046 


Refining 


—10.8 % Change 
1952 


. .$403,662,044 
_ 309,122,463 
+30.4 % Change 
$1,640,263,100; % Change +6 


Marketing 
..$185,115,485 
162,667,910 
+13.8 


1953 
1952 








By GLENN W. DIETRICH 
NPN Staff Writer 


Large oil companies plan sizable 
expansion in marketing and refining 
next year. 

They will spend an estimated 13.8% 
more for marketing in 1953 than in 
1952. Service stations will get a lot 
of attention, with 15 companies plan- 
ning to hike their investments in re- 
tail outlets by an average of 25%. 

Refining expenditures next year 
will jump 30.4%. But transportation 
will drop 10.8%, and production will 
remain about the same as in 
1952. Total 1953 investments in the 
four categories amount to a 6% 
increase over this year. 

These facts are shown by an ex- 
clusive, confidential NATIONAL PETRO- 
LEUM NEWS survey of 22 large in- 
tegrated oil companies having 55.3% 
of total U. S. refining capacity. Fig- 
ures do not include plans of the 
thousands of non-integrated Indepen- 
dents whose growth next year will 
swell the volume of investments. 

The decline reported in expendi- 
tures for transportation does not give 
an accurate picture of what will hap- 
pen in oil marketing transportation. 
Independents, for example, plan heavy 
investments in rolling stock, as sum- 
marized at right on this page. The 
completion of pipe line projects this 
year is a factor in lowering trans- 
portation totals of majors for 1953. 

Marketing—The 13.8% gain in mar- 
keting investments (from $163 mil- 
lion to $185 million) represents esti- 
mates of 20 of the 22 companies sur- 
veyed. Of these, 12 plan increases, 
three plan decreases, with the other 
five having no change. 

Estimates of capital layouts for 
service stations next year were given 
by 15 companies. They plan to spend 
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$58 million in 1953, a gain of 25.5% 
over the total of $46 million esti- 
mated for this year. 

A further breakdown on just how 
investments in stations would be 
made is given in the following esti- 
mates made by 12 companies: 


New Stations 


1953 1952 % Change 
$30,652,833 $21,531,297 442.4 


Remodeling Stations 


1953 1952 % Change 
$19,596,833 $16,897,833 +416.0 


Total capital expenditures for the 
other three main categories were 
broken down this way: 

Refining —- The increase to $404 
million from $309 million includes re- 
ports from 22 companies—with 11 
planning increases, 7 decreases, and 
4 no change. 


Transportation—The drop to $156 
million from $175 million results from 
plans of 11 of the 21 reporting com- 
panies to lower their expenditures 
next year. Five plan increases, and 
five no change. 

Production -—- Expenditures esti- 
mated for 1953 of $993.6 million are 
only .04% lower than the $994 mil- 
lion for this year. Seven of 22 com- 
panies plan greater investments, 10 
plan decreases, and five no change. 

Survey Background —- NPN had 
100% response from telegrams to oil 
company presidents seeking infor- 
mation covering 31 integrated com- 
panies. Nine replied that even rough 
estimates would not be available un- 
til some time between now and the 
end of the year. 

Of the 22 furnishing data, most 
said that final figures might be higher 
or lower than their present estimates. 





Preliminary compilation of a 
NATIONAL PETROLEUM NEWS 
survey indicates that during 
1953 more than 50% of Inde- 
pendent oil marketers in the 
United States will be in the 
market for new trucks and/or 
trailers. These marketers will 
buy an average of 1.91 units 
each next year. 


Mail poll of NPN Independ- 
ent marketer subscribers asked 
how many of the following 
types of equipment would be 
purchased in 1953: semi-trailer 
tank units, 4-wheel tank trail- 
ers, standard tank trucks, and 
stake, panel and pick-up trucks. 





Half of Independents to Buy Rolling Stock 


Breakdown by annual gallon- 
age of only those Independents 
planning to buy in 1953, re- 
vealed these national averages: 

Under 1 million gals._Plan 
to buy 1.54 units each. 

1-5 million gals.—Plan to buy 
1.6 units each. 

Over 5 million gals.—2.84 
units each. 

Average number of vehicles 
operated per Independent sur- 
veyed was 6.65. 

A complete report on this 
survey will appear in a later 
issue, showing the highway 
transportation equipment that 
Independent marketers plan to 
buy in 1953. 
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Election Improves Washington Attitude on Oil 


SPECIAL REPORT 
By NPN Washington Bureau 


WASHINGTON—A new adminis- 
tration will step into the saddle next 
Jan. 20 bringing with it the promise, 
at least, of relief to an industry long- 
harassed by such thorns as govern- 
ment probing and heavy taxes—to 
mention but a few of its more painful 
problems. 

Here is a bird’s eye look at what 
the change to Republican dominance 
in the White House and in Congress 
may offer 'to the oil industry: 

National Petroleum Council — No 
changes. 

Petroleum Administration for De- 
fense—-No immediate changes. 

Federal Trade Commission—Return 
to the “hard competition” philosophy 
and the decline of such projects as 
the antimerger law and the quantity 
discount limit. 

Justice Department—Probable slow- 
down on the “international oil cartel” 
investigation, along with a trend to 
more “realistic” enforcement of anti- 
trust laws. 


Synthetic Liquid Fuels—Less dan- 
ger of government intervention in pri- 
vate development, but continued gov- 
ernment research. 

Oil Investigations —- New congres- 
sional leaders will keep a careful eye 
on oil, but the industry stands to get 
a fairer shake than it has had during 
the past 20 years under the Demo- 
cratic regime, 

Oil and Gas Depletion Allowance— 
Will have strong supporters in top po- 
sitions. 

Submerged Oil Lands — Control of 
the oil-rich “tidelands” iis slated to be 
placed in the hands of the states. 

Business Taxes—The excess profits 
tax is due to be hacked at, and small 
business stands a good chance of 
some relief—but nothing can be ex- 
pected until about the middle of next 
year. 

Co-op Taxation—aAs ever, this will 
be a hard nut to crack. 

Fuels Policy — Legislation will be 
considered to implement the recom- 
mendations of the President’s Mate- 
rials Policy (Paley) Commission. 

Economic Controls—There may be 
some easing in materials and price 
restrictions—but again, nothing can 
be expected too drastic nor too early. 

Labor—No immediate changes in 
labor legislation, but labor no longer 
will have its ready back door to the 
White House. 


Federal Power Commission—Early 


Republican control and lessening of 
pressure to extend controls over the 
natural gas industry. 

Backing up to take a longer look 
-at these matters, here is how they 
appear to shape up: 


National Petroleum Council 


Chairman Walter S. Hallanan feels 
there is “every reason to believe that 
it will be continued by the new ad- 
ministration as an advisory body to 
the government.” Although pointing 
out that he had not discussed NPC 
with the newly-elected leaders, Mr. 
Hallanan emphasized that he “knew 
of nothing” which might alter the 
concept of co-operation between gov- 
ernment and industry. He labeled 
NPC as the “very antithesis of gov- 
ernment by bureaucracy.” 


Other observers share Mr. Halla- 
nan’s optimism, some even going a lot 
further and declaring that it may of- 
fer the pattern for closer government 
co-operation in other industries. They 
stress the non-political nature of NPC 
and point to the fact that it is com- 
posed of representatives from all seg- 
ments of industry, regardless of par- 
tisan leanings. 


The departure of Interior Secretary 
Chapman next January, it is empha- 
sized, should be no reason for tamper- 
ing with a working part of the In- 
terior Department. NPC membership 
is on an annual basis, and Mr. Chap- 
man is expected to make the 1953 ap- 
pointments before the year is out. 


Effect on PAD 


As with NPC, Mr. Chapman's de- 
parture should have no effect on the 
operations of PAD. This is not to 
say, however, that the circumstances 
under which he will be ousted may 
not affect PAD. For PAD, along 
with other defense agencies such as 
National Production Authority and 
Defense Production Authority, will 
live only so long as materials con- 
trols are required. 


In fact, PAD’s tenure may be even 
shorter than that of the above two 
should a decision be made to perhaps 
do away with the special agencies— 
PAD, Defense Solid Fuels Adminis- 
tration, etc.—and consolidate them in 
the NPA or DPA, or maybe turn their 
activities over to the old-line agencies, 
such as Interior Department, 


For the immediate future, however, 
PAD will roll along as is. Top of- 
ficials there, along with outside ob- 


servers, see no reason why the elec- 
tion results should affect the opera- 
tions of a strictly non-political agency 
that has been formed to carry out 
the oil industry’s role under the De- 
fense Production Act. This was em- 
phasized by reference to the close re- 
lationships developed between Petro- 
leum Administrator Chapman and 
such men as ex-Deputy Bruce K. 
Brown and ex-Assistant Deputy Al- 
fred E. Frame. If the standards es- 
tablished by Mr. Chapman are main- 
tained, nobody is going to be con- 
cerned that PAD is being directed 
under Republican rule by a Texas 
Democrat, Deputy PAD J. Ed Warren. 


Federal Trade Commission 


By and large, the changes you can 
expect in Washington will be in “at- 
mosphere” and emphasis rather than 
any major overhauling of laws or 
basic structures. 

A good exam- 
ple of this trend 
is expected to de- 
velop at the Fed- 
eral Trade Com- 
mission. By next 
September, the 
Republicans’ will 
have a majority 
on the Commis- 
sion, and very 
likely will have 
Lowell B, Mason 
as chairman. 

With Mr. Ma- 
son in ‘the driver’s seat, you may ex- 
pect a change, because he is a self- 
styled “hard” competition man, utter- 
ly opposed to the “soft” competition 
he feels present FTC policies nurture. 


Also, he has frequently contended 
that as things now stand, a business- 
man is guilty in FTC eyes until he 
has proved himself innocent. That, 
too, is apt to change quickly. 


Don’t get the idea that FTC will 
become sterile and inactive under Mr. 
Mason’s rule. Actually, the tempo 
is likely to quicken, and you may 
hear more about FTC than ever be- 
fore, because Mr. Mason is an ener- 
getic, hard-driving individual not at 
all disinclined to take the spotlight. 
One of his complaints about the pres- 
ent commission is that it works quiet- 
ly in the background passing rules 
and regulations which go virtually un- 
noticed, even though they have far- 
reaching effects. 


He has also shown signs of irrita- 
tion at the Commission’s practice of 


Com. Mason 
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dabbling in what Mr. Mason feels are 
minor, insignificant matters. When 
he’s in control, you may be sure he’ll 
Shoot for the big game, 

A Mason-led FTC probably will put 
emphasis on such matters as conspir- 
acy investigations. And it probably 
will put de-emphasis on some of the 
pet projects of the “liberal” element 
in the present Commission. 

Probable Actions — Specifically, for 
oil, you may look for these develop- 
ments, beginning next September: 

1. Possible reversal of the present 
FTC stand on the “Detroit Case” 
which involves “good faith” action of 
a company in reducing prices to meet 
competition. 

2. Junking of the present FTC plan 
to emphasize antimerger investiga- 
tions. The present commission had 
planned to make this one of its top 
projects for the coming fiscal year, 
but that move is doubtful now. This 
does not mean there will be no anti- 
merger actions, but it does mean there 
will be no all-out drive. 

3. An about-face on the present 
trend of the Commission toward a 
policy which would find a company 
guilty of “a conspiracy to fix prices” 
on the grounds of “conscious parallel- 
ism” in pricing. That is, if you start- 
ed charging the same price as your 
competitor, you could be found guilty 
of “conspiracy”. Mr. Mason is utter- 
ly opposed to such a move. 

4. Abandonment of efforts to fix 
quantity discount limits, such as the 
proposed one on tires. It was gen- 
erally understood that the present 
Commission planned to take similar 
restrictive action on their products if 
and when it won the test case with 
tires. The purpose of the move is to 
eliminate tthe larger discounts given 
to the big bulk buyers, regardless of 
whether such discounts could be cost- 
justified. Here again, Mr. Mason has 
been a dissenter, and it’s reasonable 
to suppose that the “new” Commis- 
sion will junk the plan. 

All in all, it shapes up to less har- 
assment of the businessman and less 
interference and restriction on his op- 
eration. It points toward encourage- 
ment, rather than stifling, of competi- 
tion and it’s a good guess tthat the 
general public as well as most busi- 
ness and industry will find such a 
policy welcome. For the public, it 
may mean lower prices brought about 
by stiffer competition. And for busi- 
ness and industry, it may mean less 
bureaucratic meddling in their affairs. 


on Members—The new ad- 
ministration will gain control of FTC 
more quickly than some of the other 
government agencies because one 
commissioner’s term already has ex- 
pired and another’s will end next 
September. The two who are due to 
go are John Carson and Stephen 
Spingarn. Both, but Mr. Spingarn in 
particular are considered as the 
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strongest 
group. 

Mr. Mason, the only Republican 
member of the present Commission, 
seems a sure bet to become chairman, 
but probably will not be appointed to 
that position. until the replacements 
are made. 

The two remaining Democrats on 
the Commission are James M. Mead, 
the present chairman, and Albert Car- 
retta, the new commissioner appoint- 
ed only a short time ago. Mr. Mead 
is generally considered the ‘“‘calmest” 
of the present Democratic commis- 
sioners, and Mr. Carretta has shown 
indications of being much more con- 
servative than either Mr, Spingarn or 
Mr. Carson. 

Since the commissioners are ap- 
pointed by the President, it is logical 
to suppose that Mr. Carson and Mr. 
Spingarn will be replaced by Repub- 
lican members, thus giving Mr. Mason 
majority control. 


“liberals” of the present 


Cabinet Changes 


The oil industry will be keeping 
closest watch on Mr. Eisenhower's 
choices to fill the posts of attorney 
general and Interior secretary. The 
most frequently mentioned candidate 
to replace Mr. 
Chapman has 
been Gov. Dan 
Thornton of Colo- 
rado. In fact his 
has been about 
the only name be- 
ing tossed around. 
He apparently 
fills the bill, since 
the Interior boss 
generally comes 
from a _ western 
state, concerned 
with matters such 
as water power, reclamation and min- 
erals, These are the big projects at 
the Interior Department. 

As for attorney 
general to replace 
the rough - riding 
Mr. McGranery, 
Governor Earl 
Warren of Cali- 
fornia is being 
prominently men- 
tioned. His 
chances appear 
rather doubtful, 
depending on how 
much Vice Presi- 

Gov. Warren dent - elect Nixon 

will have to say 
on Cabinet choices. The relationship 
between these two has not been too 
warm. Also, most West Coast oil 
people don’t hold Mr. Warren too 
close to heart. 


Gov. Thornton 


Justice Department 


Regardless of who the next attorney 
general is, he very likely will inherit 


a sackful of “hot potatoes” in the way 
of antitrust actions. Prospects are 
that there will be a gradual swing 
away from the present tendency to 
attack “bigness” as such, but what 
effect this may have on going propo- 
sitions is doubtful. The “international 
oil cartel” investigation, for example, 
has progressed to where it hardly 
could be dropped abruptly. What is 
more, the administration is certain to 
press proceedings as far as possible 
before being dispossessed. There is 
also the fact that Democrat congress- 
men — such as Senator Hennings of 
Missouri and Senator Sparkman of 
Alabama who loudly demanded re- 
lease of the Federal Trade Commis- 
sion’s “cartel” report — will scream 
loudly at any indication that the new 


, administration was “going easy” on 


oil. 

DJ almost surely will try to bring 
the “cartel” investigation to the point 
where it can offer a “deal” to the com- 
panies, This would be in the form of 
a civil suit that would call for the 
companies to agree to a consent de- 
cree, whereby, among other things, 
the marketing structure of the Ara- 
bian American Oil Co. would be re- 
vised so as to sell oil on a “first come, 
first serve” basis, rather than relegat- 
ing it on an ownership basis. 

There also are the possibilities of: 

1. Continuing the investigation to 
the finish, with the expectation that 
a fair examination of the facts would 
result in no grand jury indictment. 

2. A successful battle by the com- 
panies to limit the scope of the DJ 
subpoena, thereby taking the heart 
from the DJ case and causing the 
whole case to be quietly dropped. 

DJ Targets—<Aside from the “car- 
tel” proceeding, DJ announced in 
June, 1951, a stepped-up program 
against the petroleum industry, in- 
cluding investigation of charges that 
small companies have been cut off 
from common carrier pipe lines, that 
retail outlets have been restricted, 
excessive royalties charged by pat- 
ent pools, crude supplies controlled 
by a few companies, illegal price- 
fixing on crude and products, plus 
controlling of supplies by major com- 
panies to restrict competition. 

Many of these investigations have 
been under way for months and will 
continue under the GOP regime. But 
the motivating force—if we are to 
believe Mr. Eisenhower—will be “‘real- 
istic enforcement,” rather than the 
desire to bend business to the pattern 
of government-controlled economy. 
Along this line, the West Coast anti- 
trust suit against seven oil compa- 
nies probably will be pressed to con- 
clusion. 


Congress 


Generally speaking, the Republi- 
cans slated to take over the leader- 
ship of congressional committees next 
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January do not have cut-and-dried 
records of being for or against the 
oil industry. However, they are re- 
garded as more “friendly” to busi- 
ness than were the Democratic lead- 
ers, more economy-minded and more 
likely to check the growing influence 
of labor. 


Specifically, there are some of the 
incoming committee chairmen who 
have supported “anti-oil” measures 
in the past or have instituted oil in- 
vestigations. One such is Senator 
Langer (N. Dak.) 
who will become 
chairman of the 
Judiciary Com- 
mittee. He has 
proposed several 
oil investigations, 
including one last 
year on foreign 
oil concessions to 
U. S. firms. No 
action was taken 
on it. Mr, Langer 
also has proposed 
divorcement in 
integrated oil operations. 


Sen. Langer 


(There is a possibility that Mr. 
Langer may be pushed out of this 
committee assignment if the GOP de- 
cides he is not reliable enough for the 
job. Senator Wiley (Wis.) is slated 
to head the Foreign Relations Com- 
mittee, but might switch to Judici- 
ary, where he outranks Mr. Langer). 


Slated to head 
the Senate Com- 
merce Committee 
is Senator Tobey 
(CN. H.), who not 
always has been 
too sympathetic 
toward oil. He 
opposed legisla- 
tion for exempt- 
ing Independent 
gas producers 
from FPC juris- 
diction, supported 
Leland Olds (con- 
trols advocate) for FPC membership 
and, in 1947, joined the congressional 
clamor over fuel oil shortages. On the 
latter score, however, he subsequently 
voiced high praise of the industry’s 
co-operative effort to avert trouble. 


Slated to take over the Senate 
Banking Committee is Homer Cape- 
hart (Indiana) who sponsored the 
controversial amendment to the De- 
fense Production Act this year—to 
permit passing along of cost increases 
—and who very likely will swing his 
heavy axe this year again at price 
controls. 

Heading the Labor Committee will 
be Senator Taft (Ohio), who will be 
responsible for carrying out Mr. Ei- 
senhower’s pledge to amend the Taft- 
Hartley Law. 

Other likely Senate committee 
chairmen include: Appropriations, 
Bridges (N. H.); Finance, Millikin 


Sen. Tobey 





(Colo.); Interior, Butler 
Small Business, Thye 
Hendrickson (N. J.). 


House Leaders—On the House side, 
the oil industry will be keeping its 
closest watch on the powerful Com- 
merce Committee, to be headed by 
Representative Wolverton (N. J.), 
who also was chairman during the 
80th Congress. During that time the 
committee held lengthy hearings on 
the East Coast fuel oil situation and 
made a number of other studies, in- 
cluding petroleum phases of the Mar- 
shall plan and Western Hemisphere 
petroleum supply. 

Incidentally, Mr. Wolverton, in the 
past has frequently expressed won- 
derment as to why service stations 
located at the same street intersec- 
tion always seem to sell gasoline at 
identical prices. Also, this past spring, 
he won no friends at PAD with rather 
rough tactics employed during a sub- 
committee investigation of the agen- 
cy’s order on tetraethyl lead use by 
airlines. 


(Nebr.); 
(Minn.) or 


Chairman of 
the Ways and 
Means Commit- 
tee will be Repre- 
sentative Reed 
(N. Y.) who has 
consistently bat- 
tled against tax 
increases and has 
supported the oil 
and gas depletion 
allowance—along 
with Senator Mil- 
liken. However, 
Mr. Reed also has 
opposed all efforts to make co-oper- 
atives subject to some of the taxes 
being paid by the private businesses 
they compete with. 

Representative Wolcott (Mich.), 
upcoming chairman of the House 
Banking and Currency Committee, is 
a strong opponent of government con- 
trols. 

New chairman of the Labor Com- 
mittee probably will be Representa- 
tive McConnell, Jr. (Pa.), who led the 
fight this year to strip the Wage 
Stabilization Board of some of its 
powers, and has been successful in 
getting some Democratic labor legis- 
lation amended. 

Other House committees and their 
probable Republican. chairmen in- 
clude: Interior, Taylor (N. ¥¥; Small 
Business, Halleck (Ind.)*or Hill 
(Colo.); Judiciary, Chauncey Reed 
(Ill.); and Foreign Affairs, Chiper- 
field (Ill.) or Vorys (Ohio). 


Synthetic Fuels 


The impending departure of In- 
terior Secretary Chapman undoubted- 
ly will mean a slackening in the gov- 
ernment’s push for development of a 
synthetic liquid*fuels industry on a 
commercial basis, but will not kill 
off the Bureau of» mines’ research 


Rep. Reed 


and experimental program. The fol- 
lowing reasons have been cited by ob- 
servers as to why the bureau’s work 
will continue. 


1. National security requires that 
the possibility of developing alternate 
sources of fuel—no matter how lim- 
ited and expensive—should not be 
overlooked. 

2. It would be foolish to abandon 
the synthetics program after millions 
of taxpayers’ dollars have been in- 
vested therein. 

3. Defense Production Administra- 
tion has shown an interest in the pro- 
gram and has asked the bureau to 
submit an expansion program through 
1956. 

4. The Paley Commission has rec- 
ommended further investigation of 
synthetic fuels possibilities. 


Labor 


Defeat of the Fair Deal adminis- 
tration probably will mean a tougher 
row to hoe for Big Labor, which 
found willing ears in Washington un- 
der Democratic rule. But as O. A. 
Knight, president of Oil Workers In- 
ternational Union, put it: The labor 
movement is not going to fold up 
and quit because the voters of the 
nation have elected a Republican 
President and a Republican Congress. 

Mr. Knight admitted to NPN that 
he did not expect such an overwhelm- 
ing majority as Dwight Eisenhower 
obtained, and underscored the fact 
that he was “not gratified by the 
Republican victory.” 

However, he answered, “Yes, cer- 
tainly,” when asked if he thought 
OWIU would be able to hold gains 
obtained under the Democratic ad- 
ministration. - 

“I think we will be able to improve 
our position for the welfare of the 
union and for the welfare of the mem- 
bers. It will be a hard fight to keep 
from going backward, but we intend 
to make that fight.” 

OWIU anticipates that the Repub- 
lican administration and Republican 
Congress “are quite apt to be more 
conservative than the Democratic ad- 
ministration,” with the result that 
unions will “have to work a little 
harder to do the things we have to 
do.” 

Common Goal—Mr. Knight assert- 
ed that there is a wide field for ex- 
pansion of U. 8S. prosperity and ex- 
pressed the opinion that economists 
and business people would continue 
in the belief that a high level of earn- 
ings and increased purchasing power 
of consumers are necessary to main- 
tain prosperity and would work 
toward those ends. 

Even if the current “military situ- 
ation” is cleared up, resulting in 
drastic curtailment of spending for 
military purposes, Mr. Knight said 
he felt that a high level of produc- 
tion could be and should be con- 
tinued. 
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NEW CHAIRMAN of National Oil Jobbers Council, Roy J. Thompson of Chicago 
(left), receives congratulations from outgoing chairman John Harper, of Long Island 
City, N. Y. Mr. Thompson is president of Illinois Petroleum Marketers Assn. 


NOJC Endorses Percentage Margins; 
Will Push Jobber-Supplier Meetings 


By LEONARD CASTLE 
NPN Staff Writer 


CHICAGO—For the first time in 
its history, the National Oil Jobbers 
Council at its annual meeting Nov. 
8-9 endorsed and advocated “the util- 
ization of percentage markups at all 
levels in the marketing of petroleum 

products.” 

‘The action, which was taken un- 
animously, climaxed a campaign 
which was initiated several years ago 
by J. A. Dennis, secretary of the Iowa 
Independent Oil Jobbers Assn., and 
has been carried on spasmodically 
ever since. 

Endorsement of the percentage of 
cost margin came because jobbers 
felt that the historic unit margin has 
failed to enable them to keep pace 
with constantly increasing costs. 

In adopting a report of its Jobber 
Contracts Subcommittee, NOJC de- 
clared that “the historical unit mar- 
gin system is incompatible with cir- 
cumstances and conditions now ob- 
taining” in oil marketing. 

The subcommittee stated that it 
desired to make it “specifically clear 
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that it is not recommending any spe- 
cific percentage, since it is believed 
that such matters should be the sub- 
ject of negotiations as between the 
individual marketers and their respect- 
ive suppliers.” 

“In brief,” the report said, “your 
subcommittee only recommends the 
adoption of a system and not a spe- 
cific formula for the implementation 
of this system. The subcommittee’s 
conclusions and recommendations are 
in no manner to be construed as at- 
tempting to fix or set any price or per- 
centage relationship as between 
prices.” 

In other important actions, NOJC: 

1. Approved a “Consult Your Sup- 
plier Month” program designed as 
an all-out campaign to solve jobber- 
supplier problems within the industry. 

2. Opposed all state laws which pre- 
vent competition in the sale of oil 
products on toll roads and controlled 
access highways. 

3. Heard Thomas E. Sunderland, 
general counsel of Indiana Standard, 
warn that the proposed new order 
of the Federal Trade Commission in 
the “Detroit” case. might mean elimi- 


nation of the jobber, and then voted 
not to take a stand at this time on 
whether to support Standard’s posi- 
tion. 

4. Urged that the normal corpora- 
tion tax ceiling be raised from $25,000 
to $50,000 as an aid to small business. 


Blueprint for Co-operation—Details 
of the new jobber-supplier program 
were suggested by Otis H. Ellis, 
NOJC’s Washington counsel, who also 
addressed the API's Marketing Divi- 
sion on Monday, Nov. 10. In approv- 
ing the program, NOJC recommended 
to the member state associations that 
February, 1953, be selected as the 
first “Consult Your Supplier Month.” 


Mr. Ellis declared that jobbers in 
the past two years have attempted 
“to back up our pleas for co-opera- 
tion with action and conduct.” But, 
he charged, “we cannot say in all 
truthfulness that the spokesmen for a 
majority of the major companies or 
suppliers have lived up to their fine 
words about ‘co-operation.’ ” 


There is no difference of opinion be- 
tween jobber and supplier as to the 
fact their problems could best be 
solved by co-operation but the “differ- 
ence seems to lie in the fact that 
jobbers and jobber representatives 
are more willing to actually co-oper- 
ate than suppliers and suppliers’ rep- 
resentatives.” 

The program adopted by NOJC rec- 
ommends that member state asso- 
ciations encourage their jobber mem- 
bers to consult and confer with their 
respective suppliers to discuss mutual 
problems, difficulties and misunder- 
standings. 

As outlined by Mr. Ellis, the plan 
would not be carried out “spasmodic- 
ally,” but would be limited to a spe- 
cific time and engaged in within that 
time by all state associations. He 
suggested that “the time agreed up- 





Thompson Is Elected 


CHICAGO—Roy J. Thompson 
of Chicago, now serving his 
third consecutive term as presi- 
dent of the [Illinois Petroleum 
Marketers Assn., was elected 
chairman of National Oil Job- 
bers Council Nov. 8 to succeed 
John Harper of New York, who 
held the post two years. 


John H. White of Charleston, 
S. C., was re-elected vice chair- 
man, and E. Keith Edwards of 
Springfield, secretary of the I- 
linois association, was chosen 
secretary of NOJC. He succeeds 
H. F. Horning of Minneapolis, 
secretary of Northwest Petro- 
leum Assn., who held the posi- 
tion the past three years, 
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CERTIFICATE of appreciation for his three years service as secretary of National Oil 
Jobbers Council is presented to H. F, Horning, center, of Northwest Petroleum Assn., 
by Will Parker of North Carolina. Mrs. Horning is at left 


on... be called ‘Consult Your Sup- 
plier Month.’ ” 

The plan, Mr. Ellis said, would not 
contemplate either NOJC or state 
associations suggesting matters or 
problems for discussion, but rather 
would contemplate each individual 
jobber discussing his own individual 
problems and those of his supplier in 
a spirit of co-operation. 

“The plan contemplates that job- 
bers will submit in writing and verb- 
ally, constructive statements as to 
their problems, reasons for inability 
to cope with these problems, recom- 
mendations for remedies, and finally, 
a request for similar information from 
their suppliers,” Mr. Ellis said, 

“The plan would further contem- 
plate that each jobber and his respec- 
tive supplier’s representative sit down 
across the table from each other and 
honestly and sincerely discuss their 
mutual problems and exchange ideas 
with regard to solutions and reme- 
dies.” 


Ellis on Divorcement—tIn his re- 
port to NOJC, Mr. Ellis said he de- 
sired to “set the record straight” con- 
cerning his stand on the question of 
divorcement. He noted that a recent 
gpeech he delivered in Pennsylvania 
was interpreted as meaning that he 
would resign if ever called upon by 
NOJC to advocate divorcement. 

What he actually said, Mr. Ellis 
told NOJC, was that he would not 
support divorcement “under conditions 
then existing.” 

“I should like to state here and 
now that the opinions that I had with 


reference to divorcement one year 
ago were by no means tattooed on me 
and that if this council called upon 
me sometime in the future to ad- 
vocate divorcement, I would view 
that request in the light of conditions 
then existing,” Mr. Ellis declared. 


Toll Road Competition—The coun- 
cil adopted its toll road resolution 
after hearing Harry Hilts, secretary 
of Empire State Petroleum Assn., 
report that the jobber’s business posi- 
tion would be seriously jeopardized 
if existing monopolistic systems of 
marketing petroleum products on 
these highways were extended to 
other areas. 


The resolution attacked the practice 
of state authorities and county of- 
ficials in establishing a monopolistic 
system of selling gasoline, motor oils, 
accessories, foods and other necessi- 
ties on toll roads. It pointed out that 
such a monopolistic system makes it 
virtually impossible for the small busi- 
ness segment of the petroleum indus- 
try to participate in this field of sales. 


Further, the resolution contended, 
it is in the public interest that com- 
petitive enterprise be permitted to 
serve the commercial needs of mo- 
torists on toll roads, and that this 
type of competition would assure the 
driving public a choice of various 
brands of petroleum products. 


Government authorities, highway 
users, and suppliers on highway serv- 
ices were urged to co-operate in pro- 
moting competitive enterprise on toll 
roads. The resolution authorized 


NOJC “to join and co-operate in 
any and all movements designed to 
eliminate these state-sponsored mono- 
polistic systems in the sales of pe- 
troleum products.” 


‘Detroit’ Case—In his speech on the 
“Detroit” case and its implications 
to jobbers, Mr. Sunderland said that 
the FTC’s proposed order would pro- 
hibit the supplier from selling to a 
jobber at tank car prices when (1) 
the jobber operates any retail sta- 
tions, and (2) the supplier happens 
to be selling at tank wagon prices to 
one or more retail dealers in the same 
area. 

In this event, Mr. Sunderland said, 
the jobber would be confronted with 
three alternatives: 

First, he could discontinue all re- 
tailing. Second, he could pay tank 
wagon prices on gasoline _ resold 
through his own service stations, even 
though he handled the product with 
his own bulk plant. Third, he could 
look for a new supplier who didn’t 
happen, at that time, to have any re- 
tail dealer customers in the area. 


“The proposed commission order is 
an opening wedge for the divorcement 
of retail activities from the jobber 
function,” Mr. Sunderland said. “It 
is ironical that jobbers who had been 
debating the pros and cons of divorce- 
ment for integrated major suppliers 
should all of a sudden find that di- 
vorcement has its foot inside the 
jobber’s own door.” 


Hot Debate — The question of 
whether NOJC should support Stand- 
ard’s position in the case provoked 
heated and prolonged debate at the 
closing session. By a one-vote mar- 
gin, 9 state associations to 8, with 
the others absent or not voting, the 
council approved a motion not to take 
any stand on the “Detroit” case at 
this time. Proponents of this motion, 
including officers of the Michigan Pe- 
troleum Assn., argued that no action 
should be taken until the council had 
had an opportunity to hear a presenta- 
tion of FTC’s side of the case. 

State groups demanding that NOJC 
come to Indiana Standard’s support, 
contended that since the case has 
dragged on for years, everyone should 
by now understand its merits and de- 
merits, and for this reason there was 
no need for further delay. Several of 
these state associations have come 
out individually in support of Stand- 
ard’s position. 


Other Actions—The national coun- 
cil also: 

—Called for the elimination of price 
controls on crude oil and petroleum 
products. 

—Reaffirmed its support of con- 
gressional measures to exempt job- 
bers, under certain conditions, from 
provisions of the Wage Hour Law, 
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and to authorize a refund of federal 
taxes on petroleum products lost by 
fire, flood or other casualty. 


—Called upon Congress to tax all 
business and commercial enterprises, 
“except true farm co-operatives,” on 
an equal basis. 


—Accepted a committee report pre- 
dicting that a uniform accounting sys- 
tem would be ready for presentation 
to NOJC at its spring meeting in 
March. This accounting form, the 
report said, will break down the ex- 
pense for: (1) gasoline, (2) fuel oil, 
(3) oil burner, (4) service station, 
and (5) others. 


—Reiterated its policy of opposing 
restrictions on the importation of 
crude oil. This report warned that if 
any group or segment within the in- 
dustry seeks to impose import restric- 
tions, NOJC will decide whether to 
take steps toward seeking a reduction 
in the 27.5% depletion allowance. 


—Recommended that member asso- 
ciations conduct programs to educate 
the consuming public as to the ex- 
tent and effects of excessive state and 
federal taxes on gasoline and special 
motor fuels. 


—Rejected a proposal that NOJC 
support “preservation” of the Robin- 
son-Patman Act. The proposal was 
made by members of the National 
Congress of Petroleum Retailers at a 
meeting with an NOJC liaison com- 
mittee. NOJC took under advisement 


several other proposals of 
which included: 

Support of federal legislation to 
prohibit sales of petroleum products 
below cost, modeled after Michigan’s 
fair trade law; improvement of serv- 
ice station leases to encourage a high- 
er type of businessmen to enter the 
dealer field. 

—Urged that all re-refined oil “be 
so labeled before being offered for 
Sale” and that a federal excise tax 
be imposed upon re-refined oil. 


The National council voted to hold 
its 1953 summer meeting at Laramie, 
Wyo. in July. The spring meeting in 
March will be held at Montgomery, 
Ala. 


NCPR, 


Pickering Co. to Market 
Cities Service Products 


BOSTON—George W. Pickering 
Co., Salem, Mass., has been appointed 
a distributor of Cities Service prod- 
ucts, the fourth large New England 
distributor to join Cities Service 
ranks in the past year, according to 
Parker H. Kennedy, Boston regional 
manager of Cities Service. 


The Pickering Company handles 
gasoline, fuel oils, coal, electrical ap- 
pliances and oil burners, supplying its 
40 stations and dealers and 16,000 
customers in Boston-North Shore 
area. It was acquired by Pocahontas 
Fuel Co., Inc., last June. 


RETIRING CHAIRMAN of Nationa! Oil Jobbers Council John Harper, center, receives 
certificate of thanks for his two years of service from C. H. Arnold, president of North- 
west Petroleum Assn., while Mrs. Harper looks on 
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Alabama Jobber Expands 
With New Tank, Barge 


BIRMINGMAM, Ala.—Mutual Oil 
Co. is spending $114,000 for expan- 
sion of its storage and transportation 
facilities. 

The Birmingham Independent has 
already completed a new 15,000-bbl. 
storage tank at Lynn Park, Ala. 
bringing the company’s total storage 
capacity to more than 60,000 bbls. 
Lynn Park is about 22 miles north- 
west of Birmingham, and on the 
Sipsey Fork of the Warrior-Tombig- 
bee river system (which empties into 
the Gulf of Mexico at Mobile). 

Also included in the expansion 
program is a new 15,000-bbl. barge, 
to be delivered in December of this 
year. 

With an annual volume of over 25 
million gals,, the company distributes 
gasoline, kerosine, Diesel fuel and 
lubricating oils in bulk, and is sup- 
plied principally by refineries along 
the Gulf Coast. Under the brand 
name “Mutual,” the company mar- 
kets in the northern half of Alabama, 
southern Tennessee, northeastern 
Mississippi and extreme western 
Georgia, supplying about 200 service 
stations. 

By the end of 1952, Mutual will 
have in operation the three barges, 
two tugboats and a fleet of more 
than 20 trucks, mostly transports. 


Marketer Buys Terminal 
CHICAGO—Gustafson Oil Co. has 


established a subsidiary company, 
Fuel Oil Terminals, Inc., now operat- 
ing a water terminal at Green Bay, 
Wis. The new terminal has 1,500,000 
gals. storage capacity for fuel oils 
with bunkering, tank car and trans- 
port facilities. ’ 

W. Phillip Oakwood, formerly with 
Schulz Fuel Co., Appleton, Wis., has 
joined Gustafson and will be located 
at the Green Bay terminal. Robert 
K. W. McCoy, formerly with Hughes 
Oil Co., Chicago and Robert W. True- 
blood, formerly with the California 
Co., also have joined Gustafson Oil 
and will maintain headquarters in 
Chicago. 


California Court OK’s 
Price Sign Restrictions 

LOS ANGELES—Reversing a lower 
court ruling, the California State Su- 
preme Court has upheld the constitu- 
tionality of a law which regulates ad- 
vertising on gasoline price signs. 

Dan Lundberg, executive secretary 
of the association, said a rehearing 
will be sought. 

The law prohibits advertising on 
price signs, including references to 
saving, and bans the slogan “serve 
yourself and save.” 
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API Sees Bright Future for Vigorous Industry 


By HERBERT A. YOCOM 
NPN Managing Editor 


CHICAGO—The great big Amer- 
ican oil industry—its hopes and 
plans buoyed by a recent national 
event—took a good close look down 
the long road ahead here this week 
and this is what it saw: 


-A period of continued 
growth which, in the next 15 
years, will necessitate capital 
expenditures approximating the 
grand total of $75 billion if the 
industry is to stay comfortably 
ahead of a rising demand for 
its products. 


—The possibility of some zigs 
and Zags occurring in that road 
along about mid-1953, but none 
that cannot be maneuvered pro- 
vided industry hands remain at 
the wheel and continue steady 
and strong. 


—A need not just for a con- 
tinuing vigorous program of 
public education about this in- 
dustry, but also for an equally 
vigorous program of govern- 
ment relations — all the way 
from Washington down to the 
smallest villages and towns. 

—A danger that the industry 
may never succeed in present- 
ing a united front against the 
encroachments of government so 
long as Independent market- 
ers hold to a feeling—strongly 
voiced for them by a national 


spokesman—that in the eyes of 
at least some suppliers they are 
so many unwanted stepchildren. 


To the tune of several hundreds of 
thousands of words, industry lead- 
ers voiced these and other senti- 
ments at the annual meeting of the 
American Petroleum Institute that 
began here in the Conrad Hilton 
Hotel Nov. 10, to continue through 
Nov. 13. 


At NPN press time, total regis- 
trations for this biggest of all oil 
industry conventions had climbed to 
an estimated 5,700, surpassing all 
previous attendance records. Pre- 
vious top for an API meeting was 
5,653, chalked up in 1951. 


Hopes Higher—API’s President, 
Frank Porter, sounded the note of 
cautiously increased optimism which 
permeated the atmosphere here by 
publicly expressing the view that 
out of last week’s election results 
should emerge a better climate, not 
only for oil but for all industry gen- 
erally. At the same time, he re- 
minded that political change at 
Washington will bring with it added 
responsibilities. which industry—and 
particularly oil—must not fail to 
meet. 

That last was somewhat the 
theme later taken up by H. S. M. 
Burns, president of Shell Oil Co. 


Don’t Forget Government — Ad- 
dressing a session of the American 
Petroleum Industries Committee, 


IMPORTANT MATTER seems under discussion here as B. L. Majewski, left, chairman 
of the API’s Marketing Services Committee, talks things over at Chicago this week with 
Herbert Willets, head of domestic marketing operations for Socony-Vacuum 
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Mr. Burns said that if oil is to con- 
tinue discharging its responsibilities 
it “can no longer afford the luxury 
of forgetting about government in 
between elections.” 

“It might be very pleasant to 
think we don’t have to bother about 
government,” he told the APIC, “but 
experience has given us a clear 
warning that government fully in- 
tends to bother us. We must recip- 
rocate government’s evident interest 
in us by showing a greater interes* 
in government not in Washington 
alone but in the states, in the coun- 
ties and townships and villages 
where government begins.” 

Forecast—As for what the future 
holds otherwise the industry heard 
from two of its acknowledged au- 
thorities—John E. Swearingen and 
John W. Boatwright, both of In- 
diana Standard—a confident predic- 
tion that it will find enough oil in 
the U. S. the next 15 years to meet 
forseeable demand and at the same 
time, barring a major war, build up 
a comfortable margin of producing 
capacity in excess of requirements. 
The details of their supply-demand 
sizeup are reported more fully else- 
where in this issue of NPN, starting 
on p. 51. 

Warning Several cautionary 
notes were injected into this opti- 
mistic picture, however, by another 
speaker—Dr. Courtney C. Brown, as- 
sistant to the chairman of Standard 
Oil Co. (N.J.) and a director of 
Esso Standard. 

Looking ahead short-range, Dr. 
Brown saw a need for the industry 
cocking a weather eye on the hori- 
zon and keeping a careful watch on 
potential problems which suggest 
the possibility of some ups and 
downs in the road during the next 
few months, more particularly after 
the mid-way mark next year. 

One cannot be too certain, he con- 
ceded, but just the same an accumu- 
lation of data now to hand does “not 
provide convincing evidence that de- 
mand increases” on which are based 
industry’s present expansion pro- 
grams will continue to demonstrate 
“the same robust volumetric growth 
characteristics” as in the recent 
past. 

So, said Dr. Brown, industry must 
take note of all possible upsetting 
developments and, being forewarned, 
better arrange to negotiate those 
“zigs and zags.” According to the 
Esso executive, this the industry can 
do “so long as (it) remains free to 
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MUCH IN EVIDENCE at marketing sessions and committee meetings in Chicago 

this week were representatives of National Congress of Petroleum Retailers, who want 

API to set up a supplier-retailer advisory group patterned after the jobber advisory com- 

mittee created a few months back. Here, on the left, NCPR’s Cash B. Hawley and C. J. 

Swarthout (center) listen while L. T. White, of Cities Service, expounds informally on 
the subject 


select its own road, and as long as 
it continues to exercise the same 
kind of foresight and courage that 
has come to be identified with it 
over the years.” 

Among other things dictating a 
cautious approach, Dr. Brown said, is 
the possibility that the next summer's 
average demand may be as much as 
800,000 b/d below current winter’s, 
with summer inventory accumulation 
offsetting this decrease only in part. 


He warned, too, of the danger of 
recently proposed drilling programs, 
putting industry in position of having 
surplus crude producing capacity far 
exceeding present excess of about 
1,000,000 b/d, which was what mili- 
tary recommended. 


“There has been—-and I am sure 
there will continue to be—a ready ac- 
ceptance by the industry of essential 
defense schedules,” Dr. Brown said, 
“but it would hardly be in the inter- 
est of the defense program itself to 
overburden the situation with too 
much unused capacity.” 


Dr. Brown said industry’s present 
situation probably would not be as 
firm as it is had it not been for the 
Iranian situation and refinery strike 
in U. 8S. last spring. Also, he pointed 
out that demand for oil seems to be 
getting more responsive to general 
business change, a fact which makes 
it important for industry to take note 
of a leveling off of European indus- 
trial production and of U. S. defense 
mobilization by mid-1953. 
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Jobber Security a ‘Must’—It was 
Otis H. Ellis, general counsel of the 
National Oil Jobbers Council, who 
hoisted the red warning flag meant to 
inform supplying company presidents 
that, so far as Independent marketers 
are concerned, they alone hold the key 
that will unlock the door through 
which oil can march united to battle 
against the trend to nationalism. 


It’s time for these suppliers, shout- 
ed Mr. Ellis at a general marketing 
session, to end their “vocal co-opera- 
tion” with Independent marketers 
and substitute instead programs of 
“reasoned assistance” which will serve 
finally to dissipate the “feeling of in- 
stability and uncertainty” which 
haunts the jobber. 

The doing, he said, “will require 
new approaches, new understandings, 
and a continuous brand of industry 
statesmanship heretofore unknown” 
perhaps even “an unwritten, but uni- 
formly observed, code of conduct” on 
the part of suppliers. 


All too many company presidents, 
according to Mr. Ellis, do not know 
the real basic problems that exist be- 
tween their company and its market- 
ers. Nor will they ever get those 
problems in true perspective “so long 
as the command chains are clogged 
with human frailty.” 


This being the case, said the speak- 
er, the NOJC means to insist — in 
launching a “meet with your supplier” 
program for jobbers next February 
(see other story p. 21)—that the top 


executives of all companies personally 
see to it that company officials down 
the line co-operate in this project; 
also, that when the program is over, 
these same executives demand a full 
report on what transpired. 


Solve the problems of jobber-sup- 
plier relationships, Mr. Ellis declared, 
so that the Independent no longer sees 
the integrated companies as the “first 
and foremost” threat to his independ- 
ence, “and you may be assured of his 
(the jobber’s) co-operation in a united 
industry effort in battling nation- 
alism.” 


Communism: By Votes—The United 
States is in danger of sliding into 
Communism, not through revolution, 
but through a gradual enlargement 
of federal controls. This is what Ad- 
miral Ben Moreel, board chairman 
of Jones and Laughlin Steel Corp., 
told the Nov. 10 marketing session. 


He quoted some Red goals from 
the 1948 Communist Manifesto to 
show how far along the road to Com- 
munism the government has already 
taken the U. S.: 

1. Abolition of property in land, and 
application of all rents of land to 
public purposes. 


Adm. Moreel noted that the federal 
government now owns 24% of all 
U. S. land, and its holdings are in- 
creasing steadily. 

2. A heavy progressive or gradu- 
ated income taz. 

In the U. S., the personal tax has 
progressed to better than 90% in the 
highest brackets, and is being used, 
as originally intended by Marx, as a 
punitive measure to achieve equaliza- 
tion of status. 

3. Abolition of all right of inher- 
itance. 

Adm. Moreel noted our government 
has gone far in this direction. 

4. Centralization of credit in the 
hands of the state by means of a 
national bank with state capital and 
an exclusive monopoly. 

Commented Adm. Moreel: “The 
trends of our Federal Reserve system 
and government controls of credit and 
interest rates would appear to be ex- 
actly what Marx had in mind.” 





Wescoat, Porter Elected 


NPN News Bureau 

CHICAGO L. 8S. Wescoat, 
Pure Oil, was re-elected chair- 
man, and Frank M. Porter, 
Fain-Porter Drilling Co., was 
re-elected president of API 
Nov. 11. 

Other officers named were R. 
M. Bartlett, Gulf, vice president 
for the Marketing Division; 
John G. Newton, Magnolia, vice 
president for the Refining Divi- 
sion; and John G. Pew, Sun Oil, 
vice president for the Produc- 
tion Division. 
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OllIC Wants More Jobber Support; 
Notes Progress Made in Past Year 


By FRANK BREESE 
NPN Staff Writer 


CHICAGO—Increased jobber sup- 
port of the Oil Industry Information 
Committee was reported at the 32nd 
annual meeting of the American Pe- 
troleum Institute. 


As OTIC enters its seventh year, a 
full-dress report recounted progress 
but also pointed up tough problems 
that confront it. To carry on its 1953 
program, OIIC has requested a bud- 
get about the same as this year’s 
(under $3 million), and approval was 
expected. 


Exemplifying growing jobber par- 
ticipation in the national program is 
the selection of Stanton K. Smith, of 
Smith Oil & Refining Co., Rockford, 
Ill, as national OIIC chairman. He is 
the first Independent jobber to head 
up OIIC since its creation in 1946. 


Most of OIIC’s work was performed 
in two sessions, the first on Sunday 
when OIIC’s district chairmen held an 
all-day indoctrination meeting for 
new district chairmen. On Monday, 
the OIIC deliverett a comprehensive 
report on what it has been doing and 


what it has to show for the outlay of 


manpower, money and time. Over 
1,000 oil men heard H.S.M. Burns, 
Shell president, give this as an ex- 
ample of OIIC results: “What used to 
be a favorite target for editorial re- 
proach now seems to be accepted as 
an industry worthy of words of praise 
and an appeal for fair play.” 


Mr. Burns said “positive steps” are 
being taken to find out what the pub- 
lic would like to know about the oil 
industry, adding, “Once we know . 
we must give it to them not as a se- 
ries of isolated facts, but as part of 
the pattern of the industry as a 
whole.” He said the most effective 
material is that which “strikes the 
public’s self-interest chord.” Stress- 
ing simplicity of approach, Mr. Burns 
stated, “We are not in business to in- 
crease anyone’s vocabulary or to 
make people think they are experts.” 


Ad Campaign to Continue—At the 
session, it was announced that the ad- 
vertising program will continue along 
the same lines. OIIC’s advertisements 
have been a controversial issue in 
some quarters. However, W. R. Hu- 
ber, Gulf, told the group a profes- 
sional survey rated this year’s adver- 
tisements “way out in front” in the 
institutional field. 


In his report on OTIC activities, Ed- 
win W. Esmay, acting OIIC director, 
said the “grass roots” information 
program, which the oil industry has 


been conducting since 1947, has made 
visible headway in providing the gen- 
eral public with a better understand- 
ing of the. domestic oil industry. 
More than 20,000 oil men are now 
serving voluntarily on more than 5,000 
OIIC committees throughout industry, 
using all types of media and forums 
to convey a picture of the industry 
and its operations, said Mr. Esmay. 


Immediate objective of OIIC’s edu- 
cation and youth program is to reach 
1,000,000 students throughout VU. S. 
during the 1952-53 school year, Mr. 
Esmay reported. The program is 
planned for 267 counties, and may 
even be extended to another 47. Wo- 
men’s activities and a program for 
the farm audience will be amplified, 
said, Mr. Esmay. 


Weaknesses — After outlining the 
favorable review, Mr. Esmay stated, 
“We are not satisfied with some of 
the aspects.” Weaknesses he cited 
are: 

—Organizational “roadblocks” 
have handicapped some efforts. 
These roadblocks will have to be 
eliminated, he said. 

—‘‘We haven’t done a good job 
at all in reaching employes and 
dealers,” asserted Mr. Esmay. 

. “These are important groups.” 

—It is difficult to reach people 
in large cities, though the pro- 
gram has been very successful in 
medium cities and small towns, 
he said. 


Jobber-distributor-dealer participa- 
tion in OIIC was described by Ralph 
F. Carey, Shell division manager in 
Boston and chairman of the New Eng- 
land OIIC District. In a report en- 
titled: “Breaking Bottle Necks in 
Obtaining Participation from Com- 
pany Personnel, Jobbers and Dealers”, 
Mr. Carey declared: 


“Through the splendid arrange- 
ments which exist among the major 
marketing companies in this district, 
we have had excellent jobber and dis- 
tributor relationships, The companies, 
themselves, through their district 
managers and salesmen, have stressed 
with their accounts the importance of 
OIIC participation. Some of our 
strongest OIIC activities, such as in 
Maine and Vermont, have come 
through jobbers and distributors. Our 
state chairman in Vermont is one of 
the state’s leading jobbers, and he has 
become so interested in OIIC activi- 
ties that he has made it a point to 
personally be present at practically 
every area meeting in Vermont. He 
believes it has been good business 
for him. 

“The same is true in Maine, espe- 


cially around Bangor area. AS you 
probably know, Esso dominates that 
territory, and through their various 
distributors they have given us won- 
derful support in OIIC activities, in- 
cluding the school program. Our new 
school program chairman for Penob- 
scot County is with the Webber Oil 
Co., Esso’s large distributor there. 


“In the case of our annual meeting 
last year, all of the major companies 
made an all-out effort—and succeeded 
beautifully—in getting their distrib- 
utors to the meeting. 


“As for the dealers, we have had 


. fine company co-operation on this 


score. Our district office has also 
maintained excellent relations with 
Fred Moore, executive secretary of 
the Retail Gasoline Asm., Inc, of 
Mass., and the editor of this organ- 
ization’s monthly newspaper. For 
four consecutive months preceding Oil 
Progress Week this dealer publication 
helped promote OPW with large head- 
lines on the lead story on page 1. 


Companies Do Good Job—‘I might 
say that virtually every company did 
an extremely worthwhile job, in my 
opinion, in their dealer relations, 
either through sending them litera- 
ture for information purposes or sup- 
plying them with materials to dec- 
orate their stations. 


“I should like to say that whatever 
success we may have achieved in 
breaking bottlenecks lies in the fact 
that to meet any problem, you first 
must know what it’s all about and 
then, knowing the facts, you must go 
to the very top to explain them to the 
proper person. In other words, have 
a flow of information constantly be- 
tween the district chairman and the 
district repre-entative.” 


In developing jobber and distributor 
participation, Mr. Carey stressed that 
emphasis is placed on the material 
benefits they will derive. 


Recognition Plan—William J. Louf- 
man, president of the Fleet Wing 
Corp. and chairman of the Kentucky- 
Ohio-Tennessee District, told about a 
recognition plan proposed for his dis- 
trict. All men active in OIIC will be 
eligible for three classifications of 
awards: bronze—award, or certificate 
of merit, to all committeemen; silver 
—to all men who have earned special 
recognition; and gold—to those men 
recommended by state chairmen and 
who are deserving of highest recogni- 
tion. 


Recipients of gold awards will be 
recognized as follows, said Mr. Louf- 
man: 


At the county level, men will be 
honored at one of the quarterly state 
meetings. At the regional level, the 
men will be honored at one of the 
three district meetings. At the state 
and district level, the winners will be 
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honored at one of the four national 
OIC meetings. 


Object of the incentive system is to 
stimulate rank and file participation. 
Incentive plans have been adopted in 
the New England District and on the 
West Coast. 

Certificates Presented—API “‘certi- 
ficates of appreciation” were awarded 
to 10 men active in OITC work: Wal- 
ter E. Black, Esso Standard, Phila- 
delphia; Ralph F. Carey, Shell, Bos- 
ton; Madison Farnsworth, Gulf, Hous- 
ton; Thad E. Horton, The Texas Co., 
Atlanta, Ga.; George D. McDaniel, 
Socony-Vacuum, New York; George 
F. McMillan, Gulf, Denver; Harry E. 
Milton, Milton Oil Co., St. Louis, Mo.; 
R. T. Seidel, Shell, Minneapolis; E. F. 
Stauffacher, Cities Service,. Chicago, 
and Harry A. Trower, Tulsa. 


Oil Burner Sales to Climb 
10% in '53, OHI Predicts 


NPN News Bureau 

NEW YORK—A 10% increase in 
sales of oil burners for domestic, com- 
mercial and industrial use in 1953 is 
foreseen by R. H. L. Becker, manag- 
ing director of Oil Heat Institute of 
America. He warned, however, that 
lack of manpower to sell and service 
burners, particularly engineers for 
commercial and industrial sales and 
service, may prevent the industry 
from realizing its sales potential. 

Mr. Becker predicted oil burner in- 
stallations will rise from estimated 
700,000 units for domestic use in 
1952, to about 770,000 next year. 

Commercial and industrial burner 
sales are expected to increase from 
about 43,000 this year to around 
47,000 in 1953. 

Mr. Becker based his predictions on 
“accelerated demand year after year 
for oil burners.” 


No Clear-cut ‘Victory’ for Either 
Side So Far in ‘Cartel’ Proceedings 


WASHINGTON—The oil companies 
involved in the “international oil car- 
tel” investigation now have until Jan. 
12, 1953, to supply documents required 
by the Department of Justice’s sub- 
poena. 

Also, they have until Dec. 8, 1952, 
to show that foreign governments 
have refused permission for them to 
remove records and documents located 
abroad. 

Those were the key points in Fed- 
eral District Judge James R. Kirk- 
land’s ruling at the start of this week 
on the motion made by the companies 
to get the subpoena quashed. 


The decision didn’t provide a clear- 
cut “victory” for either side even 
though Leonard J. Emmerglick, the 
government’s chief counsel in the 
case, quickly claimed that Judge Kirk- 
land’s ruling was “complete confirma- 
tion” of the government's position. 


The company attorneys had no im- 
mediate statement, but it was plain 
that their points on the serious inter- 
national complications which might 
arise from a “sweeping” subpoena 
that included foreign government mat- 
ters had registered with Judge Kirk- 
land. 

He said he would listen to pleas 
from any proper foreign government 
official who wished to claim the “priv- 
ilege” of not permitting companies to 
produce records which the foreign 
government feels is not in its best 
interest. 


But he stressed that this didn’t 
mean he would agree with the foreign 
representative. 


He did say that he was “greatly im- 
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40,000 B/D of oil products are now flowing 442 miles through Trans-Northern Pipe 

Line from refineries at Montreal and Clarkson, Ont., to Toronto and Hamilton and 

through a branch line to Ottawa. The new line, which began operating Nov. 1 is owned 

jointly by British American Oil, McColl-Frontenac and Shel! Oil of Canada. Addition 
of intermediate pumping stations can increase the line’s capacity to 75,000 b/d 
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pressed” by the letter from British 
Minister of Fuel and Power Geofrey 
Lloyd to Anglo-Iranian Oil Co, that 
the company could not produce rec- 
ords without violating the British Of- 
ficial Secrets Act and that the com- 
pany must not furnish any records 
unless they were cleared by the Brit- 
ish government. 


Judge Kirkland indicated that he 
will accept this position, thus freeing 
Anglo-Iranian from such requirement, 
if the letter is properly “certificated” 
as an official document. 


The ruling by Mr. Kirkland does 
not bar go-ahead action by the Jus- 
tice Department on its grand jury 
procedure if DJ feels it already has 
enough documents to get the grand 
jury operation under way. 


Mr. Emmerglick said he hadn't de- 
cided whether the government would 
proceed with the grand jury investi- 
gation right away or not. He claimed 
it has enough data, together with 
what the Federal Trade Commission 
gathered in making its “cartel” re- 
port, to get a grand jury indictment, 
But he said “we want all the facts. 
If we were not being completely re- 
sponsible in this matter, we might try 
to get an indictment on the basis of 
incomplete information.” 


Specifically, the Dec. 8 deadline for 
companies to show that foreign gov- 
ernments have refused permission to 
remove records located abroad, Judge 
Kirkland said the companies must 
show: 


1. That an effort was made in “good 
faith” and that permission was then 
denied in order to establish that there 
is a “true” objection by the foreign 
sovereign. 


That is, Judge Kirkland wants the 
foreign government, and not simply 
the company, to make the objection. 


2. What, if any, interest the foreign 
sovereign has in the corporation or in 
the investigation. Mr. Kirkland said 
he realizes that a national govern- 
ment is immune from suit in court of 
another nation, but he said “modern 
phenomenon of government engaged 
in business has properly led to a tend- 
ency to restrict foreign immunity.” 


3. Proof of the foreign law (which 
prohibits release of such documents) 
by the opinion of experts or by other 
proper evidence, 


On other points, these were Judge 
Kirkland’s rulings: 


1. That previous ruling limiting the 
subpoena time period to Jan. 1, 1941, 
instead of Jan. 1, 1928, with permis- 
sion for the government to go back 
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past 1941 when seeking specific docu- 
ments shall remain in effect. 


2. That, in the court’s view, the pa- 
pers and documents called for by the 
subpoena are “described with reason- 
able detail.” Noting that the govern- 
ment has indicated willingness to con- 
sider further limitations, Judge Kirk- 
land said “mutual co-operation is 
strongly suggested by the court.” 


3. That a parent corporation must 
produce records held in offices of its 
subsidiaries if the following test is 
met: “If a corporation has the power, 
either directly or indirectly, through 
another corporation or series of cor- 
porations, to elect a majority of the 
directors of another corporation, such 
corporation may be deemed a parent 
corporation and in control of the cor- 
poration whose directors it has the 
power to elect to office.” 

Trimmed of verbiage, this amounted 
to a position that if a parent corpora- 
tion actually controls its subsidiary, 
then it must produce the records of 
the subsidiary. This ruling was im- 
portant for some companies had point- 
ed out that their subsidiaries abroad 
were virtually independent of the par- 
ent company and thus in a position to 
refuse to submit the records, 


The judge said he is prepared to 
grant an order permitting govern- 
ment attorneys to inspect companies’ 
available documents located in for- 
eign offices, 


Judge Kirkland said, in conclusion, 
that the summons would undoubtedly 
cause inconvenience to the companies 
but, he said, “the laws, which have 
helped protect the companies as they 
grew in size are also designed to per- 
mit an investigation of them if the 
proper authorities are of the impres- 
Sion that circumstances warrant it.” 


Geofrey Lloyd’s letter. directing An- 
glo-Iranian not to producé subpoenaed 
records said, in part: 

“Her Majesty's Government consid- 
er it contrary to international comity 
that you or your officers should be re- 
quired in answer to a _ subpoena 
couched in the widest terms to pro- 
duce documents which are not only 
not in the United States of America 
but which do not even relate to busi- 
ness in that country. Moreover, the 
disclosure of some of these documents 
or of information relating to business 
outside the United States may well, 
in the opinion of Her Majesty’s Gov- 
ernment, prejudice or endanger the 
economic, strategic or political inter- 
ests of Her Majesty’s Government 
and of the Western Powers.” 


Judge Kirkland called the letter 
“most unusual” and hinted strongly 
that, if it igs given the status of an 
actual expression of “the sovereign 
will of the British Empire” that he 
will grant Anglo-Iranian at least some 
exemption from the subpoena. 
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Frank Spencer Dies 


Frank E. Spencer, 68, a pioneer in 
the fuel oil business in the Midwest, 
died Nov. 6 at his home in Wautoma, 
Wis. 


Mr. Spencer started in the fuel oil 
business in 1911 when he became of- 
fice manager of Anderson and Gustaf- 
son, Inc., Chicago. In 1921 he be- 
came a partner in the firm and in 
the next year organized Spencer Pe- 
troleum Co., which in 1941 became 
a division of Socony-Vacuum. Mr. 
Spencer became manager of Socony’s 
fuel oil division then, although for 
many years he maintained the presi- 
dency of Spencer Fuel Oil Co. He 
retired from Socony in March, 1949, 
and remained with the company as 
a consultant until March, 1950. 

He was president of Burning Oil 
Distributors Assn. from 1933 until 
1948, national chairman of the dis- 
tribution division of the Oil Heat 
Institute of America, 1943-45; a mem- 
ber of the “25 Year Club” of the pe- 
troleum industry and a former mem- 
ber of Petroleum Industry War Coun- 
cil and several local industry commit- 
tees. 

Mr. Spencer was always very in- 
terested in athletics and belonged to 
the Illinois Seniors Golf Assn.; “Hole- 
in-One Club,” Chicago Athletic Assn., 
and was at one time a trustee of 
Northwestern University and presi- 
dent of the Northwestern University 
Alumni Assn. 

Surviving are his wife, a son Fran- 
cis A. and a daughter, Mrs. Mildred 
Snyder, Richmond, Va. 


WSB Makes Bonus Rules 


NPN News Bureau 
WASHINGTON—Wage  Stabiliza- 
tion Board ruled Oct. 31 that em- 
ployers may pay each employe 1952 
Christmas or year-end bonus not 
exceeding $40 in value without prior 
WSB_ approval even though no 


bonuses or smaller bonuses were paid 
last year. 

Authorization, in Amend, 4 to Gen- 
eral Wage Regulation 14, is the same 
as that approved for 1951. 

The board also decided that em- 
ployers may give employes holidays 
with pay Friday after Thanksgiving 
and Friday after Christmas this year 
and Friday after New Year, 1953. 
Those days off, if granted, are not 
chargeable against any amounts au- 
thorized by WSB regulations. 


Midwest Area is Warmer; 
East Coast Remains Cold 


CLEVELAND—For the first time 
in four weeks the Midwest area has 
registered less degree days than last 
year but remained colder than nor- 
mal, while the East Coast area moved 
into its third week of colder than 
1951 or normal weather. 

The Southeast and Midwest areas 
registered a much colder October 
than last year or normal with the 
East Coast and West Coast-Rocky 
Mt. temperatures for the month of 
October comparable to normal or 
slightly warmer. 


Degree Day Summary 
Season Sept. 1-Nov, 8 


East Coast 
Bostont 
New York 
Philadelphia ..... 
Washingtony ..... 
Average 
Midwest 
Chicagot 
Cleveland ........ 
Detroit? 
Minneapolis} ..... 


heast 

Birmingham, Ala.* 
Charleston, 8. C.. 
Nashville, Tenn.*. 
Raleigh, N. C. ... 338 

Average .. 338 
West © ‘oast-Rocky Mt. 
San Francisco ... 
Seattle .......... 
Denvert 9 

Average ....... 


Month of October 
East Coast 1952 
Bostont Fa ae sb V0 Rha 
ee, err rer. 
Philadelphia ..........«.. 
Washington? ............ 

POD. va 'bo:5 8002 es 
Midwest 
Chicagot sktéewenes con 
oo re 
BPP terete 
Minneapolist ............ 
RS Ir eee ere 
ED. 6 occa kaneriates 5 

PY en, Dre 
Southeast 
Birmingham, Ala.t .. 
Charleston, 8. C. ..... 
Nashville, Tenn. ........ 
Raleigh, N. C. 

Average .... 

West Const —Rocky Mt. 
San Francisco .... ‘ 
Pere oy eee 
Denvert 

oO Ra rr eee 


Degree days are on 65 deg. A 
+ Readings at airport office. Readings in 

other cities taken at downtown (city) offices 
t Includes weather bureau correction. 
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FACTS AND FIGURES—a multitude of them—backed up General Petroleum’s decision to build a Northwest refinery. Here Presi- 
dent R. L. Minckler is surrounded by some results of two years of economic research 


General Petroleum Plans Northwest Refinery 


NPN News Bureau 

LOS ANGELES—General Petrole- 
um plans to construct a 35,000 b/d 
refinery at Ferndale, Wash., supplied 
with Alberta crude oil through an ex- 
tension of Trans Mountain’s Edmon- 
ton, Alta., to Vancouver, B. C., pipe 
line. 

This will be the first modern full- 
scale petroleum refinery in the Pa- 
cific Northwest. Cost of the refinery . 
is estimated at $35 million, that of LOCATION of 
the pipe line extension at $2,750,000. General Petro- 

Refinery construction will begin as leum’s new refinery 
soon as permits are obtained from and pipe line crude 
government agencies, and engineering supply are shown 
work is completed, according to Rob- in this company 
ert L. Minckler, GP president. The 
plant is scheduled to begin operating 
by late 1954. 

The refinery will be built on a 850- 
acre site in Whatcom County, facing 
Puget Sound. The location is 12 
miles northwest of Bellingham, 12 
miles south of the Canadian border, 
and about 100 miles north of Seattle. 

Impact on Northwest—Announce- 
ment of GP’s plan is a major devel- 
opment in the Pacific Northwest and . 
will be a significant event in the pe- oN ; 

” 
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troleum industry there. Oil officials ae sminsto 


ot 
said two inevitable developments will Portiond em 
be: 


First, the tight supply situation will 
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HUGE MAP of West serves as reference in discussion of General Petroleum’s new 
refinery by R. L. Minckler (left), company president, and G. L. Adams, manufacturing 
vice president 


be relieved, if it has not already eased 
by 1954. The supply situation has 
been taut on the West Coast since 
last year and has been especially 
acute in the Pacific Northwest. 

Second, rough competition for the 
market will be intensified. 

Refinery capacity will be keyed 
to the growth of GP’s normal share 
in the market. The Pacific North- 
west market of 260,000 b/d is expect- 
ed to be over 321,000 b/d in 1955, ac- 
cording to Stanford Research Insti- 
tute. 


Long Awaited — GP’s decision to 
build in Washington climaxes years 
of expectation in the industry that 
some company would establish a re- 
finery in the booming Pacific North- 
west. Except for three asphalt plants, 
Phillips’ 5,500 b/d skimming-crack- 
ing-asphalt plant at Spokane, Wash., 
is the only refinery in that area 
south of the border. Three refineries 
in Vancouver have 29,000 b/d capac- 
ity which will be raised another 10,- 
000 b/d. 

During the past summer, Standard 
of California bought a 2,000-acre site 
on Puget Sound 20 miles north of Se- 
attle as “a possible refinery site” but 
said it doesn’t have any plans. 


Refinery Details—Contracts for en- 
gineering, design and construction of 
GP’s plant are being entered into with 
Bechtel Corp. Plans call for storage 
facilities for two million bbls. of crude 
oil and products, plus docking facili- 
ties capable of handling barges and 
large tankers. 

Storage tanks will have floating 
roofs, and the refinery will be 
equipped with a $300,000 fire protec- 
tion system. 

On the basis of 35,000 b/d through- 
put, GP President Minckler said the 
refinery would produce about 16,300 
b/d of gasoline, 10,000 b/d of Diesel 


and stove oils and 6,200 b/d of fuel 
oil. 

Processing facilities will include g 
crude distillation unit, gasoline re- 
former, Thermofor catalytic cracking 
unit, thermal cracking unit with vac- 
uum distillation tower and a catalytic 
polymerization unit. 


Economics -— Mr. Minckler termed 
the refinery plan “probably the most 
important expansion in General Pe- 
troleum’s history.” He asserted the 
project has been under study since 
the development of important oil pro- 
duction in the Canadian prairie prov- 
inces. 

“The really persuasive considera- 
tion that has led to the decision to go 
ahead with this project is the assur- 
ance of supply it gives us,” Mr. Minck- 
ler said. “Demand for our products 
has grown very rapidly, and for a 
long time we have been hard-pressed 
to secure the supplies to meet that 
demand. It is becoming increasingly 
difficult to find new crude oil reserves 
in California. On the other hand, the 
rate of finding in Canada has been at 
a very satisfactory level, and we feel 
comfortable about the prospects for 





Behind the Refinery 


General Petroleum’s decision 
to build a new refinery in the 
Pacific Northwest is based on 
complex studies of supply, de- 
mand and transportation. 

Many of these factors—which 
GP began considering several 
years ago at the time Alberta 
crude production developed a 
large potential—were reviewed 
in NPN’s special report, “Oil in 
the Booming Northwest,” in the 
Aug. 13, 1952 issue. 











an assured supply from Canadian 
sources for a long time to come.” 

With the Edmonton - Vancouver 
crude line, Alberta fields are closer 
than California to Pacific Northwest 
markets, Mr. Minckler noted, calling 
this “a favorable economic factor.” 
He also pointed to the national de- 
fense aspect of a Pacific Northwest 
refinery, eliminating the exposure of 
tankers hauling oil products up the 
coast from California. 

Mr. Winckler listed as disadvan- 
tages the import duty on foreign oil, 
and present-day high refinery con- 
struction costs. 

+ * * 

VANCOUVER, B. C.—A “super- 
inch” extension of Trans Mountain 
Oil Pipe Line Co.’s Edmonton-to-Van- 
couver crude oil line across the Can- 
adian border to serve General Petro- 
leum’s Ferndale, Wash., refinery will 
be constructed during 1953. It will 
be ready for operation by the time 
the GP plant goes on stream, accord- 
ing to Canadian Bechtel, agent for 
Trans Mountain. 

Plans call for a 24-inch pipe line 
for a distance of four miles in Canada 
and 14 miles in the state of Washing- 
ton. The line will run southwesterly 
from Sumas, B. C., toward Seattle. 
A 12-mile lateral 16-inch pipe line 
will be built from a point near Laurel, 
Wash., directly to the Ferndale refin- 
ery site. 

Trans Mountain Progress — Work 
on the 711-mile Edmonton-to-Vancou- 
ver trunk line has been progressing 
ahead of schedule, and completion is 
set for August 1953. Alberta crude 
is expected to reach the Pacific Coast 
in October 1953, The line will have 
an initial capacity of 120,000 b/d and 
can be increased to 200,000 b/d by 
adding pumping stations. 

Alberta production has been re- 
stricted to 162,000 b/d, but could be 
raised to more than 275,000 b/d. 


New Refinery Casts Shadow 
On Texas-California Line 


NPN News Bureau 
LOS ANGELES — Speculation on 


the future of the projected West Tex- 
as-California pipe line has been agi- 
tated by General Petroleum’s decision 
to build a 35,000 b/d refinery in the 
Pacific Northwest. 

Coupled with reports that the Ed- 
monton-Vancouver crude line will be 
ready to transport Canadian oil to the 
Pacific Northwest next October, this 
raises a question about the West 
Coast market. Backers of the Can- 
adian pipe line contend the current 
Pacific coast shortage will be wiped 
out by Alberta imports, 

But L. M. Glasco, president of West 
Coast Pipe Line Co., sponsoring the 
Texas-California line, replies that the 
growing market will absorb Texas im- 
ports through his line. 
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Watch for ‘Time Bombs’ 


It is right nice of President Truman to be so solicitous 
and thonghtful of President-Elect Eisenhower and the 
country’s welfare as to invite the general to come at 
once with his advisors and get a truly incide view of 
the foreign situation, Korea, the Defense Department 
and other pressing and quickly moving problems of this 
country; all this to insure the smooth and intelligent 
transfer of the reins of power for the greatest safety 
of all. 


It also will be right nice if in the same honest and 
fair spirit President Truman in transferring the other 
activities of government, especially the goings-on of the 
Department of Justice and of the Federal Trade Commis- 
sion, gives General Eisenhower's representatives the real 
low down on what these departments are up to, what 
actual evidence they really have in all pending ‘“caces” 
and “investigations” and, if they expect to get more 
“evidence,” just where they will find it and how good 
will it be. 


Certainly President Truman would feel most humiliated 
if General Eisenhower's attorney general on the day he 
was to try these Truman cases in court found that Mr. 
Truman’s associates had failed to get any evidence or 
that what they had was phoney. 


There are some low browed people around the country 
who have been quietly whispering that such might be 
the case and also some people who have raised their 
eyebrows over what Truman might be handing the new 
president as the lowdown on these other matters. 


“Undoubtedly, Mr. Truman is trying to show up his 
predecessor who back in 1932 and 1933 refused to co- 
operate with the Republicians in the then highly critical 
financial and international situation, one so critical that 
most persons thought days even counted. Mr. Truman 
also probably wants to overcome any impression of un- 
fair play by his own party as detailed by Former Presi- 
dent Hoover in his current biography about the days 
of the great depression, a depression that Hoover flatly 
blames on the Democrats and an accusation that he 
generously documents from the records. (If the reader 
has not read this latest volume by Hoover he should 
because it tells a story the direct opposite of what 
Truman and his associates told in this last campaign, a 
story that if the Republican party had hammered home 
hard most certainly would have headed off some of its 
defeats.) 


With Congress almost evenly balanced as it is from 
this current election, those who mistrust the political 
minded, especially of the past 20 years, may perhaps be 
excuced for viewing at least with a little faint skepticism 
the alleged good intentions of the Truman regime in its 
present attacks on the oil business and to predict pos- 
sibly more attacks between now and when the Truman 
persons retire from office. Presenting the new admin- 
istration with a lot of “cases” against oil, for instance, 
without the Truman attorneys having had “time” to get 
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as Fair Deal Bows Out 


“all the evidence” could be a “great cause” in which the 
“opponents of monopoly” might enlist on the first day 
of the new Congress and find enough to talk about right 
up to the next election four years from now. 

They had all corts of “time bombs” and “delayed ac- 
tion bombs” and “personnel bombs” during the last war 
but of course only the very suspicious would be thinking 
that the Truman phalanx of soldiers of peace and good 
faith would be planting any now. 

So maybe the oil companies had better keep out their 
bomb sweepers for a while yet. 


Act NOW to Cut Unfair Taxes on Small Business 


Now that a leader of the steel industry, Ben. F. Fair- 
less, president of the U. 8S. Steel Corp. has recently 
severely criticized our tax burden as obstructing the 
growth of competition, it would be well if some of our 
oil leaders said the same thing and then got the API 
active in a public campaign against unfair taxes. 

Fairless made a strong speech the other day and it 
has been reprinted and commented on editorially by news- 
papers the country over. He said that a 30% tax on a 
$25,000 profit of a small business “may prevent growth, 
destroy the business and discourage others from going 
into business at all. That is dangerous enough. But 
when government takes 52% of your earnings it is no 
longer taxing you... it is muscling in on your business; 
and when it starts to raise the ante to 82% .. . it is 
squeezing you out completely.” 


Oil and all industry should take full advantage of Mr. 
Fairless’ valiant attack. How far the new Congress will 
go in getting the country back to a more honest and 
non-communistic and non-socialistic basis is of course 
one of the big questions, because the Republicans have 
only a very slight edge and not all Republicans by any 
means are inclined to be fair and intelligent toward busi- 
ness. At all events business men now have a better chance 
to register their story on behalf of competition than they 
have had in 20 years. 


The Independents, especially in marketing, should drive 
hard for lower tax rates because they are the smaller 
units of the industry even though large in comparison 
with many other businesses. If these smaller Independent 
oil units are ever put out of business, the majors will be 
“duck soup” for our mealy mouthed radicals who for 
these past 20 years, particularly, have most obviously 
been doing their utmost to try and establish “monopolies”. 
This would make it much easier for government to seize 
a whole industry, as it would take less work on govern- 
ment’s part, and government—in its opinion—would have 
a perfect alibi for the seizure: that is taking over a 
“monopoly”, as would be alleged, “in order to protect the 
people.” 

It will take all the strength that the. smaller Inde- 
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pendent competitors in the oil industry can muster prob- 
ably, even to make a small dent in the political situation 
in the new Congress because, among other things, the 
new chairman of the great Ways and Means Committee, 
Representative Daniel A. Reed from New York has been 
a decidedly truculent, and biased advocate of full tax 
exemption for the greatly growing competitors of the oil 
jobbers and big companies as well, the co-op oil com- 
panies. Some of the strongest of these are in Reed’s 
state. 

However this point in itself, if forcefully presented, 
may prove of value to the Independent oil men because 
since the exemption from corporate income tax is provid- 
ing so greatly the capital that these co-op oil companies 
are expanding with, then it may quite fairly be argued 
that if Reed and his associated proponents of the govern- 
ment furnishing the growth capital for the co-ops really 
want to aid smal] competitors then they will agree at 
least to lowering the taxes for the other smaller busi- 
nesses of the country. Not to give the smaller competi- 
tors of the co-ops the same tax advantage the co-ops 
have been enjoying since their birth, it can be pointed out, 
is most obviously full evidence that the advocates for 
tax exemption of the co-ops are concerned only with 


buying votes on the one hand and destroying competi- 
tion with “monopolies” on the other. 

It is quite evident that this fight against burdensome 
and confiscatory taxes may turn largely on the question of 
the honesty and sincerity of the advocates of tax exemp- 
tion for co-ops and their protestations of being for com- 
petition in industry. 

There is much more to this vital tax question that in- 
volves the very existence of free business in this country 
and the true democracy of this country that will be dis- 
cussed in subsequent issues. 





When there is an income-taz, the just man will 
pay more and the unjust less on the same amount 
of income. Plato, The Republic. 


Editorials are written to stimulate discussion, 
because it is only through discussion that a na- 
tion, an industry or a company can arrive at 
sound decisions. NATIONAL PETROLEUM NEWS al- 
ways welcomes comments on its editorials. 

Please write Warren C. Platt, Editor, 1213 
West 3rd St., Cleveland 13, Ohio. 














Wage Hour Check is Halted 


complying with Wage 


and Hour 





By Objecting Consignee 
NPN News Bureau 

HOUSTON — The field office of 
Labor Department’s Wage and Hour 
Division in San Antonio, Tex., has 
written to The Texas Co. here, at- 
tempting to get clearance to continue 
an investigation of a Texaco con- 
signee in Floresville, Tex., NPN 
learned this week. 

Wage and Hour investigator called 
on Zane Lawhon, the consignee, last 
week but was refused permission to 
examine Mr. Lawhon’s pay records 
until the Houston office of The Texas 
Co. grants such permission. 

This is the first action against 
wholesale petroleum marketers in 
Texas in the past several months, 
according to Ed Syers, secretary of 
the Petroleum Marketers Assn. of 
Texas. 

“I believe this action indicates one 
of two things,” Mr. Syers said. 
“Either Wage and Hour field offices 
don’t know of Labor Secretary To- 
bin’s recent ruling exempting certain 
truck drivers and drivers’ helpers 
from Labor Department’s jurisdiction 
or they are deliberately ignoring this 
ruling.” 

Jack E. High, supervisor in San An- 
tonio Wage and Hour office, said in- 
vestigation of Mr. Lawhon was just 
routine, and also said his office is 
familiar with Mr. Tobin’s ruling. Mr. 
High added that the investigation has 
been delayed until the reply is re- 
ceived from The Texas Co. 


Mr. Lawhon said he has one part- 
time employe and one full-time man, 
and said both are receiving over the 
minimum 75c hourly wage. 

According to Mr. Lawhon, investi- 
gator said he wanted to see if he was 
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standards, becauce he was selling gas- 
oline to farmers. Investigator claimed 
he knew nothing about rulings ex- 
empting certain drivers, Mr. Lawhon 
added. 


Oil Barge Operators Protest 


Proposed U. S. Line Contract 


WASHINGTON — Barge operators 
are preparing a formal protest to the 
Justice Department on legality of 
“guaranteed tender contract” pro- 
posed by the United States Pipe Line 
Co. for its products lines from Beau- 
mont, Tex., to Newark, N. J. Prelimi- 
nary talks were held with the DJ 
over the week end, at which time at- 
torney for the barge operators, David 
Ginsberg, was shown a copy of DJ’s 
clearance letter to the company. 


Mr. Ginsberg said barge operators 
are not at this time concerned with 
“economics”—i.e., competitive situa- 
tion—involved but are concentrating 
opposition on fact that proposed op- 
eration of the line suggests possibil- 
ity of antitrust violation. 


However, he conceded it was a 
“good guess” that some oil shippers 
are supporting transporters’ opposi- 
tion to the line, claiming barges are 
“poor man’s pipe line’ and some re- 
finers are fearful of “desperate com- 
petition” that might deprive them of 
barges at a time when they would be 
unable to meet requirements for ship- 
ping through the pipe line. 


Mr. Ginsberg said the line also will 
be protested to Petroleum Adminis- 
tration for Defense, Interstate Com- 
merce Commission, and Reconstruc- 
tion Finance Corp. should U. S. Pipe 
Line turn to latter for financing. 


DJ Clearance —Earlier the DJ 
granted U. S. Pipe Line immunity 


from criminal prosecution under the 
antitrust laws. Clearance, however, 
does not involve any possible civil 
violations, DJ says. 

Company wanted DJ approval of 
what has been described as unique 
contract terms, whereby potential 
users of products line would commit 
themselves to line space, i.e., pay for 
movement of certain minimum quan- 
tity of products. Company has not 
begun construction yet of $140-mil- 
lion line from Beaumont, Tex., to 
Newark, N. J., but has been allotted 
60,000 tons of steel by PAD for 
fourth quarter 1952 and first quarter 
1953 and has been granted rapid tax 
amortization by Defense Production 
Administration on 25% of project 
cost. 


Esso Storage Tax Case 
Appealed to High Court 


NPN News Bureau 
WASHINGTON — U. S. Supreme 
Court Nov. 10 agreed to hear an ap- 
peal by Esso Standard Oil Co. and by 
U. S. government on the lower court 
ruling that Esso should pay 7c per 
gal. Tennessee state tax on govern- 
ment-owned fuel stored in Tennessee 
by Esso during the war. 

The Court said it would allow each 
side one hour to argue the matter, 
but did not set date for arguments. 
Court personnel said hearing wouldn’t 
be held this year because court docket 
is full, but that it might be heard 
sometime in January. 
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MIDWEST 


Co-ops Told They Should Clean House 
Before Criticizing Jobber Practices 


By Leonard Castle, Midwest Editor 


Kenneth C. 

King, secretary 

of the Wisconsin Petroleum Assn., 

takes sharp issue with the manager 

of a consumer co-operative in south- 

eastern Wisconsin who claimed re- 

cently that’ small jobbers have been 

installing tanks and pumps for farm- 
ers. (See NPN, Sept. 24, p. 25.) 

This co-op manager, Mr. King says, 
“must be very new in the petroleum 
marketing business or very naive.” 
He suggests that the co-ops should 
get their own house in order before 
throwing stones at the jobber. 

Mr. King’s statement said: 

“This association has never taken 
a stand against the co-ops, and in 
fact has upheld them to the extent 
of having them represented on the as- 
sociation board of directors. Fun is 
fun and all that, but when this co-op 
manager tries to lay the blame for 
bad marketing practices at the door- 
step of the Independent jobber, large 
or small, then it is about time we 
stepped in and took a hand in the deal. 

“A great many of the co-operatives, 
and we have a lot of them in Wiscon- 
sin, market the same as the major oil 
companies and the Independent job- 
bers. On the other hand, there are 
many that have no regard for ethics, 
their competitor or what not. 

“Why doesn’t our co-op manager 
friend talk about the quantity dis- 
counts that are offered to the farmers 
by the co-operatives? Why dGoesn’t 
he mention the numerous subnormal 
markets in the state due solely to the 
bad practices of some co-operatives. 
Either he doesn’t know they exist or 
does not care to raise the issue. 

“We always have and always will 
condemn the practice of giving or 
loaning of equipment to farmers. 
We certainly fought hard enough 
against it immediately following 
World War II. We have argued this 
point until we are blue in the face. 
This same practice is being used by 
certain major oil companies to obtain 
commercial and industrial accounts. 

“The Independent jobbers, the ma- 
jor companies and the co-operatives 
are all guilty of what can be termed 
unethical or unfair trade practices. In 
some cases, it is intentional and in 
others it is to ‘meet competition.’ 
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How many sins are carried under that 
phrase we do not know. We do know 
that there is an old saying that goes 
something like this: ‘Let they who 
live in glass houses be not the first to 
cast stones.’ 

“It would seem to us that our co-op 
manager friend should get his own 
house in order before throwing stones 
at the jobbers. This association will 
work with all petroleum marketers— 
major, Independent, co-operative and 
retail—to help bring about and main- 
tain a stable, fair, free and competi- 
tive market in Wisconsin.” 


” * 7” 
Some 18 oil companies in Spring- 
field, Mo. including a number of In- 
dependent jobbers, closed their offices 


ATLANTIC COAST 


and bulk plants at 3 p.m. on Nov. 4 to 
enable their employes to vote, and to 
give industry co-operation to the na- 
tional “get out the vote” campaign. 
W. E. (Ed) Day of Ozarks Petro- 
leum Service, and secretary of the Oil 
Men’s Club of the Ozark Empire, 
sponsor of the program, said he be- 
lieved this to be the first time that 
virtually all oil companies in a single 
community closed early on election 
day. 
These companies closed at 3 p.m.: 
Baum Oil Co., The Texas Co., Con- 
tinental Oil Co., Tide Water Associat- 
ed, Queen City Oil Co., Ozarks Pe- 
troleum Service, Mid-Continent, Qual- 
ity Oil Co., M.F.A. Oil Co., Webster 
Oil Co., Milton Oil Co. Indiana Stand- 
ard, Cities Service, Hurto Oil Co., Sin- 
clair Refining, Madden Oil Co., Welch 
Petroleum Service and Knight Oil Co. 
Mr. Day also revealed the findings 
of a recent survey to determine how 
many persons in the Springfield area 
are dependent upon the oil industry 
for their livelihood. The survey dis- 
closed that approximately 7,028 per- 
sons from about 2,000 families hold 
jobs with oil companies and related 
firms. 


Question: Should Fuel Oil Jobbers 


Charge More for Small Deliveries? 


By Raymond E. Bjorkback, Eastern Editor 


The latest issue 

of “The Coastal 

Oil Way,” publication of the Coastal 

Oil Co., Newark, N. J., terminal op- 

erator, examines in thought-stimulat- 

ing fashion the nagging problem of 

correcting for the inadequacy of 

heating oil storage near, and at, the 
point of consumption. 

It finds many dealers feeling they 
can’t afford to increase their tank- 
age; that one out of three might 
build if the industry could guarantee 
them an extra 0.5c in spread in 
summer, but that might lead to dif- 
ficulty with the government. 

This brings it down to the con- 
sumer, and whether it’s practical, 
by charging more for small deliver- 
ies, t6 encourage him to increase his 
storage capacity. Coastal weighs no 
small number of pros and cons on 
that question: 

“As a matter of plain economics, a 
premium price for small deliveries 
appears amply justified. The cost of 
delivering to 275-gal. tanks is ob- 


viously about twice as much as de- 
livering to 550’s. .. 

“In all fairness it might be asked, 
why should Smith and Jones, who 
have 550 and 1,000-gal. tanks pay 
as much for their oil as Robinson, 
who has a 275? On the other hand, 
a question which might come up is: 
Would the general charging of a pre- 
mium impose an undue hardship on 
many families of lower income? 

“Among the possible objections to 
a price differential plan is_ this: 
Would there be sufficient inducement 
to make a considerable number of 
consumers install larger storage? 
This objection could be overcome 
only by selling. The premium could 
not be very great, say about 0.5c. 
Therefore, dealers would have to be 
willing to install additional tanks or 
larger tanks as economically as pos- 
sible and would have to work earnest- 
ly to convince present and future cus- 
tomers to buy them. 

“There is certainly a big sales ob- 
stacle if a consumer has to invest 
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$100 to $200 in order to save $10 per 
year on his fuel bill. . . (He) cannot 
be depended on to buy larger storage 
. .. it will have to be sold. 

“A good way for man‘ “3 to 
increase the storage of ¢ “ ..0. ° per- 
centage of present 275-gal. cank own- 
ers m ght be found in serious efforts 
to sell them additional 275’s rather 
than replacements with 550’s. Two 
275’s can often be hooked up in tan- 
dem style relatively easily . . . Obvi- 
ously, the closer to $50 a job of this 
kind costs, the more likely a con- 
sumer would be to buy it. 

“Where gas competition is keen, 
would a price differential plan put 
the fuel oil industry at a disadvan- 
tage? In some areas it might, but 
hardly so in many along the Atlantic 
seaboard, because there is a sizable 
cost difference favorable to oil in 
most areas here. Furthermore, stor- 
age of fuel on a consumer’s property 
is one of the advantages oi] has over 
gas, and if it is larger storage, the 
protection against emergency is so 
much the greater. . . 

“Another question sure to arise is 
this: Would the plan break down be- 
cause in any area some companies 
might not go along with the plan 
and consequently would take busi- 
ness away from those that did? As- 
suredly, the industry would have to 
do a selling job within its own ranks 
to make certain of . . . support for 
the plan... 

“Some evidence as to whether the 
plan is practical may be found in the 
experience in places where price dif- 
ferential schedules are now in effect. 
Several years ago, a price differen- 
tial plan was put into effect in West- 
chester County (N. Y.). It is reported 
that dealers had no real difficulty in 
getting their customers to accept the 
plan; they have not been significantly 
affected by competitors who do not 
have it; and since having the plan 
they have not only sold a bigger 
percentage of larger tanks with new 
oil burners, but have sold additional 
storage to many of their old cus- 
tomers. 


“From some areas in the Middle 
West and Pacific Northwest where 
premium pricing plans are in effect, 
it is reported there has been no sig- 
nificant stimulation of the sale of 
larger tanks; but this could be be- 
cause there has been no strong drive 
to sell larger storage. 


’ “Of course, it must be recognized 
that under OPS regulations no one 
today can arbitrarily put a new pre- 
mium price differential plan into ef- 
fect... 

“In any event, the essential merit 
of the idea is something entirely 
apart from the OPS. The point is, 
would general premium price differ- 
entials, coupled with an intensive 
drive to sell additional storage to 
present consumers and to make cer- 
tain that all new installations have 
550’s or more, be beneficial?” 
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Action on the 
federal govern- 
ment’s antitrust case against the sev- 
en West Coast major oil companies 
will be frozen until the new admin- 
istration takes office. After that, it 
will be on an “anything-can-happen” 
status. 

That is the size-up based on con- 
versations with various principals. 


Both Justice Department officials 
and representatives of defendant com- 
panies expect the case to go to trial, 
but the course of prosecution un- 
doubtedly will be altered, NPN was 
told. Representative of one defend- 
ant stated, “We are going ahead with 
preparations and want this case to 
be tried. We want to settle these 
charges for all time.” 


Official of another defendant com- 
pany commented, “If the new ad- 
ministration dropped the case, that 
might have a bad reaction on public 
opinion, and it might be harmful to 
us.” He explained that dropping of 
the case might be construed as Re- 
publican administration coddling of 
big business and be publicized as a 
“sell-out.” 

William C. Dixon, head of the Pa- 
cific Coast antitrust office, told NPN, 
“The future of this case will depend 
on the policy of the new attorney 
general. I wouldn’t expect him to 
go along with present antitrust di- 
vision policies.” 


Mr. Dixon doubted that he would 
remain in government service. Al- 
though not a presidential appointee, 
Mr. Dixon makes policy and has di- 
rected “big suit” preparations from 
the beginning. 

The case opened in April, 1950, 
with filing of a voluminous complaint 
charging the seven West Coast ma- 
jors with violation of the antitrust 
laws in production, transportation, re- 
fining and marketing of crude oil 
and refined products in five western 
states. Since then the case has been 
moving slowly through the pre-trial 
stage. The first hearing has been 
scheduled for April 14, 1953. This, 
too, represents a highly technical 
phase—hearing of arguments on mo- 
tions and objections stemming from 
interrogatories, 

If the case goes to trial, the date 
will likely be months after the April 
hearing. 

Meanwhile, daily routine activities 
of legal staffs will continue, but no 


U.S. Antitrust Case Against Majors 
To Wait for New Administration Policy 


By Frank Breese, Pacific Coast Editor 


major development is expected be- 
fore inauguration day. 


* * + 


It was noted that the National 
Congress of Petroleum Retailers re- 
ported that it had received written 
assurances from President-elect 
Eisenhower that he favors vigorous 
and realistic enforcement of antitrust 
laws. He assured the NCPR he will 
oppose legislation to weaken the 
Robinson-Patman Act. 

What that position means to the 
status of the pending “big suit” is 
something to be worked out by the 
new attorney general, in the opinion 
of West Coast oi] men. 


* * * 


In filing the complaint, the gov- 
ernment said its aim was to abolish 
“the controlling powers of the de- 
fendant oil companies” by effectuat- 
ing changes in operating methods. 
Among other things, the government 
seeks: 

1. Divorcement of retail service 
stations and wholesale outlets except 
at refineries and marine terminals. 

2. Requirement that oil trunk pipe 
lines and feeding pipe lines owned or 
operated by any defendant company 
be made available for use by any in- 
dependent producer or refiner on the 
same conditions they are made avail- 
able to co-defendants. 

3. Prohibition of alleged stabiliza- 
tion of prices through posting by one 
company of a price list as an alleged 
guide and signal to other companies. 


. * * 


Mr. Dixon has been in charge of 
the West Coast section of the anti- 
trust division since May, 1946 and 
has been with the antitrust division 
since 1944. Before that he was @ 
judge of the supreme court of Ohio. 

His career has been highly success- 
ful. Mr. Dixon was chief trial coun- 
sel for the government in the titan- 
ium cartel case against National 
Lead Co. and E. I. du Pont de 
Nemours and Co., the first cartel 
case to be brought to trial. The 
government won a decision which was 
upheld by the U. S. Supreme Court. 
He also participated in the case 
against the A&P. 

On the Pacific coast, he has be- 
come prominent for his prosecution 
of the “exclusive dealing” suits 

Standard of California and 
Richfield Oil Corp., gaining verdicts, 
which were upheld by the U. S&S. 
Supreme Court. 
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OPS Clarifies Fuel Oil Prices in East 


NPN News Bureau 

WASHINGTON — The Office of 
Price Stabilization this week made 
additionally clear that the phrase 
“tank car or transport truck deliv- 
eries” in its East Coast heating oils 
price increase order means “the level 
of scales as distinguished from the 
method of delivery.” 


The order permitted an 0.8¢ per 
gal. boost—0.65c per gal. at tank 
car and 0.15c per gal. at tank wagon. 
Provision clarified was Sec. 2(d)(2) 
of Supplementary Regulation 10 to 
Ceiling Price Regulation 17. In its 
Interpretation 1 to SR 10, OPS said 
the 0.15c increment: 


+++ May not be added on sales 
to resellers at the tank car or trans- 
port truck level. The 0.15c per gal. 
cannot be added by either a terminal 
or refinery operator or a bulk plant 
operator on sales to a dealer who 
uses bulk storage in the regular 
conduct of his kerosine and fuel oil 
business, unless, despite such deal- 
er’s maintenance of storage facili- 
ties, his supplier has customarily 
classified and treated him from the 
standpoint of price as a purchaser at 
the tank wagon level as distin- 
guished from a purchaser at’ the 
tank car or transport truck evel. 

“If the dealer’s bulk plant is not 
used or is used for other purposes 
than storage and distribution’ he is 
not a bulk plant operator and may 
be charged the 0.15c per gal. 


Differentials—“Sec. 4, Supplemen- 
tary Regulation 10 requires the pres- 
ervation of customary differentials, 
discounts and allowances in effect 
during the base period. If the ceil- 
ing price established under SR 10 
properly includes the 0.15¢c per gal. 
allowable on sales to other than 
bulk plant operators, customary dif- 
ferentials, discounts and allowances 
must be made from that ceiling 
price. 


“For example, if a reseller not op- 
erating a bulk plant and not taking 
in tank car or transport truck lots 
has customarily bought on the basis 
of tank car prices, his supplier may 
add the 0.15c per gal. to his price. 

“However,, having done so, he 
must reduce the.price by any dif- 
ferentials, discounts or allowances 
that were customarily granted that 
reseller. 

“Under Sec. 2(d)(1) resellers of 
products obtained from terminals 
and refineries may raise their prices 
to ultimate consumers by the amount 
of the increase allowable to their 
suppliers under SR 10 regardless of 
whether they have actually paid 
their suppliers that increase. 

“In any case, the ceiling price on 
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any sale to any ultimate consumer 
is the appropriate, specific ceiling 
set forth in Secs. 2(a), 2(b) or 2(c) 
plus 0.15c per gal.” 


Price Hike Approved—Meanwhile, 
continuing its approval of fuel oil 
price increases worked out by local 
offices under the jobber earning 
standard procedure, OPS permitted, 
effective Nov. 8, a boost of 0.1c per 
gal. for light fuel oils at tank wagon 
in the Metropolitan Washington 
area. It applies within the District 
of Columbia and nearby Maryland 
and Virginia counties. 


New England Prices—The Oil-Heat 
Institute of New England has acked 


OPS, in this connection, to proceed 
with spell-outs of heating oil tank 
wagon prices for New England areas 
which have not yet received a spe- 
cific pricing order. 

It was pointed out that applica- 
tions for relief under the jobber earn- 
ings standard procedure—Amend- 
ment 7 to CPR 17—have not been 
sufficient to warrant area surveys 
by the pricing agency. 

“We feel that this will alleviate 
some of the hardchips which were 
caused by certain companies being 
caught with subnormal prices at the 
time of the price freeze,” Fred N. 
Beckwith, organization executive 
secretary, said. “We have reason 
to believe that OPS will proceed at 
once ani that the spell-outs will be 
released in the near future.” 


Defense Orders for the Oil Industry 


(Issued Nov. 4-10, inclusive) 


This description’ of oil defense orders pro- 
vides a weekly summary of government regu- 
lations that may affect NPN readers. We will 
appreciate our readers letting us know when 
they think that we have omitted a regulation. 

Complete copies of the official text of these 
orders can be obtained from Platt’s OIL-Law- 
GRAM Reports, 1213 West Third St., Cleveland 
13, Ohio, a publication which reproduces and 
mail: out the orders on oil upon issuance. 
Minimum charge for single copies, $1.00, 
postage paid. One year’s service, $100. Less 
than one year’s service pro rata plus $5.00 


for handlin 

CODE: NPA—National Production Author- 
ity; ESA — Economic Stabilization Agency; 
PAD—Petroleum Administration for Defense; 
ODM—Office of Defense Mobilization; DPA— 
Defense Production Administration; DTA — 
Defense Transport Administration; WSB — 
Wage Stabilization Board; OPS — Office of 
Price Stabilization. 


List of Orders 


NPA—National Production Authority 

NPA Order M-26, as amended—Packaging 
closures, 

CMP Reg. 1, Dir. 18 as amended—<Auto- 
matic allotment for Class B Producers, 

CMP Reg. 1, Dir. 16 as amended—-3rd and 
= quarter authorized controlled material or- 
ers. 

NPA Order M-69—Revocation—Sulfur, 

NPA Order M-80, Amdt, 4—Certification re- 
quirement. 

NPA Reg. 1, Amdt. 1—Inventory control. 
OPS—Office of Price Stabilization 

CPR 34, Amdt. 5—Base period contracts for 
delivery at increased prices. 

CPR 34, Amdt. 6—Acquiring a business or 
supplying services previously supplied by 
another pe.son. 

CPR 17, SR 10, Int. 1—Determination of 
Prices at tank car and other levels. 

CPR 30, SR 8, Amdt, 1—Extension of cer- 
tain date in adjustment of pricing formulas 
under section 402(d) (4) of Defense Produc- 
tion Act. 

PPR 1, Rev. 2, Amdt. 1—Orders to obtain 
information for incorporation in the record 
of protest proceedings. 

GDO i—Fines in criminal cases, payments 
for settlement of civil Nabilities aricing from 
violations of ceiling price regulations by sellers. 
SS) tabilization 


GSO 15—Christmas or year-end bonuses not 
over $40 in value. 
Int. 2, Rev.—Christmas and year-end bo- 


nuses. 

GSSR 1, Amdt. 2—Employees in territories 
of U,. 8. 

Int. 5, Correction—Authorized adjustments in 
Salaries and other compensation under GSSR 


1. 
WSB-—-Wage Stabilization Board 

GWR 14, Amdt. 4—Christmas or Year-end 
bonuses. 


What Orders Do 
National Production 


PACKAGING CLOSURES — M-26, as 
a ded—Includ ders among the ma- 





terials which may be used without restriction 
AUTOMATIC ALLOTMENTS FOR CLASS B 
PRODUCTS—Dir. 18 as amended to CMP Reg. 
1—Permits a producer of any Class B product 
listed in the official CMP Class B Product 
List to calculate hi: own allotments and place 
purchase orders —s. ogg” epee in any 
mdar quarter ginning 53. 
°*THIRD AND FOURTH QUARTER ALLOT- 
MENTS—Dir. 16 as amended to CMP Reg. 1— 
Permits the acceptance of third and fourth 
quarter (3Q52 and 4Q52) orders in preference 
to 1Q53 orders, regardiess of the sequence of 
lacement, 

OrALLOY CERTIFICATION REQUIREMENTS 
—Amdt. 4 to M-80—Provides that any person 
ordering alloy or processed products from a 
melter or processor pon Ban emi his purchase 
orders with signed certification. 

"INVENTORY CONTROL —Amat. 1 to NPA 
Rec. 1—Deletes sulfur from Tables IA and I! 


Office of Price Stabilization 


SE PERIOD CONTRACTS FOR DE- 
LIVERY AT INCREASED PRICES—<Ama«t. 5 
to CPR 34—Permits seller who enters | into 
future contract deliveries prior to 1/26 51 
(changed from 12/19/50) to use their increased 
prices, even though he did not del'ver the 
service at the increased —_ 3 base 

riod becaue of previous con a 
pe ACQUISITION OF A BUSINESS oR SUP- 
PLY SERVICE—Amdt. 6 to CPR 34--Ex- 
pressly states the method of establishing _ 
ceiling prices if ceiling prices of previewsty 
established services are not om file in O 

office. ; ‘ 
1 ETERMINING PRICES AT TANK CAR 
AND OTHER LEVELS—iInt. 1 to SR 10 to 
CPR 17—Sets forth — of determining 
such prices under CPR 17. - area 

PRICING FORMULA ADJt STMENTS hw 
Amdt. 1 to SR 8 to CPR 30 Extends - 
deadline date from 11/6/52 to 12/31/52 on one 
after which manufacturers of formula pric ; 
commodities covered , AYA may not se 

or 5 to 3 ri 
ueSCORD. OF PROTEST PROCEEDINGS : 
Amdt. 1 to PPR 1—Clarifies sections Fo ~ 
67 (b) of PPR 1 with respect to the meth 
by which the Director of Price Stabilization 
may obtain material to - B= ganpane into 
of protest proceedings ‘ ‘ 
Es a CRIMINAL CASES, ETC - GDO 
i—Prescribes the extent to which any bey: 
ment by a seller made by way of fine ome 
to the Defense Production Act or any oes 
by a seller made to the U. 8. or to any puyer 
in satisfaction of any liability, right of — 
sult or judgment shall be disregarded ” 
governmental! agencies in determining the costs 
or expenses of any person in violation 


Wage Stabilization Board 


STMAS OR YEAR-END BONUSES 
son's to GWR 14—Permits any employer 
to pay any of his employees 4 1952 Christmas 
or year-end bonus either In cash or in kind 
not exceeding $40. 


RISTMAS BONUSES—GSO 15-——and Int 
2 5 per employers to pay Christ- 
mas or year-end bonuses of not more than 
$40 to any employee under jurisdiction of SSB 





Heil Special Purpose Transports for every liquid 
hauling job. Heil has no reason to recommend 
anything but the right tank for your need — 
because Heil makes them all! 


Heil Truck Tanks are available — NOW — in a 
complete range of standard models — for city 


and rural delivery — in capacities of 1000 to 
2100 gallons. 














Here’s a 6,000 gallon Heil trailer- 
ized transport “‘with its sleeves 
rolled up" — suitable for big pay- 
load business in mony states. 


The first-cost of a transport tank is a 
small factor compared with its sustained earning power 


Just why does it cost more to build a Heil tank? 


Facilities? No manufacturer has finer equipment — 
more specialized machines and fixtures — than those 
used in the big, 64-acre Heil plants, 


“Know-how''? Heil is the pioneer in liquid transporta- 
tion, has contributed more important developments — 
including the trailerized transport tank itself — than 
anyone in the industry. 


Skill? Heil employs over 2,000 craftsmen. Many have 


been building Heil tanks — and nothing else — for 25 
years or more, 


Heil deliberately aims to build the finest transports 
that ever hugged a highway — and does! There is no 
compromise with quality — no pruning to a price. 


That is why Heil transports are usually the last ones 
in a fleet to be replaced and even then bring higher resale 
prices — why three out of four sales of Heil tanks are 
repeat sales to satisfied users. 


THe HEIL co. 


DEPT. 37112 3037 WEST MONTANA STREET, MILWAUKEE 1, WISCONSIN 
Factories: Milwaukee — Hillside, N. J. 


District Offices: Hillside, Washington, D. C., Atlanta, Milwaukee, Detroit, Chicago 
Kansas City, Dallas, Los Angeles, Seattle 
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Prices Firm in Most Areas; ‘Gas’ Demand Good 


Despite reductions in some wholesale prices, oil mar- 
kets generally were firm in the nation’s principal refin- 
ing districts, according to reports the first week of No- 
vember. Gasoline demand was described as good for the 
season in a number of areas. While heating oil sales 
still were slow to pick up in the Midwest, No. 2 prices 
were firmer in the large East Coast consuming districts. 
Solvent lubricating oils for bulk shipment at the Gulf 
were “weak.” 

Reports on gasoline retail conditions varied, with some 
price wars clearing up and others breaking out anew. 
Retail prices in Providence, R. I., returned virtually to 
“normal,” whereas prices continued lower in South Bend, 
Ind. In Pennsylvania, price wars were reported over in 
three eastern counties, but a gradual deterioration was 
underway in station prices at Philadelphia (see below for 
details). 

At Washington, D. C., heating oil tank wagon prices 
of Esso Standard Oil Co. were increased 0.1c to 14.3c 
for kerosine and 13.5c for No. 2 fuel, effective Nov. 8. 
Advance was in line with an increase approved by the 
Office of Price Stabilization for the Washington metro- 
politan area. It resulted from an industry earning stand- 
ards survey of Independent fuel oil dealers in the area, 
but the hike applied to all dealers. 

Changes in refinery prices generally were on the down- 
side: 

For Group 3 basis shipments, third grade gasoline (60 
oct. and below) was quoted from 9.625 to 9.75c per gal., 
down 0.125c on the range low of refiners’ quotations. 

In Kansas, one refiner reduced his heavy fuel prices 
5c per bbl. to new lows for that area—$1.45 for No. 5 fuel 
and $1.05 for No. 6. 

In Central Michigan, residual fuel oils were quoted 
0.75c per gal. lower at 6.25c for No. 5 fuel and 6c for 
No. 6. One out-of-state marketer reportedly was looking 
for 100,000 bbls. of No. 6 fuel for lake tanker lifting, and 
bidding “slightly less than 5c gal.,” Central Michigan. 

Trading in most areas was relatively quiet. In the up- 
per Midwest, demand continued fairly strong for gaso- 
line, and Gulf Coast traders said that offerings of gaso- 
line for spot cargo loading were “not onerous” consider- 
ing the season. One major and one Independent Gulf 
Coast refiner said that their gasoline output was sold up 
through the last quarter of 1952 and the first quarter of 
1953, respectively. 

Consensus of the cargo trade at the Gulf was that 
No. 2 fuel rarely has been offered for spot cargo lift- 
ing. Even though they are well stocked, refiners con- 
tinue to hold material against future demands. No offer- 
ings were reported against an Argentine Government 
request for a T2 cargo of 48 D.I. gas oil for last half 
December lifting. 

With No. 2 fuel closely held at the Gulf, firming tanker 
rates for clean voyages almost immediately had the ef- 
fect of drying up the “discount” oil which had been avail- 


able at New York Harbor. Clean ocean rates from the 
Gulf to New York firmed when a Military Sea Transport 
Service requirement for seven T2 voyages for U. S. Gulf- 
Yokohama during the period Nov. 25-Dec. 20 hit the 
charter market. This requirement is the equivalent to 
about 40 Gulf to North-of-Hatteras voyages, chartering 
sources said. A round trip, U. S. Gulf to Yokohama, 
takes about 60 voyage days. 

At New York Harbor, offerings of No. 2 fuel in barge 
lots at “discounts” of 0.25c were reported to have disap- 
peared. For the first time in many weeks, material was 
held for the generally quoted barge price, 9.65c. 

In contrast to closely held supplies of No. 2 fuel both 
at New York and the Gulf, heavy fuel was readily avail- 
able in these areas. Furthermore, a continued surplus of 
foreign flag dirty tankers for NWI-New York trips tended 
to maintain a ready purchase market in the Caribbean 
for East Coast spot bunker buyers. — 

There also was plenty of heavy fuel at inland refin- 
eries. In the Midwest, the sale of 50 tank cars of No. 6 
fuel at $0.70, Group 3, was disclosed, and from the buyer’s 
standpoint, the price compared favorably with many of 
the “low” sales during the summer months. A similar 
quantity of heavy fuel was sold, FOB Wyoming, at an 
undisclosed price. 

Reports on specialty products featured declines rang- 
ing from 1 to 2.5c in quotations for solvent refined lubri- 
cating oils at the Gulf. For bulk export, bright stock 
was quoted upward from 29.5c, FOB ship. The new low 
quotations for solvent neutrals follow: 100 vis., 16c; 200 
vis., 18c; 300 vis., 19.5c; and 500 vis., 21c. Declines in 
export prices attributed to increased output of lubricat- 
ing oils in foreign countries, with the net effect being re- 
duced orders for the U. S. Conventional bright stock, 
Tulsa basis, also was priced 1c lower at 25c gal. 

Warm weather has slowed orders somewhat for lique- 
fied petroleum gases in the Mid-Continent, but with no 
easing in prices (see p. 50). 

Details of retail gasoline price developments follow. 
Prices shown are exclusive of state and federal taxes, 
the amount of which is indicated in parentheses. 

Philadelphia (7c)—There has been no definite break 
in retail gasoline prices in this city but pump postings 
have been in “gradual slide” for past two months, accord- 
ing to NPN sources. About 25% of stations in Philadel- 
phia now post 16.9c for regular-grade, 2c “below normal.” 

While prices show wide variation, ranging from 15.9c 
to 19.9c trade sources say that enough stations now are 
at 16.9c so that this price no longer attracts “new” gal- 
lonage. It is estimated that “about seven or eight” sta- 
tions carrying major brands are at the low of the range— 
15.9c—in city proper, with several additional stations at 
same price in nearby Chester. 

Inland Pennsylvania (7c)—-Two “hang-dog” retail gaso- 
line price wars that have been going on in three Pennsyl- 
vania counties—including cities of Altoona and York—for 
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Summary of Daily Gasoline Prices (Nov. 4 through Nov. 10) 


Monday Friday sn Wednesday 
Motor Gasoline 93 Oct, (Premium): Nev, 10 Nov, 7 Nev. Nov. 5 
N, Tex. (Texas & New Mex, shpt.) .. 13.2-13,25(2) 13.2-13.25(2) 13.2-13.25(2) 13.2-13.25(2) 
Ww. Tex. (Texas * New Mex. shpt.) .. 12.5 12.5 12.5 12.5 
Tex. (truck negneeke$ eee 4 
Sant. W. Tex. Track" Tnsp. 


D wwcscees sees 


Motor Gasoline 90 Oct. (Premium): 


N, Tex. (Texas & New Mex, shpt.) .. \ 12.75(2) 12.75(2) 12.75(2 
W. Tex. (Texas & now Mex. net th ¢ : 12.3-12.75 12.5-12.75 12.5-12.75 
E, Tex. (Truck Tn:p " . 11.75-12.75 11.75-12.75 11.75-12.75 
Cent. W. Tex. (Truck rsp.) ; ° ey 


Motor Gasoline 88 Oct. (Premium): 


Okla., Group 3 (Okla. shpt.) ... . (3)11.5-11.875 (3)11.5-11.875 (3)11.5-11.875 
Okla., Group 3 (Northern Pape. . (6)14.375-11.75 (6)11.375-11.75 (6)11.375-11.75 
Midwestern (Group 3 basis « (4)11.315-1L.75 (4)11.315-11.75 (4)11,.345-11.75 
N. Tex. (Texas & New Mex. ‘shpt. (2)12-12.75 (2)12-12.75 (2)12-12.75 
W. Tex. (Texas & ery Mex, Eisay 12(2) ae) 1212) 
E. Tex. (Truck Tns +. (€2)11.75-12 (2)11. 75-12 (2)11.75-12 
Cent. W. Tex. (Truck *rnep.) ecee 12 12 12 

Motor Gasoline 86 Oct. (Premium): 

° . (Texas & New Mex. shpt.) .. 

W. Tex (Texas & New Mex, shpt.) 
E. Tex. (Truck Tnsp.) 


Motor Gasoline 84 Oct. (Regular): 
ee Tex. (Texas & New Mex, shpt.) .. 
Tex. (Texas & ~ vy Mex. shpt.) .. 
“f Tex, (Truck Tnsp. 
Cent. W. Tex. (Truck rsp.) 


Motor Gasoline 82 Oct. (Regular): 


Okla., Group 3 (Okla. ern ch x \ (4) 10.5-10.875 (4)10.5-10.875 

Okla., Group 3 Lag pave Bt.) cces i ’ (6) 10.375-10.625 (6) 10.375-10. = 

Midwestern (Group 3 bas 10.37 5 (5)10.375-10.5 (5)10.375-10.5 

N. Tex. (Texas & New , & shpt.) 10.75-11.25 10.75-11.25 

W. Tex. (Texas & New Mex. shpt.) a 10.75-11 10.75-11 10. 10.75-11 

E. Tex. (Truck Tnsp.) . , (2)10.75-11 om 75-11 (2)10.75-11 

Cent. W. Tex. (Truck rasp. ) 10.75 10.75 75 10.75 
Motor Gasoline 80 Oct, (Regular): 

Okla., Group 3 (Okla. shpt.) ... oa ee a ens oewe 

Okla., Group 3 . as oe cove eose esee 

Midwestern 3 basis) - s5'tn-23.5 iste oss ié'¥5-21.8 

as ; . 10. 11. . 75-11. . , 

W. Tex. (Pex Sa . 75-1 10.75-11 10.75-11 10.75-11 

Motor Gasoline 60 Oct. M & below: 


Okla., Group 3 (Okla. ern ah oenete . . 9.625-10.125 9.625-10.125 9.625-10.125 
Okla., Group 3 BOY occ -5-9.875 9.5-9.875 9.875 9.5-9.875 
Midwestern (Group 3 d .75 9.625-9.75 x9. Bas. . ~ 
N. Tex, (Texas & Net Mex. shpt.) .. . . 9.75-10.5 Ly a 
Ww. Tex. (Texas & New Mex. . > es \ 5 10.25-10.5 0. 25-10.5 
E. Tex. (Truck Ths se.) eeecsese ’ \ 9.875-10.5 & 575-10. 5 
Cent. W. Tex. (Truc Tnsp. _ 10 10 
Motor Gasoline 92 Oct. (Premium): 
New York harbor 13.85-15 13.85-15 13.85-15 
New York harbor, barges . " 13.75-14.9 13.75-14.9 
Philad elphia 5 ‘ 15.15-15.2 15. 15-15.2 


15.05 15. 15. 15.05 15.05 
Baltimore . . 12.9-15(2) 12.9-15(2) 12.9-15(2) 12.9-15(2) 12.9-15(2) 
12.8 12.8 12.8 12.8 12.8 











Baltimore. barges” 
Motor Gasoline 90 Oct. 
New York harbor 13.85-14.35 13.85-14.35 13.85-14.35 13.85-14.35 13.85-14.35 
New iaees Sages, WORE 2 enecceseuns . . 13.75-14.25 13.75-14.25 13.75-14.25 13. 75-14.25 
Philadel 15.15 15.15 15.15 15.15 15.15 
Philadelphia, barges > 15.05 15.05 15.05 15.05 
Baltim on - Y i 12.9-13.25 12.9-13.25 12.9-13.25 
Baltimore, barges” one's umsae 8-13 12.8-13 12.8-13 12.8-13 
Motor Gasoline 85 Oct, (Regular): 

New York harbor \ - (3)32. ot -13.6 (3)12. my 6 (3) 
Philade 7-13. 


12.85-13.6 
12.5-13.4 
13.7-13.9 
13.7-13.8 
11.9-13.5 
11.8-12 





] ore 
1 Baltimore, 
Motor Gasoline 


90 Oct. (Prem.) .15- R 13.75-14 13.75-14 . 

86 Oct. (Regular) 12.75(2) 12.75(2) 12.75(2) 12.75(2) 12.75(2) 
Western aye mg City: 

90 Oct. 13.75-13.9 13.75-13.9 13.75-13.9 13.75-13.9 13.75-13.9 

86 Oct. 12.75-12.9(2) 12.75-12.9(2) 12.75-12.9(2) 12.75-12.9(2) 12. 75-12.9(2) 
Western Penna., Pittsburgh: 


90 Oct, (Prem.) 13.9(2) 13.9(2) 13-803) ‘ 13.9(2) 
86 Oct. (Regular) 12.9(2) 12.9(2) 12.9(2 J 12.9(2) 





past several months have cleared up, according to NPN Providence (6c)—-NPN sources said that retail prices 

sources. for major brand gasolines had made “spectacular recov- 
At Altoona and other points in Blair and Bedford Coun- ery” to, or near, “normal” following boost in dealer tank 

ties, retail prices for regular-grade now generally are 19.9c wagon price late last week. 

and 20.5c. Since early spring price cutting has been Approximately 60 to 70% of major brand outlets in 

prevalent, with station postings down to as low as 14.5c. the city are now posting 18.9c or 19.9c for regular-grade, 

“Voluntary discounts” (off 15.6c tank wagon) of 2.2c with latter price “normal” for Providence, it was said. 

in these counties—and 3.2c near Penna. Turnpike en- Prices at private brand stations reportedly are un- 

trances—now have been eliminated. changed, with regular selling for 14.9c at some, 15.9c 
At York, retail regular-grade mostly is posted now at at others. 

17.9c, compared with recent “cut” price of 15.5c, and South Bend, Ind., (6c)——-Retail gasoline prices are down 

“discount” of 1.1c (off 15c tank wagon) which most com- again in price war which has flared up here off and on 

panies offered their dealers in early October has been for several months, according to NPN sources. 

withdrawn, according to trade sources. Postings at many service stations handling major 
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Explanations of Price Tables 


The reader’s attention is directed to the fol- 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on page 
39 and the price tables appearing on pages 42-47 
of this issue. 

The letter “X” indicates a change in prices; if 
the change is on the low of the price range, the 
“X” is adjacent to the low; if the change is on 
the high of the price change, the “X” is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X” 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X” 
to the right of new price. 

Parenthetical figures indicate number of com- 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 45 all prices reported are shown. 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators), 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors, 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals. 











brands have dropped 2.5c, from 21.9c to 19.4c for regular, 
and private brands are selling 0.5 to 1.5c below this 
price, it was said. 

Dealer tank wagon postings of large suppliers for reg- 
ular-grade gasoline, including Standard of Indiana, re- 
portedly are unchanged at 16.5c. 


ATLANTIC COAST 
No. 2 Offerings Dry Up at New York 


“Bargain” prices for No. 2 fuel disappeared at New 
York Harbor late last week, and this development stood 
out in generally quiet trading along the seaboard. Easi- 
ness pricewise persisted in both gasoline and bunker fuel, 
however, and gasoline quotations were “shadable’”’ at some 
points on firm bid. 

Colder weather and firmer rates for clean ocean trans- 
portation set the stage for elimination of “discounts” on 
No. 2 fuel. Primary suppliers at New York consistently 
have been unwilling to offer the product to other than 
their regular customers, and it has only been from stor- 
age pressure that some “off” price material occasionally 
was made available by secondary suppliers. Late in the 
week at New York, cold, windy weather with a few orders 
for barge lots in the market was all it took for 9.4c 
material to dry up entirely, with offerings held for 9.65c. 

The absence of “discounts” on No, 2 fuel also meant 
that most terminal operators had solved, for the time 
being, some of their more urgent storage problems. Stocks 
of distillates at terminals still were high, however, ana 
some suppliers said that continued cold weather until 
their next tankers are due to arrive “would be greatly 
appreciated.” 


Firming of light fuel prices did not extend to kerosine, 
according to reports. At New York Harbor, prompt lots 
of kerosine were said to be available at “discount” of 
0.35¢ off the generally quoted 10.65c barge price. It was 
questioned by some in the trade how long such “dis- 
counts” would be available in the light of the soaring de- 
mands for clean tankers for prompt voyages. Demands 
for Gulf-Japan trips by the Military Sea Transport Serv- 


ice alone were said to be the equivalent to about 40 trips 
to New York from the Gulf. 

“Discounts” of 10c per bbl. on spot lots of bunker fuel 
could be had at a number of middle Atlantic points, ac- 
cording to trade sources. “Weak” rates for dirty tanker 
transportation, especially for voyages to New York from 
the Netherlands West Indies, were a factor in the con- 
tinued softness in terminal prices, trade sources sail. 


GULF COAST 
Spot Cargo Trade Continues Quiet 


Argentine government came back into the market for 
a December cargo of 48 d.i. gas oil, and a few demands 
for gasoline and heating oils still were unfilled, but gen- 
erally trading continued on quiet side at the Gulf the 
past week. Inquiries in the market mostly were for 
products that refiners were holding against their own 
sales commitments. On the other hand, little demand as 
yet was indicated for heavy fuel, and this oil still was 
available in quantity. 

While no spot sales of gasoline were disclosed, liftings 
apparently were at a pace to support the high rate of 
manufacturing along the coast, and the consensus was 
that gasoline prices are “holding surprisingly” for the 
season. Unfilled inquiries for 70-72 oct. leaded and 79 
oct. gasolines for export continued in the market, and 
there also was one call for 80,000 bbls. of 90 oct. pre- 
mium. 

A number of refiners reported their gasoline output 
was sold up fully through the balance of this year, and 
one Independent through the first quarter of 1952. On 
the other hand, both regular-grade and premium material 
was said to be available for December lifting and dur- 
ing early part of next year. 

Unfilled orders for No. 2 fuel at 8c per gal., the low 
quoted price, still were in the market. Kerosine, while 
also closely held, was said to have eased somewhat as 
a result of reduced takings of jet fuel by the government. 
Gas oil, 48-52 d.i., was held for 8.5c, top of the quotation 
range, on the rare occasions when it was offered to other 
than regular-customer buyers. An earlier Argentine 
request for gas oil was withdrawn because of difficulty 
in finding “full specification” material. 

Heavy fuel still was offered in large quantities—from 
six to eight cargoes, according to various reports—at 
$1.50 per bbl. There also were indications that low sulfur 
(less than 1%) fuel could be obtained for lifting over the 
balance of the year “at a slight premium” (over $1.50, 
the low-quoted cargo price). 

No spot cargo sales or changes in refiners’ quotations 
for bulk quantities were disclosed. 


CENTRAL MICHIGAN 
Residual Prices Off 0.75c Gal. 


Prices for heavy fuels ranged sharply lower in Central 
Michigan last week with new range lows meeting “dis- 
count” prices quoted by some trade sources for several 
weeks. 

Light fuels were steady. Although jobber shipments 
tended to reflect the fact that secondary suppliers had 
filled their storage during the October cold snap, refiners 
said call for product kept inventories in line. At least 
three large refiners reportedly are buyers for shipment 
over the season, and this has given additional strength 
to an already strong market for light fuels. 

Inventories of gasoline mostly were on the low side. 
Two refiners said they were operating from “bare work- 
ing stocks,” but were trying to stretch supplies so as 
not to become buyers in an already tight market. 

Residual prices were down sharply with two refiners re- 
porting 0.75c reductions for No. 5 and No. 6 fuel. Quo- 
tations for No. 5 ranged from 6.25 to 8.5c and for No. 6 
from 6 to 8.25c, FOB Central Michigan. 
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MIDWESTERN (Chicago-E. St. Louis Area) 
Light Fuels Steady Despite Slow Demand 


Light fuel prices were steady in Midwest during the 
first week of November despite a combination of big 
stocks and continued slack demand. Demand for gaso- 
line remained good considering lateness of the season. 
Residuals were slow; nevertheless, two sizeable open mar- 
ket deals were disclosed. 

A refiner’s entry into market with virtually full line 
of products left price ranges unchanged except for third- 
grade (60 octane) gasoline. His quotation of 9.625c, 
Group 3, for third-grade gave prices a spread of 9.625 
to 9.75c. A number of sources said tank car gasoline 
was “easier to find.” At same time, refiners said de- 
mand for gasoline at pipe line terminals was “unusually 
good” for early November. 

Two 50-car purchases of No. 6 fuel for resale were dis- 
closed. One was placed with Mid-Continent refiner at 
$0.70, Group 3, for shipment over November. The other 
purchase was of a “special” No. 6 in Wyoming for ship- 
ment over the heating season with price not disclosed. 
Group 3 quotations reported by refiners to the trade for 
No. 6 ranged from $0.90 to $1. 

Genera] quiet prevailing in light fuels was broken by 
marketer’s sale of “a few” cars of No. 2 fuel at 7.625c, 
Group 3. Refiners’ quotations for No. 2 ranged from 
7.625 to 8.125c. 


CHICAGO DISTRICT 


Trading Continues Quiet; Prices Steady 


Prices were steady for all products in Chicago District 
last week despite continuance of the quiet trading period 
of several weeks standing. 

Some added firmness was apparent in No. 6 fuel when 
two large suppliers became buyers partly as hedge 
against the time when shipments will be halted by re- 
pairs on Illinois river locks in January. Another large 
supplier, however, disclosed “several” spot sales of No. 6 
at 5.6c FOB Chicago District; quotations ranged up to 
6.175c. 

Gasoline’s strong position was unchanged. No new in- 
quiries were reported for “lake front” gasoline, and most 
suppliers were known to be holding product for their own 
needs. 


WESTERN PENNA. 
Lube Prices Generally Steady 


Election week saw little change in demand or supply 
status of refined products in Western Penna. Despite 
continued slow open market inquiry for lubricating oils 
for prompt shipment, steady demand from contract cus- 
tomers was averting serious refinery surpluses, refiners 
said, and prices generally were steady despite sharp de- 
clines in quotations in the Mid-Continent and at the Gulf 
for solvent refined oils. 

Gasoline demand continued good and refiners generally 
reported rising call for burning oils. Low quoted prices 
were unchanged. 

Base lubricating oil stocks continued in ample supply 
and readily available from some refineries even though 
others still were not offering due to heavy branded mo- 





No changes reported in crude oil prices during 
week ended Nov, 8. For complete crude price 
schedules see p. 46-47 of Oct. 29 NPN. 
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NPN Gasoline Index 


Cents Per Gal. 
Dealer T.W. Tank Car 
Nov, 10 bee a a6 , 15.31 11.64 
Month Ago oe 15.29 11.65 
UN. BF iw dd cede re baud 15.26 11.67 

Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities. 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline, FOB refineries or ter- 
minals: Okla., Midwest, W. Penna., Calif.. N. Y. Harbor 
Philadelphia, Jacksonville, Boston and Gulf Coast 











tor oil shipments. While some sources indicated both 
bright stock and neutral oil prices were subject to “shad- 
ing” as result of stock accumulations at some plants, 
confirmation was lacking of sales said to have been 
made at lower than low quoted prices. 

Several sales of bright stock at 30c were disclosed, 
and also inter-refinery sales of other lubes as follows: 
600 s.r. cylinder stock at 25c, 600 flash at 28c, and 200 
vis. 25 pour neutral at 27.5c. 

Buyers appeared to be more interested in making for- 
ward rather than prompt commitments. Inquiries in 
the market as the week ended included the following: 20,- 
000 bbls. of 600 flash and 650 s.r. cylinder stock for ship- 
ment over 1953; 8,000 bbls. 200 neutral for January ship- 
ment; and “numerous scattered” inquiries for various base 
stocks. 

Sale of 100 tons of white crude scale wax at 3.75c, low 
quoted tank car pricg, was reported, and inquiries totaling 
several hundred tons from foreign buyers were in the 
market. 


MID.CONTINENT 
Lubricating Oils Quoted Lower 


Some firming in burning oils, but lower quotations 
for most grades of lubricating oils, featured trade re- 
ports from the Mid-Continent during first week of No- 
vember. Weather, for most part, remained too mild for 
any big movement of burning oils, and dry weather con- 
tinued to hurt gasoline sales in some areas. Heavy fuel, 
meanwhile, was still described as the “weakest” of all 
refined products in the Mid-Continent. Open market trad- 
ing was still almost non-existent. 

South Texas lubricating oils and conventional neutrals 
were the only lubricants unaffected by price reductions 
reported by several refiners. Solvent bright stock was 
off 2c to 30c, FOB Tulsa basis, and there were uncon- 
firmed reports of that product being offered as low as 28c 
for resale. Low quoted prices for solvent neutrals were 
down 1.5 to 2c, to 18c for 170-189 vis., 19c for 200-210 
vis., and 2ic for 300 vis. 

In addition, conventional bright stock, 150-160 vis., 
ranged from 25c up; 120 vis. conventional] bright was 
priced from 24c up; 600 s.r. olive green was quoted at 
20c; and 200 vis. conventional bright was 1c lower at 29c. 

Prices for heavy fuel in Kansas also ranged lower, 
following reductions of 5c reported by one refiner in his 
prices for Nos. 5 and 6 fuels. These products ranged 
up from $1.45 and $1.05, respectively, following the 
changes. Meanwhile, heavy fuel continued to sell to rail- 
roads on contract generally at $0.90, Group 3 basis, but 
was available to resellers in Oklahoma as low as $0.70. 

Burning oil withdrawals at northern pipe line terminals 
were still relatively light, but refiners described demand 
as “fair” considering mild weather in Midwest. Some 
activity was reported in tank car market, with two cars 
of No. 1 fuel resold by Oklahoma marketer at 8.125c. 
Material cost him 8c originally, price most sources said 
was “rock bottom” for No. 1, No. 2 fuel prices, mean- 
while, remained stronger than other burning oils, accord- 
ing to most trade sources. 

Gasoline demand in northern states where corn har- 
vesting is going on was said to be good. 
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Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT NOV. 10 


Prices herewith are reproduced from Pilatt’s OILGRAM Daily B. ~ 
Price Service, associated with National Petroleum News, 
resentatives in al) NPN-OILGRAM offices devote their time pice mie 
to reporting ol) industry prices everywhere. 

Prices shown in tables are sales prices or quotations or general! offers 
or posted prices by refiners, by pipeline termina! operators, and by 
tanker terminal operators; for current sales and shipments; for the busi- 
ness day or period stated; except Tank Wagon prices, prices are for 
bulk lots such as tank car, truck transport, barge; prices applying to 
barges or cargoes or truck transport lots only, so designated; FOB re- 
fineries or terminals; in cents per gal., except per bbi. where § sign is 
shown; wax and petrolatums in cents per pound; ex all fees and taxes; 
for crude oll and its products lawfully produced and transported; re- 
ported as received by OILGRAM and Nationa! Petroleum News but not 
guaranteed; for subscribers’ private use only and not for resale or 


GASOLINE 


OKLA., Group 3 (Okla, shpt.) 


(3)11.5-11.875 
(4)10.5-10.875 


9.625-10.125 


88 Oct Prem. 
86 Oct. Prem. 
80 Oct. Reg. 


OKLA., Group 3 (Northern shpt.) 


88 Oct. Prem. (6)11.375-11.75 
82 Oct. Reg cece cece ee «(6)10.375—10.625 
~€0 Oct. M & below .5-9.875 


MIDWESTERN (Group 3 basis) 


ARK, (For shipment to Ark, & La.) 


distribution or publication. During period of short supply. some sellers 
and at times al] sellers, withhold quotations to new customers or the 
posting of firm prices but give OJLGRAM the prices they otherwise 
would quote to the trade in general and which they confine to their 
regular customers only, and such prices appear in the price tables. 
Gasoline ratings are by ASTM Research Method and are minimum 
ratings. except where letter M is used to indicate that octane rating is 
by ASTM Motor Method. For further details of price conditions apply 
to any NPN—OILGRAM office or see back of any OILGRAM Price 
Service invoice. 


For complete price service delivered daily from nearest OJLGRAM 
publishing office, New York, Cleveland and Houston, address Piatt’s 
Price Service, Inc., 1213 West 3rd St., Cleveland 13, Ohio. Annua) 
Subscription rate in U. S.: $150 per year, payable in advance. 


CALIFORNIA 
11.75 Los Angeles dist.: 
107 90 Oct. Prem. 
= 80 Oct. Reg. 
San Fran. dist.: 


90 Oct. Prem. 
80 Oct. Reg. 


San Joaquin Valicy dist.: 
90 Oct. Prem. 


x13-16.5 
«11.5—-14(2) 


16.25-17 
14.25-14.5 


16.25-17 
14.25-14.5 
9.5~10.625 


LUBRICATING OILS 





88 Oct. Prem, . (4)11.375-11.75 12.1 


82 Oct, Reg. (5)10.375-10.5 


60 Oct. M & below x9.625-9.75 13.75-13.9 


12.75~-12.9(2) 


13.75-14 WESTERN PENNA. 


Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 


oo Vis. at 70° F. 200 


Viscous Neutrais—N. 

Vis. (180 at 100°) 420-425 ft 
> > 13.9(2) 

N. TEX. (Texas & New Mex. shpt.) . > 12.9(2) 


13.2-13.25(2) 
. ai 12.75(2) 
es Oct. a (2)12-12.15 
t. ccecve 
84 Oct. gE bis rg 10.75-11.7 90 Oct, Prem. .... 
82 Oct. L wae ensoee cove 10.75-11.25 
80.Qct. Reg. excess, STS 
60 Oct. 9.75-10.8 


CENTRAL 

(FOB Central Michigan refineries) 

(2)13.5-14.75 
13.25-13.75(2) 

(2)12.5-13.25 

(2)12.25-12.75 


OHIO—Quotations of 8.0. Ohio for delivery to 25. 

. shpt.) Ohio points: ~ 
12.5 (4)30-31x 
12.5-12.75 
12(2) — 


10.75-11.25 UNITED REFINING COMPANY, WARREN, PENNSYLVANIA 
CO-OPERATION AND GOOD FAITH 55 








10.25-10.5 


HAVE BUILT 
UNITED’S REPUTATION 


12 
11.75-12.75 
(2)11. ae + 


"S go.7s-tLgs 
. (2)10.75-11 
9.875-10.5 Ever since the oil industry was young, United has 


been a leading refiner of 10OO% Pure Pennsylvania 
W. TEX. (Truck transport lots) 
. Prem, .. 12 


. M & below ....... 10 


Lubricating Oils. United's leadership is based on 
the unsurpassed quality of its oils plus a long 
record of service, good faith, and co-operation. 








REPUBLIC OIL REFINING CO. 
Refiners of 
and Petroleum 
Marketers Products 
Main Offices: Refinery, 
Texas City, Texas 


Jobbers and marketers who are customers of United 
know what it means to have confidence in their 
source of supply. 
100% PURE PENNSYLVANIA OIL 
MEMBER P. G. C. O. A. PERMIT No. 24 


Oe eee ee ee ee 











REFINING ' COMPANY 
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Cylinder Stocks 
600 s.r. filterb’l 
650 s.r. 


630 flash .. ‘ 

MIDCONTINENT LUBES 

FOB Tulsa basis, for domestic shipment only. 
Bright Stocks, vis. at 210° Neutrals, vis, at 


12-13.5x% 
12.5-13.5x 
13-14 


86-110 vis. 
150 vis. 
180 vis. 
200 vis. 
250 vis. 
280 vis. 
300 vis. 
Bright Stock—Conventional 
200 vis, g 

10-25 p.p. ; pivbeosond x29 
150-160 vis. D: 

0-10 p.p. 25-—26x 

10-25 p.p. 25-25.5x 
120 vis. D: 


0-10 p.p o.0 24-25x 
Bright Ghech~-ebvens 
150-160 vis. 0-10 p.p., 95 v.1. 
Neutral Oils—Soivent (95 pene 
170-180 vis. s 
200-210 vis. 
300 vis. 


S$ ov! 
S Go GoGo Co GoGo te hs 
rere » 3 


16 
15.5-16.5 


(2)30-32(2) 


18-20(2) 
19-21(2)x 
ee (2)21-22 
Stocks 
600 s.r., olive green 20 
GULF COAST—Solvent Kefined Labes. 
From Mid-Continent grade crude. Prices FOB 
ship at Gulf for export. 
Bright stock—Vis. at 210° 
150-160 vis., 0-10 pour 
test, 95 v.i. 
Neutral Otle—Vie. at 100°; 95 oe ele p.t. 
e 1 


SOUTH TEXAS LUBES 

(Vis. at 100° F, FOB 8S. Tex., refineries for 
domestic and/or export shipment. ) 

PALE OILS: 


(4)12-12.5(2) 
(3)13-13.5(3) 
14(6) 
15(6) 
16(6) 
(3)17-17.5(2) 
(3) 18-19(3) 


(3)12-12.5(2) 

(3)13-13.5(3) 
14(6) 
15(6) 


16(6) 
(3)17-17.5(3) 
(3)18-1913) 


Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT NOV. 10 


KEROSINE, GAS & FUEL OILS 


OKLA., Group 3 (Okla. shpt.) 


-625-8.5 
(2)7.625-7.875(2) 
(2)$0.90-1.20 


OKLA., Group 3 (Northern shpt.) 
41-43 w.w. (418. 75-9(2) 
(5)8.75-9(5) 
8.75(2) 
(6)8.5-8.875 
8.125-8.75(3) 
No. 2 fuel + 7.625-8.125(2) 
No. 3 fuel sevececsss €297.625-7.875(2) 
No. 6 fuel ...........++-. (3)§0.90-1.15 


58 & above D.I. Diesel. 
No. 1 fuel ..... 


MIDWESTERN (Group 3 basis) 


(2)8.75-9 
(4)8.75-9(2) 


(4)8.5-8.75(2) 
8.125-8.75 


41-43 w.w. 
42-44 w.w. 
Range oil 
58 & above D.I. Diesel.... 


7.625-8.125 
. (3)$0.90-1.00(2) 
N. TEX. (Texas & New Mex. shpt.) 
41-43 w.w. (2)8.75-9.5(2) 
42-44 w.w. 9 
8.5-9.25 
eee 8.25-8.5 
(2)$1.00-1.50 
W. TEX. (Texas & New Mex. shpt.) 


8.75 
9.25-10.25 


8. 75-8. 25(2) 


3s & above D.I, Diesel. . 
Bem, 2 BB cccccccccess oeee 
No. 2 fuel 

No. 6 fuel . 





INDUSTRIAL 


FUEL OIL 


SPECIALISTS 


WATER 


| PHOENIX OIL CORPORATION 
OFFICE: 624 So. Michigan Ave, Calcage & 
TERMINAL: Ded and Cali'orala dee 
Proce WA bast 24177 


TRUCK RAIL 





for 
Tank Car 
Buyers 


UNIFORM 
HIGH QUALITY 


DEEP ROCK OIL CORPORATION 


?. © Bex 105! Atias Lite Building 
Tutee 2. Oblchome 











New York 





Marketer of Petroleum Products 


NEW ENGLAND PETROLEUM CORPORATION 











NOVEMBER 12, 1952 


KANSAS (For Kansas destinations only) 
42-44 w.w. ee ve (2)9-9.875 
52 & below D1. Diesel. 9-9.3 
58 & above D.1. Diesel. (2)9-9.3 
N 8.7-9.625 
7.875-0.25 


x$1.45-1.575 
x$1.05~1.40 


ARK. (For shipment to Ark. & La.) 
42-44 w.w. 

Tractor fuel 

Diesel fuel 52 & below.... 
Diese] fuel 58 & above.... 
No, 2 fuel 

No, 3 MUG] 2... cece ceeeceees 
No, 

No. 

No, 6 TUG] 2... eee secs scenes 


MHHARDHOCHOS 
toto Oe 
Sears 
se ¢ 


+3 


WESTERN PENNA. 
Bradford-Warren :(*) 
Kerosine 11.25-11.95 
10.75-11.2 
fuel eee 10.75~-11.2 
36-40 gravity fuel ° 10.25 
ou City: 
Kerosine 
No, 1 fuel .. 
No, 2 fuel .. 


11.25-11.65 

10. 75-11. 1542) 

10.5—10.9(2) 
10.5 


36-40 gravity fue ihe 10.5 
Pittsburgh: 
Kerosine (2)11. ~— 65 
1.35 

(2)10. os-10. 75 


36-40 gravity fuel 10.525-10.65 

(*) Prices of some Bradford-Warren District 
sellers to bulk cial s are 0. Ide" 
higher than prices shown above. 





CENTRAL MICHIGAN 
(FOB Central Michigan refineries.) 
Range oil 11.55-12.2 
46-49 w.w. kero. 11.55-12.4 
P.W. distillate 11.4-12 
fu (2)10.75—11.06¢2) 
10.5-11(2) 
(2)8.5-9.7 
. 0(2)6.25-8.5 


No. 6 fuel .........-. x (2)6-8.25 


OHIO—Quotations of 8.0. Ohio for delivery to 
Ohio points: 

Kerosine 

No. 1 fuel . 

No. 2 fuel 

Diesel (Light & Med, 


CALIFORNIA 

San Joaquin Valley: 
40-43 w.w. 

Heavy fuel (PS 400) 
Light fuel (PS 300) 
Diesel fuel (PS 200) .... 
Stove dist. (PS 100) 


Heavy fuel (PS 400) ...... 
Light fuel (PS 300) 

Diesel fuel (PS 200) ...... 
Stove dist. (PB 100) ...... 


Los Angeles: 

40-43 w.w. ee 
Heavy fuel (PS 400) 1. 75-2.00 
Light fuel (PS 300) $2. 15-2.20(4) 
Diesel fuel (PS 200) 8.25-11.4 
Stove dist. (PS 100) ...... 9-12.9 


PATENT CHEMICALS 
~ ePrOne 


sterson 4 Mew Jersey 








Oll PRICE SECTION 





CHICAGO DISTRICT PRICES 


Prices to jobbers & distributors in tank car 
and/or truck transport lots FOB refineries, 
pipe line terminals and inland waterway barge 
terminals. 


Motor Gasoline 


90 Cet, POM. .......e-see 
Se ee Oo ceveanes ees 





12.85-13.75 
OS Gt, TO Hacccves agence 
82 Oct. Reg. (3)12.1-12.75 
Light Fuel Olis 
eee (3)10.9-11.375 
oe | ae pee (3)9.9-10.375 
Heavy Fuel Oils 
No. 5, low sulfur ....... 6.8 
No. 5, high sulfur ...... (2)6.8-7.15 
No, 6, low sulfur ..... (2)5.9-6.175 
No. 6, high sulfur ...... 5.6-6.05 


WAX 


WESTERN PENNA. (T.C., in Bulk) 
White Crude Scale: 
122-124 A.m.p. 
124-126 A.m.p. 


SEABOARD 
Melting points are AMP, 3° higher than 
EMP. Prices are for carload lots. Domestic 


prices are FOB refinery; scale in bags or 
bbis.; fully refined, slabs loose. Export prices 


(3)3.75-3.875x 
(3)3.75-3.8Tix 


are FAS; scale in "pags or bbis., fully refined 
in bags or cartons. 

Crude Seale N.Y. Domestic N.Y. Export 
124-126 white 5.6(2) (2)4.8-5.6(2) 
Fully Refined 

123-5 ...... 7.45 ways 

125-7 7.45(3) 7-8.15(3) 
128-30 7.45(3) 7-8.15(3) 
130-32 voue 7.1-8.25 
133-5 ...... 7.55(3) 7.1-8.25(2) 
135-7 7.55(3) 7.25-8.4 
138-40 ..... 7.55(3) 7.6-8.75 
143-5 ...... 7.55-8.3 7.8-9 
149-51 9.55 11.2 


NAPHTHAS & SOLVENTS 


(FOB Group 3) 


Stoddard solvent ......... 11.375(3) 
Cleaners naphtha ......... 11.875(2) 
V.M.&P. naphtha ......... 11.875(4) 
Mineral spirits ............ 10.875(4) 
Rubber solvent ........... 11,875(3) 


Lacquer diluent .......... (2)12.125-12.375 
Benzol diluent ............€2)13.125-13.625 


PENNA, 
ou Cc 


Stoddard solvent ......... 14 


WESTERN 
‘ity: 


Pittsburgh: 


Stoddard solvent 15(3) 


OHIO—Quotations of 8.0. Ohio for delivery to 
Ohio points: 


V.M.&P. naphtha .... 17. 
Mineral spirits & stoddard ‘solvent 16.0 
TRURRGP REBVEME oc scrctocsccocces 14.875 
E, TEXAS (Bruck Trnspt. lots) 

Stoddard solvent .......... 11.25 


CENT. W. TEX. (Truck Trnspt. lots) 





Stoddard solvent ......... 10.5 
KANSAS (For Kans. Dest’n, only) 
Stoddard solvent ......... 11.8 
ATLANTIC COAST 
yasae. Mineral 
aphtha Spirits 
New York 
Harbor ... 16(5) 
Philadeiphia ..(3)16.5-17 (4)15.5-16 
Baltimore ... ees 15.5(3) 
Eh caud oe » 17.504) 16.545) 
Providence . os 6 16.514) 


Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT NOV. 10 


ATLANTIC & GULF COASTS 


Prices are of refiners, FOB their refineries & tanker terminals and of tanker terminal operators, 


FOB their terminals. Ships’ bunkers prices are exclusive of lighterage. 


92 Oct. 90 Oct. 83 Oct. Kerosine 
District Prem. Gasoline Prem. Gasoline wey Gasstne Reg. Gasoiine No. 1 Fuel* 
N. Y. Harbor 13.85-15 13.85-14.35 (3)12.85-13.6 vese 10.75(19) 
do barges . 13.75-14.9 13.75-14.25 2.5-13.4 oem 10.65(19) 
Albany ..... 14.2-15.2(3) 14.2-15.2 = 7-13.7(5) 12.7-13.7(2) 11.05(9) 
Baltimore 12.9-15(2) 12.9-13.25 1.9-13.5 11.9-13.5 10.85(10) 
do barges . 12. 12.8-13 iL 8-12 osee 10.75(5) 
Baton Rouge. oe ecee eves 11.1 9.7 
do barges . pees cece 0600 11 osee 
Boston ..... 14.95-15.7 14.95-15.2(2) 13.7(7) 12.7-13.7 10.95(16) 
Charleston .. 13.3-14.475 13.3 12.3-12.475 12.3-12.45 (3)10.7-10.9(2) 
Corpus Christi 12.5-13.5 12.5 11.5 11.5 oa.0n 
Houston 12. 25-13.3 12.25-13.3 (2)11.25-11.3 11.25-11.5 9.25-9.75 
do barges . 12.25-13.3 (2)12-12.25 11.25-11.3 11.25-11.5 9-9.25 
Jacksonville . 13.6(4) 13.3-13.6(2) 12.6(7) 12.3-12.6 11.4(11) 
Miami ...... éee-0 13.6 12.6 cece 11.5(2) 
Mobile 13.4(3) 13.4 12.4(2) 12.4 10.4(4) 
New Haven 15(3) 15 13.5(2) 13.5(2) 10.95(8) 
New Orleans. 12.6 12 11.6 11.25-11.3 9.7-10.15 
do barges . 12.6 12 11.6 11.2-11.25 9.7-9.95 
Norfolk 12.9-14.6 12.9-13.2 11.9-12.3 11.9-12.6 10.75(7) 
Pensacola ... 13.4 13.4 12.4 «ies 10.4(2) 
Philadelphia 15.15-15.2 15.15 13.7-13.9 13.7 10.85(10) 
do barges . 15.05 15.05 13.7-13.8 13.6 10.75(10) 
Pt. Everglades 13.6(3) 13.6 12.6(4) ates 11.5(5) 
Portland .... 15.05-15.3(3) 15.05-15.3 13.8(3) 13.8 11.05(9) 
Providence .. 14.95-15.2(3) 14.95-15.2 13.7(4) 13.7 10.95(9) 
Savannah 13.6(3) 13.3(2) 12.3-12.6(4) 12.3-12.6 11.45(7) 
ampa ..... 13.4(3) 13.3-13.4 12.4(4) 12.3-12.4 11.15(8) 
Wilmington, 
ig, PES 13.05-14.55(2) 13.05-13.2 12.05-12.55 12.05-12.55 (3)10.7-10.9(4) 
Diesel Ol Light Diesel 
Gas House No. 5 Fuel No.5 Fuel Shore Plants* Ships’ Bunkers 
No, 2 Fuel* Gas Oil* (0-10 p.t.) (15-60 p.t.) (50cet.,55d.1,) (45 cet., 45 d.i.) 
N. Y¥. Harb.” 9.75(19) 9.85 (10) $3.06-3.56 $2.61 (8)10.15-10.25 v6. <a 
do barges. 9.65(18) “eo (11)3.03-3.46 2.58 
Albany ..... 10.05(12) 10.45 3.75 was 10. 45(4) 
Baltimore 9.85(11) 9.95 3.06(3) 2.61 10.25(5) 4.24(4) 
do barges. 9.75(6) Soe 3.03(3) 2.58 ver eave 
Baton Rouge 8.4 8.8 see 2.09 8.8 3.49 
do barges apie — 2.05 oes cone 
Boston ..... 9.95(16) 10.35 3.07(5) 10.35(6) 4.27-4.28(2) 
Charleston .. 9.915) eee 2.50(2) 10(2) 4.18(2) 
Houston .... 8.625-8.75 pre ds 8.5(2) 3.49(6) 
do barges. (2)8-8.5 2.35 eece cece 
Jacksonville . 10.4¢8) popes 10.4(6) 4.431(5) 
Miami ..... 10.5 10.5(2) 4.473(2) 
Mobile ..... 9.5(2) oeee 9.5 eevee 
New Haven. 9.95(10) 3.195 can 10.35(5) eeee 
New Orleans 8.5-8.7(3) eel — 2.09 8.7-9.1(2) 3.49(3) 
do barges. 8.7 eas atime 2.06 seen pce 
Norfolk 9.75(6) 10.15 3.01 2.56(2) 10.15(4) 4.19-4.24(2) 
Pensacola .. 9.5 eee sous eee 4 eee 
Philadelphia . 9.85(10) 9.95 (3)3.08-3.10 2.84(6) 10.25(8) 4.24(4) 
do barges. 9.75(9) wes ceos ode otes eees 
Pt.Everglades 10.5(4) rr poe 10.5(5) 4.473(3) 
Portiand 10.05(9) 10.45 onec ass 10.45(4) ene 
Providence 9.9519) 10.35 3.05 3.05(2) 10.35(4) 4.28 
Savannah 10.45(7) sea 2.76(2) wines 10.45(5) 4.452(5) 
Tampa ..... 10.25(5) ease 10.2516) 4.368 (5) 
Wilmington, 
N. 9.9(7) 9.9 10(2) 4.18(3) 
No, 6 Fuel No. 6 Fuel Bunker © Heavy 
No. 6 Fuel No Sulfur No. 6 Fuel Max. 1% Fuel Diesel 
No Sulfur Guarantee Max. 1% Ships’ Ships’ 
Guarantee Barges Sulfur Bunkers 
N. ¥, Harb.. $2. na $2.10(13) $2.20-2.25(3) $2.20-2.25(4) $2.10(11) $3.91(4) 
Albany ..... 2.4 wées Weve ons see 
Baltimore .. 2. 136) 2. 10(4) 2.28 2.25 2.10(4) 3.91(2) 
Baton Rouge 1.63 es aa 1.60(2) 3.24 
Boston ..... 2.15(7) 2 15(8) 2.30 2.30 2.15(5) eis 
Charleston 2.03(2) — ixven i ae 0 2.00(3) ax 
CorpusChristi 1.63 1.60 1.60(2) 3.15 
Houston. .. (3)1.63-1. - 1.60(4) mies tsa 3.24(5) 
Jacksonville. 2.0016 1.97(6) 97(6) ese 
Miami ..... 1.95 1.92(2) 1 92(3) 
Mobile ..... 1.68 1.65 ‘Sp 
New Haven 2.12(3) 2.12 2 12(2) sais 
New Orleans. 1.63(3) 1.60(3) 1.60(4) 3.24(2) 
Norfolk 2.08(3) 2.05(4) 2.05(4) cab 
Pensacola .. oats 1.85 ew Aas 1.85 » ke 
Philadelphia . 2.13(8) 2.10(8) 2.2815) 2.25(5) 2.10(7) 3.91(4) 
Pt.Evergiades 1.95(2) = 92(2) pest ou 1.92(3) 7 as 
Portland 2.18(2) 2.15 iad", bse 2.15 
Providence... 2.11-2.12(3) 2.12 2.30 2.27 2.12(3) 
Savannah 2.03(5) 2.00(4) aeo- eaee 2.00(5) 
Tampa ..... 1.90(5) 1.87(4) 1.87(5) 
ae ee . 
N, 


a —- “atlantic Coast refineries ant ‘terminalia, ont ‘at Albany ant Tampa, peices ‘ot some outters to 





cial 


s are 0.15¢c higher than prices shown above. 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT NOV. 10 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at U. 8. Gulf, minimum of 20,000 bbis., and are by refiners only to 
other refiners, export agents, or tanker terminal —-—. The figure in parentheses after each 


PETROLATUMS 


WESTERN PENNA. 


price indicates the number of a quoting that 
Aviation Gasoline (MIL-F-5572 
GERGS ADVE: bceccccccccctssss¥eesbsboncnescs 
Grade 100/130 .........+.. 
Grade 91/96 ....... 


Tee Pee eee CCPC eee eee ere) 


Gasoline 
92 Oct. Premium ........ oeececes 
ss Set MeMMAF. 2 ccccecs Cevccceondoesanesooccces 


70-72 Oct. M Leaded . 
& Light Fuels 
41-43 w.w. kerosine ........ PPIeTITITT TTT Tt 
No, 2 Fuel ......+.. 
Diesel & Gas Oils 
43-47 Diesel index oeeeee 
48-52 Diesel index .......... ovcescceveses ecceccs 
53-57 Diesel index ........ Ccecccesccessecece eee 


wy Fuels—Cargocs 
No. 5 Fuel, 0-10 p.t. ...... 
Bunker C Fuel . 


price. 


17.75 
16-16 .75 
15.75 


12-12.25(2) 

11. 75-12-12.25 
11(2)-11.25-11.5(2) 
10.75-11-11.25 
10.5-11(2) 
10-10.25-10.75 


9(3) 

8(5)-8.25 

8-8 .125-8 .25 
8.125-8 . 25-8 .375-8.5 
8.25-8 .375-8 .5-8 .625 


$2.35(2)-$2.50 
$1.50(5)-$1.75-$1 .85(2) 


Posted Export Prices of ag yt nag Fw Supply Co. for Sale in Cargo Lots. 
(Prices are per bbi. of 42 U. 8. exclusive of local port or other governmental charges, 
sales taxes, etc., if any; FOB point wmaieated, for gravities shown; 2c per bbl. differential per 
= gravity applies for gravities below and above those shown. 


Crude Per Bobi. 
Arabian $1.75 
Qatar $1.81 
Arabian $2.41 
Iraq-Kirkuk $2.41 
Araq-Basrah $1.67 


Prices are of Creole Petroleum Corp. for sale and/or purchase of cargo-lot quantities FOB 
deepwater terminals at ports named, and are subject to crude availability and company’s require- 
ments; 2c per bbl. differential per degree of gravity applies for gravities below and above those 
shown, except for Lagunillas Heavy for which pri Price 


not su 
by schedule chown below less 10 por bat. 
Effective 


Date 
Oct. 11, 1952 
Oct. 11, 

Oct. 11, 


Orude FOB 

Las Piedras or Amuay Bay 
Amuay Bay 

Las Piedras or Amuay Bay 
Amuay Bay 

Amuay Bay 


ri Aamey Sep 


Tia Juana Heavy ..... 


Quiriquire . 
Temblador 
Ped 


(Prices are for tank cars, barges or truck transport lots; 


aviation gasoline meet specification 
MIL-F-5572, unless otherwise noted.) 
District 


Grade 91/96 
New York, N. Y. 16.1-17.2 


Boston, Mass. s 16.7 
Portland, Me. 

Philadelphia, Pa. 

Baltimore, Md. 

Norfolk, Va. 

Charleston, 8. C. . 
New Orleans, La. (Baton Rouge) ...... 
Houston, Tex. 


90 Oct. Premium .. 
86 Oct. Regular 
Kerosine ... 
Diesel Fuels 

No. 1 Fuel 

No, 2 Fuel 


12.45(5) 
11.95(3) 


11.45(4) 





lerestoreicapee sy 25 onde zor oat 2 ete 

new low in ‘achary & ball: 
“JUST FILL 'THL THE WHISTLE STOPS” — 
by SCULLY SIGNAL COMPANY Cambridge al. Mass. 


| Model LC for a] 
customer tanks 





Canadian Licensee: EMPIRE BRASS MFG."CO.. LTD, Toronto, Ontario tank installations 


NOVEMBER 12, 1952 


Model LA for new] | 


(Bbis., eee tank car, 1 to 1.5¢ less.) 
cosececesss (2)6.875-7.375 
(3)6.625-7.28 
(2)6.375-7 
(2)6-6. 


(In Ships’ Bunkers, 
or Deep Tank Lots 
San Pedro, Calif. 
San Francisco ee 
Portiand, Ore. .. 


Seattle, Wash. .. 3.86(4) 


U. 8. DOLLARS PER BBL. OF 159 LITERS 


Tampico 
Veracruz 
Minatitlan 


N. Y. 
Philadelphia 
Baltimore .. 


(Group 3 & Breckenridge prices are to biend- 
ers on freight basis shown below. Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 
FOB GROUP 3 
Grade 26-70 ....... 
FOB BRECKENRIDGE 
Grade 26-70 .. 


6.875( Sale) 


375( Quotations) 


HARTOL 


PETROLEUM CORPORATION 
INDEPENDENT MARKETER 


Maine to South Carolina 
FIFTH AVENUE NEW YORK 20 Ww OY 


aragon 


NONE 


EXPORT 


orunmine Oils 


30 E. 40 ST, NEW YORK CITY 16, N.Y 











Oil PRICE SECTION 





Tank Wagon Prices 


Prices for gasoline do not include taxes; Ser Go, Doct, include 
inspection fees as shown in next column. Gasoline 

separate column, include 2c federal, and state tazes; also city and 
county tazes as indicated in footnotes. Kerosine tank wagon prices 
a@iso do not include taxes; kerosine taxes where levied are indicated in 
footnotes. Discounts, if ony, are shown in footnotes. These 


Atlantic 
Gasoline Kero.& 
(Regular Grade) No.1 No. 2 
Dir. Cons, Fuel Fuel 
T.W. T.W. Taxes 
Allentown, - 15.3 1.3 7.0 14. 13.6 
Altoona 15.6 15.6 
Erie . ees 
Greensburg ... ’ 15.6 
Harrisburg .... . 15.3 
Philadelphia .. 14. 14.7 
Pittsburgh .... 
Reading ...... 
Scranton ..... 
Wilkes Barre .. 
Williamsport .. 
York 


ATLANTIC 
REFINING 


a, aaaaan. 2: 
So: seoooo: &% 


st 28, 


prides. 
Hartford 


Boston, Mass. . 
Fall River .... 
Springfield .... 
Worcester 

Poee.,- Gi. 343 
Camden, N, re 

Newark’ 
Albany, N. Y.. 
Binghamton ... 


ot te ot 


POURS DADIADs HACOW: wr 


Watertown .... 

Baltimore, 

Riehmond, Va.. 

Charlotte, N.C. 

Jacksonville, 
Fla, 


fee ee tek ek ek ek tk ft et et et et liaticalicntionl oe 
CSC CMKASSASSASAA, SVAAMA, @N 
S SSSSOCOOOOSSS: BWwWWO- SO 


& FSSannas 


= 


Philadelphia, Pa. .... 
Pittsburgh 


Heavy Fuel Olls—T.W. 


No. 5 
Philadelphia, Pa. ....... 7.86 


Notes: 


Kerosine—Thru Penna. & Del., add 2c per 
gal. for t.w. deliveries of less than 25 gals. 
at one time. Camden—Add ic for deliveries of 
100-299 gals., 2c for less than 100 gals. 

Mineral Spirits prices also apply to Stod- 
dard Solvent. 


CONT'L (N. B. Prices are Continental's 
tankwagon prices. Current selling 

OIL prices may vary from those shown 
because of local conditions.) 


Conoco Demand 

N-tane (3rd Gaso- Kero- 

(regular) Grade) line sine 

Tank W: Taxes T.W. 

Denver, Colo. ... 14.8 
17.2 
15.6 
15.7 
15.7 


@ 
J 
= 
~ 


ao 
~ 


a 

~ 

° 
Bacon 


Sateee ° Mi 
ings, Mont. .. 
MONS dei din ahaa 


Great Falis sence 
Hel 


et et et 


Oklahoma City .. 
Taxes: 


Gasoline tax column includes these city tax 
Albuquerque & Roswell, 0.5c; Santa Fe, 
Cheyenne, 1c; , Ie. 


SESSESSSIAE 
BUAIwewWorre ace 

> 00 00 & gp G0 00 =3 G0 G0 OM OO Go G9 Go GO 
uanmouncocooooosoos 
SESEEESEERESESE 
Gronnonocnwnns 


[ended oal 


effect Nov. 10, 1952, as posted by eye marketing companies at 
their headquarters offices, but subject ter correction. 


unless otherwise 
tazes, shown in 


1/40¢; Tenn. 


CHEVRON 
STANDARD OF (Regular) Av. Sag 


CALIFORNIA 


San Fran., Cal. ... 
Los Angeles ...... 
DED Wier 6s os on tt 
Phoenix, Ariz. esos 
Reno, Nev. eccccee 
Portiand, Ore, .... 
Seattle, Wash, .... 
Spokane .... 
Tacoma 


ce 


Honolulu, T. m:. 
Fairbanks, Alaska. 
Juneau 


> mW H-3W WO WHDIIGAS 
covcoucgvouvouan 


San Fran., Cal. .. 
Los Angeles 
Fresno 

Phoenix, Ariz. 
Reno, Nev. 
Portland, Ore. 
Seattle, Wash. ... 
Spokane .... 
Tacoma cove 
Boise, Idaho ..... 
Salt Lake, U. .... 
Honolulu, T, H. .. 
Fairbanks, Alaska 


2S Go bo en Go en en oe to Dome 


Taxes: 

Boise—Sc gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 2.5c state. 

Salt Lake—7c gas tax applies to motor 
fuel only; avgas taxes are 2c federal, 4c 
state. 

Honolulu—8.5¢ gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 4c terri- 
torial. Standard Diesel/furnace oil price is 
ex lec territorial liquid fuels tax. All T.T. 
prices are ex Hawaiian gross income tax of 
1% to resellers, 2.5% to consumers, 


Notes: 

Gasoline—For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gals.-and-over price 1.0c for 40-199 gals.; 
0.5¢c for 200-399 gais., except for deliveries to 
Marine trade in Alaska (excluding Chevron 
Aviation 80/87) where 0.5c¢ differential applies 
to 40-399 gal. delivery: for less than 40 gals. 
add 4.0¢ gal., except at Honolulu add 4.5c for 
less than 40 gals, to Marine trade and less 
than 100 gals. to Shoreside trade. Prices for 
Chevron Aviation 80/87 at Salt Lake City ap- 
ply to all quantities in excess of 40 gals. 
Prices for Chevron Supreme (Premium) are 
2.6c gal. higher than Chevron (Regular) for 
quantity delivered, except at Salt Lake which 
is 1.5¢ gal. higher. For less than 40 gals. de- 
liveries, add 4.5¢ gal. to 400-gals.-and-over 
price, except at Honolulu, add 5.0c gal. for 
less than 40 gals. (Marine) and less than 100 
gals, (Shoreside). Add to Chevron Aviation 
80/87 quantity delivered prices, 2.0c for 91/98, 
5.0c for 100/130, and 8.0c for 115/145. 

Kerosine—T.T, prices, except at Salt Lake 
City, apply to deliveries of 40-199 gals. For 
other deliveries: less than 40 gals., add 4c; 
200-399 gals., deduct 3c; 400 gals. & over, 
deduct 4c; tank car-truck trailer, deduct 5.5c. 
Salt Lake City posted tank truck price is for 
minimum 40 gal. deliveries. 

Standard Diesel/Furnace Of1 & Standard 
Stove Oil—T.T. prices are for deliveries of 400 
gals, or more, For other deliveries: 40-199 
gals., add ic; gals., add 0.5c; less 
than 40 gals., 


Inspection fees per gal., included in both. gasoline and kerosine prices, 
specified, are as follows: 
Ala. 1/40c on gasoline; Ark. 1/20c; Fla. 1/8¢; Ill. 3/100c; Ind. 


5/200c; Mo. 1/25¢; Neb. 2/100c; 
Okla., 2/25¢; 8. C. 1/8¢; 8. D. 


00c. 
Kerosine cnapeatien fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/5c. 


ESSO Regular Grade 
( G » 

STANDARD Gasoline 
Dir. 
T.W. 


° 
3 
2 

cf 


Atlantic City, N. J. 
Newark . 
Baltimore, Md. 
Cumberland 
Washington, D. c.: 
Danville, Va. ° 
Petersburg eves 
Norfolk ° 
Richmond 
Roanoke .. 
Charleston, W. Va. 
Fairmont 
Parkersburg 
Ghose, 


Salisbury ° 
Charleston, 8. C. .. 
Columbia 
Spartanburg 

New Orleans, 
Baton Rouge 
Alexandria 

Lake Charles ..... 
Shreveport 

New Iberia 
Knoxville, Tenn. 
Memphis 
Chattanooga 
Nashville 

Little Rock, Ark. . 


CU OWOR DH UIWOCUWOOHDMROOHHWUHOHONAD 

Cin OW Om DM NWOOCUWOODMOOH MWAH OM ON 

noooooc coe coco ooo Se ooo ooo ooo OSOOS 
bine bowen ewe weowe 


PROOOOOOG OOOO GO OOO OOO a3 ndnd3 HH HH aad 
WOenAHEMAeD: - 


< 
i 


= 
“ 
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Newark, N. J. 

3.600 gals. & over... 

Stee] bbis. ......+.s+- 
Baltimore, Md. 

3.600 gals. & over... 

Steel bbis. ......... 
Washington, D. C. 

100-499 gals. .... 

500-3,599 gals. 

3,600 gals. & over... 

Steel bbis. .. 25 
FUEL O1Ls—T.W. 

No.1 No.2 No.4 No.6 


ne 
™ 00 


Atlantic City, NJ. 140 13.0 

Newark, N. J. ... 12.9 $3584 $2656 
Baltimore, Md. .. 3.3 3.52 2.59 

Washington, D, C. , mn 3.68 2.54 

Norfolk, Va. ..... 9 sees 

Danville ...ceesss «ee ' ene seve 

Petersburg ....... . ; avie ese 

Richmond ....... 

Roanoke ....++s+5 + 

Charlotte, a. c. ° ; 

Hickory ....+«+++. 14.1 

Raleigh .....++++ 15.1 

Charleston, 8, C.. .... 

Columbia cece 

Spartanburg .. esen . eeee sets 

Taxes: Louisiana kerosine prices do not in- 
clude ic state tax. 

Notes: 

Kerosine No. 1 — Atlantic City prices are 
for deliveries of 300 gals. or more; add le for 
100-299 gals. 2c for less than 100 gals. 

No. 6—Washington price is for min. delivery 
of 1,050 gals.; for min. delivery of 2,500 gals. 
price is $2.48 per bbl. 


x Effective Nov. 8. 
(Prices are per imperial gal.; 


IMPERIAL arrive at price per U. 8S. gal., 


OlL subtract 1/6th.) 
Esso Gasol 


Kero- 


St. John’s, Nfld. .. 
Halifax, N.S. .... 
st. John, N. B. 

Charlottetown,P. E. 1. 


Hamilton, Ont. 
Winnipeg, Man. ... 
Brandon, Man. 
Regina, . 
Saskatoon, Sask. 
Calgary, Alta. wai 
Edmonton, Alta. .. 19. 
Vancouver, a.“ © 
(*) Price is for Esso Extra cpremmend. 
Taxes: Gasoline taxes are provincial taxea 
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Oil PRICE SECTION 
Tank Wagon Prices (Continued) 





SOCONY VACUUM 


Mobilgas Aircraft 
Grade Grade — ae (Regular Grade) Mette Kesesine 
Gasoline 80 oL Dir. Cons. Dir, T.c. Yard 
Taxes T.W. T.W. TW. To. TC. T.W. TW, 
New York City: 
Manh. 


- 
a 

[o: Akon bee oe 
3: @:: 
wo 


6 
6 
6 
6 
6 
6 
6. 
6 
6 
6 
6 
6 
6 


: De: CHR waaee 
Hwee eanwocownur 


cacaaenmain: mo: 


‘shebeeeees B 
o 


“* 


Manchester 
Portsmouth 
Providence, 
Burlington, Vt. 


Cand oreae: 


14.4 
13.7 
14.6 


o 
Sot oooowooocoooooooeSooooSSCSO 
are eer tt ye et ee) 


Wa Se NROCON HH DRO HORE DANA 


anuelouclaworea- 


Buffalo 
Mineral Spirits sebee 18.5 
V.M.&P. Naphtha 20.5 18.5 21.5 
— oe -Y.C. prices do not include 3% city sales tax applicable to price of gasoline 
nts: 
Mobil Kerosine—Mt. Vernon T.W. less 0.5c for deliveries of 300 gals. or more. 
Mobilfuel Diesel—All points, 0.5¢ for T.W. deliveries of 800 gals, or more. 
. Mobilheat—Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more. 
Netes: 
Syracuse V.M.&P. price is in steel] barrels. Jamestown T.C. prices are delivered prices; all other T.C. prices are FOB bulk terminalis 
Mobil Kerosine and Mobilheat tank car prices are to bulk plant operators; tank car prices to fal 8 are 0.15¢ higher 
Mobilfuel Diese] tank car prices are to commercial consumers; tank car prices to bulk plant operators are 0.15¢ less, 


OHIO STANDARD 





Sohio X-Tane Gasoline 
Aviation Gas.-Cons. T.W. (Regular-Grade) Fae y & va T.W. 
Sohio ji 


Sohio Con- 
Avia. Avia, 

91 100 
26.0 
26.0 


iF 


Ne. 1 No.3 
Schio-Heat Sohio- leas 
13.9° 12.9° 


8 

= 
4 
= 
< 
- 


9° 
9 

9° 
9* 


Cincinnati 
Cleveland 
Columbus 


Lima 
Mansfield 
Marion 


SSSSSESSS 
eoooooooo 


Toledo 4 
Youngstown 9° 9° 
Zanesville 6. .0 19. 1 20. 2 20 13 9° 
Taxes: Hangar operators can purchase ‘aviation gasoline less 4c per au State Road Tas by supporting purchase with Biate Tax Exemption 
A-10 to supplier. 
Discounts: Sohio Aviation—on contract to hangar operators and resellers, 2c off consumer t.w, 
Kerosine, Nos. 1 & 2—Prices with asterisk (*) are for t.w, or drum deliveries of 100 gals. or more; less than 100 gals., 0.5c higher. Prices at 
other points are for t.w, or drum deliveries of 50 gals. or more; less than 50 gals., 0.5¢ higher. 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., le; 
5000 or more gais., 1.5c. Lucas County: less than 50 gals., tank wago' price, 50 to 249 gals., 0.5¢; 250 to 499 gals., 1c; 500 gals, or over 1.5e. 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.8. prices are at company-operated stations. 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of 
indiana bulk plants where the company’s prices are publicly posted. Kentuc 
Red Crown (Reg. Grade) Standar 
Red Cr’a, Red Cr’n, oS) lex Furnace 0i]——————_ 
Dir. Gasoline Kerosine 1-99 100 gals. 100-174 175-999 1,000 cals. 
gals. ; gals. & over 
stan nade Covington, Ky. 
ee tebe Lexington . 
13.3 12.8 Louisville ... 
ae Oe Paducah .. 
Jackson, M 
Vicksburg 


coooooosoooe 
Naidddetdds 
ccooooooooooo 
ISIS ststses tsa 
cooooooooooo 
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ao 

° 
bbbdhedabdaabts 
aha wh ob ab wt-et ah wh abet at 
ooaaanaaaaaaas 
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Scooocooooooo°o 
ebittcbobeaee 
seri etetehae et ald 
Banana aaaaaan 
Beoouagaeaae 
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9° 
9 

9° 

9° 

+ 

+ 

9 

, 

¥ 

. 

9° 
.o* 
Form 





ned 
. 


BMV eToUwe Daw 


Chicago, . 

South Bend, Ind. 
Detroit, Mich. .. 
Mpls. -St. Paul . 
Des Moines, Ia.. 
St. Louis, Mo... 


5 


awwonrcoowows 
aDee 


tt et tt 
an 
onl 


coeecaeeaemnvoo 


Milwaukee, Wisc. 





F aarnaraenaae 


Fuel Olls—T.W.—Chicago, I ne 

(Regular Grade) 
co. Dealer Gasoline Dealer Jacksonville, 
Miami 
Pensacola 


4 
2 
al 
® 
3 


100-149 gals. ........ ; avs Dallas, Tex. 
150 gals. & over .... : ie Fort Worth 
WMRHBWP wads. .....0.. 0 aes ‘ phenom Falls ... 
400 gals. & over .... view . Amarillo 
s _ Tyler 
El Paso 


~ 
Sop gr souasverersre 
eo 


eer te tt ee 
Sooooooeooooesoooo°o 


Taxes: 

Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, le 
county; Montgomery, ic city & lc county; Pen- 
sacola, lc city. Other taxes not included is 
prices: Georgia, kerosine, 1c; Montgomery, ker- 
osine ic; Mississippi, kerosine 0.5c 


1-749 gals. -7 

750 gals. & over .... 

Taxes: St. Louis, Mo., tax 

city tax. Des Moines, Ta., kerosine and furnace San Antonio . 

oil prices do not include 4c state tax. State Port Arthur .... Notes: 

sales, occupation, consumer & use taxes to be Notes: Dealer t.w. prices apply also to all . 

added where applicable. classes of consumers with minimum delivery Consumer t.w. prices are same as net dealer 
* “Temporary’’ price. of 50 gals. prices. 
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STATISTICS 





GASOLINE STOCKS 

































































| 
| 
DISTILLATE—KEROSINE STOCKS COMBINED | 
160 
\40-- | 
w w f 
— — 
ry A 
co 4 a 
a a 
< < 
ao [+] 
a CS 
° ° 
nw nw 
z z 
© 2 
— = 
2 = 
= = 
/ 
} 
1948 1949 1950 1951 JAUG. SEPT. OCT. 1948 1949 1950 1951 |AUG. SEPT. OCT. 
OCTOBER 1952 OCTOBER 1952 | 
Gasoline Stocks . ; i 
Meigs rea eee Distillate and Kerosine | Stocks ¢ Combined ie 
81,044,000 11,382,000 rr 56.000 ) 
1948 (Oct. 31) 044, 952, 1948 (Oct. 31) 93,747,000 15,456, 
1949 (Oct. 31) 86,702,000 16,585,000 1949 (Oct. 31) 102,677,000 15,575,000 | 
1950 (Oct. 31) 91,844,000 13,920,000 1950 «Oct. 31) 101,249,000 12,686,000 
1951 (Oct. 31) 94,959,000 13,841,000 1951 (Oct. 31) __ 126,733,000 9,210,000 
1952 (Oct. 31) 106,148,000 14,415,000 1952 (Oct. 31) .. 140,733,000 13,104,000 
1952 (Sept. 30) 105,815,000 14,461,000 1952 (Sept. 30) _ 137,887,000 11,829,000 
1952 (Aug. 31) 104,173,000 14,419,000 1952 (Aug. 31) _. 125,808,000 10,850,000 
RESIDUAL STOCKS CRUDE OIL STOCKS 
75 320 
280 + 
% 
a = 
a < 
a 
° “ 
¥ ° 
re} 2 
- ° 
= 254 po 
= 2 
= 
1948 1949 1950 =1951 SEPT. oct. 1948 1949 1950 1951 SEPT. oct. 
OCTOBER 1952 OCTOBER 1952 
Residual Stocks ' Crude Oil Stocks 
East of Rockies West of Rockies East of Rockies* West of Rockies 
Bbis Bbls. Bbis. Bbls. 
1948 (Oct. 31) 38,812,000 33,551,000 1948 (Oct. 31) 207,677,000 36,295,000 
1949 (Oct. 31) 30,551,000 38,122,000 1949 (Oct. 31) 213,645,000 37,287,000 
1950 (Oct. 31) 28,845,000 15,741,000 1950 (Oct. 31) 216,066,000 30,358,000 
1951 (Oct. 31) 33,125,000 15,290,000 1951 (Oct. 31) 232,953,000 29,313,000 
1952 (Oct. 31) 33,819,000 19,473,000 1952 (Oct. 31) 236,941,000 31,594,000 
1952 (Sept. 30) 35,649,000 18,934,000 1952 (Sept. 30) . 235,134,000 30,767,000 
1952 (Aug. 31) 35,856,000 18,205,000 1952 (Aug. 31) 232,566,000 31,802,000 
*Includes foreign. 
48 


NATIONAL PETROLEUM NEWS 





STATISTICS 





RUNS TO STILLS—CRUDE PRODUCTION Crude Runs to Stills 


East of Rockies West of Rockies 
b/d b/d 


BR vers 10 srucs (October) 4,780,500 814,000 
- (October) ..... 4,551,600 821,600 
P (ZZ cruve Proouction (October) 5,153,300 923,900 
(October) 5,475,700 970,300 
(October) 5,922,600 979,400 
6, 
6,0 





(Sept.) 006,000 1,024,750 
( Aug.) 74,500 1,043,600 


Crude Oil Production 


East of Rockies West of Rockies 
b/d b/d 


1948 (October) 4,693,200 938,400 
1949 (October) 4,152,400 876,900 
1950 (October) 4,949,500 950.400 
1951 (October) 5,394,700 979,800 
1952 (October) 5,473,490 978,820 
1952 (Sept.) 5,422,700 982,875 
1952 (Aug.) 5,239,400 979.900 


SSS 
SSS 


QQQMQAAQAQAQ|XEQA 


MILLIONS OF BARRELS DAILY 
8 


(Figures used for charts and tables are from Bureau of 
Mines report for 1948-51 and August, 1952. The figures 
j for September and October 1952 are from API weekly 
1948 1949 1950 1951 | AUG. SEPT. OcT. statistics—figures used are for date nearest to end of 

OCTOBER 1952 month and will be revised as Bureau of Mines reports 
become available). 


~ 
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Gasoline Consumption by States July 1952¢ 


(American Petroleun Institute Figures) 


Month of ——7 Months Ending With—— 
dune 1952 duly 1952 duly 1951 
Gallons Gallons Gallons 





& 


duly 1952 duly 1951 
Gallons Gallons 
395,654,000 370,071,000 
152,687,000 
259,925,000 243,546,000 
2,569, 706,000 
302,142,000 
324,850,000 
67,166,000 
121,796,000 
629,165,000 
536,483,000 491,280,000 
122,175,000 117,175,000 
1, 400,559,000 1,395, 145,000 
804,723,000 757,413,000 
599,601,000 566,032,000 
490,134,000 443,677,000 
379,675,000 351,570,000 
367,268,000 339,128,000 
138,135,000 131,544,000 
367,139,000 333,225,000 
590,735,000 584,717,000 
1,202,273,000 1,200,216,000 
564,782,000 530,559, 000 
290,639,000 272,860,000 
781,436,000 725,036,000 
144,388,000 132,500,000 
302,593,000 278,896,000 
52,839,000 49,007,000 
80,014,000 77,135,000 
843,026,000 793,255,000 
160,407,000 142,406,000 
1,656,730,000 1,564, 007,000 
624,121,000 591,219,000 
153,358,000 144,847,000 
1,411,978, 000 1,356,981,000 


| 


A RDSURBOFOOHAUBNSAS 


pS RPL Tre 56, 57,781,000 54,496,000 
SL san pane ian Kede sh Oer Le x 26,895,000 22,471,000 
Arkansas sep BY, ‘ . 39,386,000 36,840,000 
California ; i . ,049, 373,904,000 
Colorado ae ,597, 50,498,000 
Commectiout ....seeccccsess { 49,768,000 
SOND sa catoacs dears su cnut a y 9,846,000 
District of Columbia....... t . n . m 17,660,000 
Florida odeips bes oh at : 3 74,231,000 
Georgia ere .239, 9, y 73,773,000 
tile tha dries tee a0 0% 6 ‘ 5 x 21,237,000 
Illinois 232,895,000 
Indiana 117,419,000 
lowa 95,326,000 
eee 83,821,000 
Kentucky . BA 54,487,000 
BENE ian 2d bd bade Besban vl ’ ° . ’ 49,981,000 
Ee ,989, 619, 25,790,000 
Maryland ...... vie Oiinine J 9, y 53,248,000 
Massachusetts ...... oe od ¢ 92,223,000 
Michigan ............. Mg 198,852,000 190,831,000 
OO 5 Soins 56 be ockes wea’ 90,819,000 103,527,000 96,440,000 
EE «bs cost dems 0s tie 41,408,000 42,618,000 40,258,000 
Es 119,785,000 122,172,000 109,210,000 
REE P bss 64 Co cote ceoede 24,969,000 30,811,000 26,755,000 
aa eee 47,749,000 57,154,000 51,770,000 
SEED °5i6. 03.40 ad $0 A) haa sae'e 1 9,555,000 10,624,000 9,647,000 
New Hampshire ieee 12,881,000 16,100,000 14,914,000 
New Jersey ay 134,958,000 126,802,000 
New Mexico ...... 26,305,000 23,988,000 
New York .. 286,024,000 243,561,000 
North Carolina 90,403,000 91,793,000 
North Dakota 31,992,000 28,366,000 
» ea fu ETL 210,449,000 225,381,000 214,803,000 
> > 
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Oklahoma 
ere 
Pennsylvania 


Rhode Island 
South Carolina 
South Dakota 
Tennessee 
Texas 

Utah 

Vermont 
Virginia 
Washington ......... 
West Virginia 
Wisconsin 
Wyoming 


of 


51,378,000 58,190,000 52,997,000 322,504,000 310,255,000 
212,459,000 227,219,000 217,408,000 + 1,406,847,000 1,342,085,000 
15,700,000 17,540,000 16,876,000 § 106,733,000 104,540,000 
47,637,000 55,753,000 44,058,000 f 335,684,000 295,572,000 
31,320,000 32,476,000 28,452,000 +14. 162,895,000 152,763,000 
69,938,000 75,033,000 66,334,000 + ° 481,287,000 448,013,000 
316,058,000 326,488,000 310,088,000 3 2,179,486, 000 2,041,399,000 
21,582,000 24,557,000 21,534,000 : 133,684,000 127,831,000 
9,991,000 11,999,000 10,690,000 ‘ . 59,028,000 55,395,000 
85,477,000 92,077,000 82,842,000 +11. 570,119,000 523,382,000 
66,918,000 74,898,000 70,377,000 + . 430,887,000 414,004,000 
34,595,000 37,081,000 33,659,000 . 230,612,000 219,558,000 
95,159,000 115,296,000 105, 269,000 + 9.8 618,762,000 590,628,000 
14,126,000 18,224,000 16,194,000 + 12. 82,000,000 77,852,000 
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Total 47 States and D. of C ,953, 953,000 , 222,623,000 3,935,830,000 26,033, 206,000 24,696,798,000 
Daily Average ............ 131,798,000 136,214,000 122,222,000 116,494,000 
Change from previous year: 
SG SD oc dbl tb we<sinas Veipaainainn + 286,793,000 ywenh Shp + 1,336,408,000 
Percentage change in Daily Avg + 7.29% +4.92% 
+t These are State tax rates per galion, In addition there is the federal tax of 2c per gallon. 
* Not available at time of publication. 
t In general, these figures include all gasoli sold or d within the confines of the state, regardiess of whether it was for a taxable or non- 
taxable purpose. 
** Tax rate increased ic July 1, 1952. 
++ Tax rate increased ic July 29, 1952. 


NOVEMBER 12, 1952 





49 
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CLASSIFIED 


“Help Wanted", 
Miscellaneous classifica- 





“Positions Wanted’’—15 cents a word. Minimum charge = per insertion. 
Box number counts 2 words. Copy must reach us by Wednesd 
preceding date of issue. 


All classified advertisements are payable in advance. 


ay 


No agency commission or cash discounts on classified advertisements. 





Position Wanted 


EXECUTIVE—Complete experience all phases 
marketing operations, Exacting knowledge pe- 
troleum chemistry, refining and production. 
Graduate Engineer. Age 41. Available for 
interview during A.P.I. Chicago meeting. BOX 
717. 


For Sale 


1—4000 GALLON, 4 compartment, city delivery 
1949 Brown, with 2-3” counter meters, 3” 
manifold, 3” valves, 3” crossover lines, safety 
valves, outlets equipped. Quick Couplers, prac- 
tically new tires. $2,000.00. 3—5000 gallon, 2 
compartment, 1949 Frazier tandem axle, near 
new condition, good tires, 3” lines, 2” valves, 
Reyco tandem, adjustable upper 5th wheel 
plate. $3,500.60. SPRINGFIELD BODY & 
TRAILER COMPANY, 1631 College, Spring- 
eld, Missouri, Phone 2-5526, 


TRANSPORT—4000 gal. Fruehauf, 3 compart- 
ment, single axle—excellent tires, 1948 White 
WB20 tractor ready to work; complete, a bar- 
gain $3950. Pictures; A, L. WARD, Box 5102, 
Audubon Sta., Baton Rouge, LA 65-4054. 


1946—DIAMOND T—2% ton—extra clean and 


For Sale 


FOR SALE: 1952 Ford 6 cy F-6 practically 
new, 325 gallon tank trailer 4 compartments, 
air over hyd brakes, Marlow pump and meter. 
GODFREY SMITH, P.O. Box 900, 

see, Florida. 


FOR SALE: 4000 gallon Asphalt Fandem, 
Steam Coils. 1—5000-5350-5600 gallon Fraziers, 
Tandem. 1—5700 gallon Fruehaur. 4—6750 gal- 
lon Trailmobiles. 1—5400 gallon Std. Steel 
Works. $2750.00 to $4750.00. BRUCE E. 
HACKETT COMPANY, 621 West 58th St., 
Kansas City, Missouri. 


FRUEHAUF TRAILER, 1942, Single axle, 
4250 gallons, 3 compartments, A-1 condition. 
New axle, King pin and plate, air brakes, 1000 x 
20 tires, 3” manifold. Never been wrecked. 
$1,500.00. Dodge Tractor late 1947, cab over, 
2 ton, heavy duty reduction axle, air brakes, 
saddle tanks, 5th wheel, 900 x 20 tires, 40,000 
miles, looks like new $1,100.00, 

$2,500.00. Will sell separate. W. H. LUGAR, 
P.O. Box 508, Marion, Indiana, Telephone 1245. 


FOR SALE: 5600 gallon, Frazier, New 10 x 20 
recaps, 3 cpt double heads 1950. Perfect. 
$3650.00. 


Wanted to Buy 





DISTRIBUTORSHIP WANTED 


Responsible persons desire purchase sub- 
stantial major oil company distributor- 
ship located New Jersey, Pennsylvania, 
New England. Reply stating full fi- 
nancial requirements, area, equipment, 
potential. BOX 720. 





For Lease 





TANK TRAILERS TO LEASE 


2 5000 gal. 2 compt. Transports 
1 5600 gal. 4 compt. Transport DBH 
compt. sizes 1015 gal, 510 gal., 510 
gal., and 2965 gal. 
1 5000 gal. 4 compt. Transport, compt. 
sizes 1015 gal., 510 gal., 510 gal., and 
2965 gal. 


extra good operation condition. 

5 compartment tank, Brode Meter. 
actual miles. $2,500.00. Write or call 
HARTLEY CO Ohio. 


FOR SALE: Well established Gasoline Fuel Oil, 
and Kerosene wholesale business. Selling, 
2,480,759 gals. a year. South Eastern part of 
Pennsylvania. For information write BOX. 721. 


cleaner. 
PHER OIL ©o., 


BRUCE E. HACKETT ©O., 621 
West 58th St., Kansas City, Mo., HI 1385. 


Wanted to Buy 


WANTED TO BUY: Single Unit Porteo drum 
Advise condition, 


t, 


All transports are in nearly new condi- 
tion, Rates $100.00 per unit per month. 


F & F REALTY & INVESTMENT, INC. 


price. CHRISTO- 














LP-Gas Trade Waits for Cold Weather 


Warm weather has slowed up orders for liquefied pe- 
troleum gas in Mid-Continent, but with no easing in 
prices, according to reports Nov. 5. Most products are 
available at generally posted quotations, although in some 
districts butane is reported closely held. 

Principal producers’ prices are unchanged at 4c for 
propane, 4.5c for butane-propane mix, and 5c for butane, 
Group 3. 

Barring disruption of transport for LP-gas—either 
through strikes or shortage of tank cars—consensus of 
producers is that industry has made better preparations 
than in any other year to meet winter demand. There 
are considerable supplies of LP-gas in underground stor- 
age, some of which is now being drawn upon, and re- 
sellers generally are keeping their storage filled, trade 
sources said. 

LP-gas supplies along East Coast were described as 
“comfortable,” and spot offerings are said to have been 
made only occasionally and in small lots at New York 
and Philadelphia. 


Argentina Gets One New York Crude Bid 


NEW YORK—Argentina received only one bid in New 
York—from The Texas Co.—to supply it with crude oil 
during 1953 at bid opening here Nov. 10, according to 
New York agency of Argentine government. Agency 
pointed out, however, that bids also are being opened 
simultaneously in Buenos Aires, results of which will not 
be made public for some time. 

Against Argentina’s 136-cargo crude requirement, The 
Texas Co. offered 24 cargoes of Arabian crude, FOB 
Ras Tanura, and two cargoes of West Texas (sweet) and 
one of Gulf Coast “Type A,” FOB Gulf Coast, agency 
said, with prices to be “going market prices at the ship- 
ping port on date of commencement of loading” (cur- 
rently $1.75 bbl. for 36 gravity Arabian oil at Ras Tanura, 


and $2.65, field, for West Texas sweet and Gulf Coast “A” 
40 gravity and above. 

While Texaco’s offer represents only about 20% cover- 
age of Argentine crude needs in 1953, trade sources here 
expect country’s requirements for “Kuwait or similar type 
crude” (110 cargoes) will be fully subscribed, mostly 
from sterling sources. 


Argentina Seeks 81,000 Bbls. of Lubes 


NEW YORK—Argentine government is asking for bids, 
by Dec. 4, for prompt shipment of 13,000 cubic meters 
(approximately 81,700 bbls.) of various grades of lubri- 
cating oil, trade sources here report. 

Tender calls for 2,000 cubic meters of solvent bright 
stock, 2,000 c. m. of 300 vis. solvent neutral, and 3,000 
c. m. of 500 vis. solvent neutral, for bulk shipment, or in 
drums as alternative. 

Required in drums are 5,000 c. m. 310 Penna. cylinder 
stock/or aS alternative same quantity of 270 Western 
cylinder stock/, and 1,000 c.m. of 150 Western cylinder 
stock. 

Bidders are to indicate earliest possible shipping dates. 


Oil Index Unchanged 


WASHINGTON—Bureau of Labor Statistics’ whole- 
sale oil price index was unchanged for second straight 
week. Current index (also representing week ended Oct. 
28) is shown below in comparison with corresponding 
week a year ago (1947-49 equals 100): 

Week Ended 
Nov, 4, 1952 
CS Ne I nck ocd wdes coscsensstas 


Week Ended 
Nov. 6, 1951 


Distillate fuels 
Residual fuels 
Lubricating oils 
Natural gasoline 
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Looking Ahead 15 Years— 


Demand to Swell 46%—Oil Men Will Meet It 


U.S. demand for petroleum prod- 
ucts may be expected to increase 46% 
during the next 15 years, and the 
oil industry—in order to meet that 
demand—probably will spend up- 
wards of $75 billion dollars in ex- 
pansion and new facilities to satisfy 
the nation’s oil appetite. 


That’s the future picture present- 
ed to the oil industry Nov. 10 at the 
Refining Division session of the 32nd 
annual meeting of American Petro- 
leum Institute, in Chicago. 

Prepared by John Swearingen, general manager of production, and 
John W. Boatwright, general manager of distribution economics, Stand- 
ard Oil (Indiana), the forecast reassures the skeptical as to the in- 
dustry’s ability to provide the nation with the oil it needs, and it also 
establishes a foundation upon which to build future industry plans. The 
forecast points out, with respect to the United States: : 

During the last 15 years U.S. proved oil reserves have doubled; more 
oil is being found than is being used. 

By 1967, crude production probably will reach about 8 million b/d, 
and reserve production capacity will be about 21% of that amount. 

Supplies during the next 15 years will be adequate to meet do- 
mestic oil needs, despite a 46% increase in demand (more than 10 mil- 
lion b/d by 1967). 

Gasoline demand will go up 46%. Kerosine and distillate are ex- 
pected to increase 44%, and residual 20%, with demand for other oil 
products soaring up 92%. LP-gas demand will likely jump 175%. 

Following is a partial text of the oil forecast presented to API. 


Mr. Boatwright Mr. Swearingen 


* * * 


By JOHN W. BOATWRIGHT ter in which they are met, could 
and greatly modify anticipated achieve- 
JOHN E. SWEARINGEN mania. . 


Anticipated Demand 


The forecast of petroleum demand 
has been made giving recognition to 
the nation’s total output of goods 
and services. No attempt was made 
to time a business recession or re- 
cessions, although this possibility 
was clearly recognized. In review- 


A comparison of probable availa- 
bility and the future consumption 
level indicates that (oil) supplies are 
adequate to meet total requirements. 
This comparison also reveals the 
probability of surplus supplies, the 
extent of the margin of safety, and 
whether synthetic fuel production is 
likely to be required during this 
time period. . . 

The authors of papers such as 
these should either present the as- 
sumptions underlying their work or 
indicate that the work is based upon 
the broad assumption that present 
economic controls will be eliminated 
and an industry free to make deci- 
sions on economic considerations 
will be re-established. We have fol- 
lowed the latter course. But, there 
are and will be many economic prob- 
lems that, depending upon the mat- 


Gasoline 

Kerosine and Distillate Fuel 

Residual Fuel . a 

Other Products . 
Total Domestic Demand 
All Products , 
Total Exports ...... 
Total Demand All Products 
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Domestic 1961 
. 2,987 
1,569 
1,544 
943 


. 7,043 
423 
. 7,466 


ing a 15-year time period. . . the 
basic growth factors of the economy 
(are believed) to be more significant 
than annual deviations that may oc- 
cur about that growth curve. 


The anticipated growth of popula- 
tion, the expansion of industrial pro- 
duction, capital investment in new 
plants and durable equipment, the 
employment level and other underly- 
ing basic economic trends were 
studied. Individual uses of petro- 
leum were analyzed against that 
background. Total energy needs 
and the shifting proportion of the 
total supplied by petroleum, trans- 
portation requirements represented 
by number of units and consumption 
per unit, radiation units installed and 
requirements per annum, and indus- 
trial processing with petroleum prod- 
ucts were analyzed from historical 
data and probable future needs. Ag- 
ricultural and other off-the-highway 
needs for gasoline and other petro- 
leum products were studied. 


All in all, several hundred indices 
of change were analyzed to the best 
of our ability to ascertain the prob- 
able future needs for petroleum prod- 
ucts. Here are the composite results 
(see Table 1 below). 


Forecast Highlights—Let us refer 
only to the more salient features of 
this forecast. 


1. Total domestic demand for pe- 
troleum products is forecast to in- 
crease from 7,043,000 to 10,280,000 
b/d by 1967. or 46% gain. Exports 
should decline as a result of in- 
creased refinery capacity built in for- 
eign lands. Reflecting the influence 
of this decline in exports, total de- 
mand for all products should in- 
crease from 7,466,000 to 10,400,000 
b/d, or an increase of 39%. 


2. The forecast of domestic demand 
for gasoline, representing a 46% ex- 
pansion, reflects our guess of grow- 
ing military needs as well as the in- 
creased requirements for civilian use. 


TABLE 1—Forecast of Total U. S. Oil Product Demand 


(In 000’s of B/D) 


% Increase 
1967 Over 
1955 1960 1965 1967 1961 
3,545 3,910 4,230 4,350 46 
1,869 2,064 2,210 2,260 44 
1,648 1,716 1,823 1,860 20 
1,238 1,490 1,727 1,810 92 


8,300 9,180 9,990 10,280 46 
165 125 120 120 —72 
8,465 9,305 10,110 10,400 39 
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Domestic 
Product Demand 


1951— 7,043,000 b/d 
1967—10,280,000 b/d 





Available Domestic 
Production 


1967—10,902,000 b/d 























Domestic 
Refinery Capacity 


1951— 6,963,644 b/d 
1967—10,700,000 b/d 





Incidentally, the growth in gasoline 
requirements would have been higher 
had it not been for the competition 
we anticipate from LP-gas usage in 
trucks, tractors, busses, etc. 


3. The increase of 44% for kero- 
sine and distillates reflects the 
growth of jet fuel utilization, the 
continued trend to Dieselization, and 
the growth of present uses and new 
uses for the product. 

4. The forecast of demand for re- 
sidual fuel represents the smallest 
increase of any of the product classi- 
fications. Utilization of this product 
by types of industries presents con- 
trasting trends, some increasing and 
some declining. Probably the most 
significant industry trend recognized 
was that oil-fired steam locomotives 
would be almost entirely converted 
to Diesel considerably prior to 1967. 


5. The most significant increase 
forecast applies to “Other Products,” 
including lubricating oils, asphalts, 
waxes, petroleum chemicals, coke, 
still gas and liquefied petroleum 
gases. The sizeable increase in vol- 
ume of liquefied gases, representing 
a gain of 175%, explains the major 
proportion of growth anticipated for 
this class of products. 


Adequacy of Supplies 


Now let us turn to a comparison, 


of demand with estimated supplies 


TABLE 2—Domestic Availability vs. Total 
Demand 


(000’s of B/D) 





of crude oil and natural gas liquids. 
This comparison is offered on two 
bases so that conclusions may be 
drawn which depend upon the de- 
gree of conservatism of the individ- 
ual reader (see Table 2 below). 


You will note from this compar- 
ison that purely domestic supplies 
will be adequate to meet total needs 
without imports and still afford the 
nation a protective cushion of about 
5%. But this comparison is unrealis- 
tic to the extent that there will be 
imports of both crude and products. 
Striking a comparison on this basis; 
we have this picture (see Table 3 
below). 

Now it will be noted that the pro- 
tective cushion ranges up to 2 mil- 
lion b/d amounting to between 18 
and 20% over requirements. The 
Petroleum Administration for De- 
fense is now advocating for security 
reasons that reserve producing ca- 
pacity be pushed to about 25% above 
total domestic demand including im- 
ports. We do not feel that this level 
can be achieved without some major 
adjustments to the industry’s drill- 
ing program. In fact, we doubt that 
the industry will be able to carry a 
margin of greater than approximate- 
ly 20% over current demand. 


Synthetics Outlook — There has 
been considerable study of production 
of synthetic fuels to supplement the 


availability of crude oil. Repeated 
study and analysis of this problem 
is healthy. To advocate building a 
synthetic industry, however, is to 
select the synthetic route as prefer- 
able to the traditional means of in- 
creasing supplies. This is a decision 
that should be based on economic 
considerations. . Isn’t the answer 
relatively clear? Men in petroleum 
are well acquainted with synthetic 
fuel production processes. Petro- 
leum capital will build such plants 
as soon as the conviction is reached 
that production of synthetic fuels 
affords a more attractive return on 
investment than alternate use of that 
capital in customary development. 
Thus, economic considerations will 
determine when synthetic plants will 
and should be built. 

When may such economic condi- 
tions indicate that synthetic plant 
production may be anticipated? 

No one knows. 


Not Needed Yet—In terms of total 
supply, there appears to be a healthy 
cushion of sufficient magnitude for 
the next 15 years so that any con- 
struction as of this date would be 
at tremendous social cost, Also, it 
should not be forgotten that our es- 
timates of future availability of 
crude oil and natural gas liquids re- 
flect economic pressures for increased 
supplies. If the government builds 
plants for producing synthetic fuels 
from shale, coal or gas and competes 
with industry, it tends to reduce the 
private search for oil supplies from 
natural sources. If such plants are 
operated in competition with private 
industry and do not make money, 
then the total availability of oil is 
less than it would have been if the 
same amount of money had been 
spent for direct exploration. If they 
can’t operate at a profit, and are not 
operated, wastes are compounded to 
ridiculous amounts. And, to repeat, 
if they can be operated at a profit 
comparable with that earned from 
other sources of oil—oil men will 
build them. 


Crude Runs—Refineries 


Total requirements of petroleum 
products will be supplied from sev- 
eral different sources. Imports of fin- 
ished products, particularly heavy 
fuels, will continue to supply an im- 


TABLE 3—Total Availability vs. Total Demand 


(000’s of B/D) 


Total Estimated Sup- 


plies of Crude Oil and 
Natural Gas Liquids 
Domestic Produc- 


from 


Total Demand 


tion Plus Imports 


7,610 
8,028 
. 9,492 
. 10,830 
.. 11,652 
. 11,837 


6,449 
7,114 
8,123 
8,928 
9,637 
9,918 
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portant part of demand. Transfers 
from crude and natural gas liquids 
will also supply an important seg- 
ment of the total. After making 
these and other minor adjustments, 
such as losses, crude exports, and 
refined product inventory changes, 
we find that the probable crude runs 
by years will be as follows: 


Estimated Crude Runs Required 
(000’s of B/D) 


Let us. assume that the ratio of 
crude runs to total capacity in 1967 
will be approximately the levels 
maintained during recent years. 
This gives us a clue to the probable 
refining capacity of the industry. 
‘On this basis, total refinery capacity 
in the nation will be approximately 
10,700,000 bbls. This will require 
an annual expansion of total refinery 
capacity of approximately 250,000 
bbls. Certainly this presents no un- 
usual challenge to the industry in 
the light of what it has achieved 
since 1946—our average building rate 
per annum from 1946 through 1951 
being 320,000 b/d. And, when we 
think of total refinery building, we 
must recognize that the industry 
will have to replace obsolete equip- 
ment as well as add new capacity. 
Estimated expenditures by refineries 
alone in 1952 will probably exceed $1 
billion. We believe there is no ques- 
tion that the industry will provide 
adequate refining capacity to meet 
market needs... 


Transportation Needs 


Increased quantities of crude oil 
and natural gas liquids must be 
brought to the refinery and the fin- 
ished products must be moved from 
the refinery to the market. This 
means that transportation facilities 
will be expanded. Crude oil pipe 
lines will be built from new sources 
of crude to present refinery centers 
and to new refinery centers, while 
new product pipe lines will be built 
from new refinery centers into mar- 
kets that are presently served by 
pipe lines and into markets that are 
not today considered sufficiently con- 
centrated to warrant expenditures 
for such facilities. . . 

It would appear that crude oil 
and products trunk line traffic will 
increase by some 400 billion bbl. 
miles. This means that between now 
and 1967 the industry will build a 
net increase to its present pipe line 
system equal to approximately half 
of present carrying capacity. 

Another substantial consideration 
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Government Prophecies—and Realities 
ry. Barrels Per Year 
U.S. OIL PRODUCTION 
1859-1952 


in sight. industry surveys agree 
ne Interior) that U. S. production will 
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to increase in 

2.0 1947 “the foreseeable future. 

; Sufficient oil cannot be found Zz 

im United States. (Chief of $ 

— Petroleum Division, State De- 51 billion barrels found 

- partment) in 1951, largest volume 

te 1939 in history more than 
#| U. S. oil supplies will last only twice U. S. consumption. 

7 7113 hay (Radio Broadcasts 7 

, y Interior Department) 
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1.6 AR, TST ste sie 
PROPHEGIES , |te spniy., (Seore \ i 


1.5 4 oll as possible to save domes- 
13 years end in 1952 with 


new oil found exceeding pro- 
duction by 15 billion barrels 
during the period 
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During next 8 years imports 
were discouraged and 14 bil- 
lion barrels were found in 
the U. S. 










































































Kansas or Texas. (U. S. Ge- 1951 U. S. production sets 
@ ological Survey) new record of 2', billion bar- 
: rels with substantial shut-in) 
1885 productive capacity. 

Little or no chance for olf in 
a California. (U. S. Geological >t at 
¥ Survey) 42 billion barrels produced 
7 * 1914 — 1952, or seven 
Syaeetine anaeite, if a ~ wn —— 

should » ¢ " 

43 billion barrels produced 
. Revenue Coeieer.... 1908 through 1952 with 
proved reserve of 32.2 billion 
barrels on January 1, 1952. 


1870; 1880 1890 sin 1910 1920 1930 1940 1950 


18 billion barrels 
9 billion barrels produced in| |these two states 1991 
California from 1885,through through 1952. 

1952. _— 
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o* 
In following 86 years the U. S. ** 
produced 45 billi barrels 
with no need for synthetics. 











GROUNDLESS FEARS of government that oil would run short are shown in chart 

prepared by Independent Petroleum Assn. of America. “Realities” of industry's achieve- 

ment place on firm foundation the Boatwright-Swearingen forecast that oil men will 
continue to meet nation’s needs 





which needs to be recognized in the greatly expanded market. Nev- 
transportation factor is that the ertheless, we also feel that the 
carrying capacity of ocean tankers demand for a larger backlog of 
will have to be increased. Adjust- producing capacity will result 
ments of the carrying capacity of in greater and greater explor- 
barges, tank cars, and truck trans- atory effort. 
rts will be made on a a regular an- 
ual basis as may be needed by the 2. Even though many have 
market. considered that the postwar re- 
finery building programs were 
Conclusions—Thus our review of of a catching-up nature, it now 
the probable 15 year future leads appears that building at almost 
us to certain basic conclusions. the average rate achieved since 
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tation facilities will be needed 
in the future. 


Our analysis gives us confidence 
that the industry would be able to 
continue to do the job it has always 
achieved, of supplying all the oil 
needed. . . 


In the conduct of our study, we 
encountered many economic uncer- 
tainties that had to be resolved by 
assumptions. The validity of our 
forecasts depends upon the accuracy 
of our judgments. . . If subsequent 
events prove to be different from 


what we have concluded, then our 
prognostications would have to be 
changed. 


Monetary Stability 


We have assumed a greater degree 
of monetary stability than has been 
in evidence in the past five years. 
This is an essential requirement to 
the accomplishment of the objectives 
previously discussed. We do not de- 
sire to discuss the effects of inflation 
or deflation on future industry 
growth. However, attention should 
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be called to the fact that we are now 
in that phase of economic evolution 
where confiscation of property is 
reaching into investment in capital 
tools. Perhaps we can best state it 
in this language: 

(a) Depreciation allowances 
for profit determination for in- 
come tax purposes are inade- 
quate to replace capital tools 
now in use. 

(b) The understatement of 
depreciation results automati- 
eally in a corresponding over- 
statement of reported earnings. 

(c) Reported earnings are 
subject to graduated income tax 
payments. 


Hence, we are actually paying an 
income tax every year ona part of 
the capital invested in fixed plant 
facilities. Therefore, we are in a 
period of capital tools confiscation. 

Obviously, expansion cannot be 
built soundly upon such a foundation. 
If this industry and other industries 
in this country are to achieve the 
growth needed to meet the require- 
ments of a greater population and 
defense objectives, it will be neces- 
sary that a certain stability of the 
purchasing power of the dollar be 
achieved. 


Financial Requirements 


Most people look at an industry 
facing a substantial market expan- 
sion with considerable optimism. 
This is as it should be, but there is a 
problem that must be recognized. 
We in petroleum realize that fre- 
quently our expansion capital must 
be expended from two to probably 
six years ahead of the period of ac- 
tual need. That is why there is truth 
in a tendency recently expressed by 
a friend of mine—that the greater 
our sales the poorer will be our cash 
position. Petroleum is a heavy cap- 
ital requirement industry. Its cash 
is frequently drained off to provide 
expansion required in the future. 


We believe that total future ex- 
penditures for exploration and de- 
velopment of necessary reserves, 
transportation facilities, refining and 
distribution needs will average ap- 
proximately $5 billion per year. In 
fact, we are looking at a $75 billion 
program. This estimate is based 
upon the 1952 purchasing power of 
the dollar. If inflation continues, the 
amount will be correspondingly in- 
creased. 

We have assumed that the indus- 
try would finance this growth, but it 
cannot be financed from _ reserves 
and retained earnings. However, we 
believe it well for all members of the 
industry to recognize that financing 
industry expansion is one of our 
greatest future responsibilities. We 
feel that it is even more vital that 
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people outside the industry appreci- 
ate the essentiality of the profit in- 
centive and the inescapable necessity 
of plowing back a part of earnings 
if we are to continue to grow. 


Price Freedom 


What assumption should we make 
about future price regulation? We 
recognized that most of our historical 
pattern had been established when 
the economy was not subect to gov- 
ernmental price ceilings. We know, 
also, that prolonged price regulation 
leads to rigidities in an economy, and 
this inevitably retards growth. Hence 
we assumed that present price reg- 
ulations as applicable to petroleum 
would not prevail for much of the 
15 years under review. 


This appears to be a logical as- 
sumption, because: (a) Supplies are 
considerably in excess of present rate 
of consumption, (b) Supplies are sus- 
ceptible to substantial expansion both 
from domestic and foreign sources, 
(c) The geographical distribution of 
supplies and the production rate of 
particular products are often adverse- 
ly affected by insensitive price ceil- 
ings, (d) Price ceilings do not recog- 
nize growth requirements, (e) A vast 
proportion of petroleum is now being 
sold at less than ceiling prices, and 
(f) The potentiality of increased for- 
eign competition is ever present. 

In fact, we don’t see why price con- 
trols on petroleum could not be re- 
moved right now. 


Highway Limitations 


The data we have projected on 
cars in use and consumption per car 
eannot be achieved on the basis of 
present highway capacity. This econ- 
omy is built to a large extent on an 
unusual degree of freedom of move- 
ment and transport via highways. 
We are convinced that many new 
highways must be built, many of the 
present will have to be improved and 
modernized. Estimated expenditures 
for highway construction in 1953 
ranges between $2.7 and $3 billion. 

We feel that such new transporta- 
tion arteries as are constructed will 
have to be engineered with the same 
degree of skill and planning as that 
applied to private ventures. In fact, 
both the petroleum and automotive 
industries may find it desirable to es- 
tablish a group of expert highway 
engineers to function in an advisory 
capacity to insure efficiency of high- 
way planning, construction, and fi- 
nancing. 

The American public will pay a 
fair cost for making these additional 
facilities available. This is adequately 
demonstrated by the financial success 
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of turnpikes. Therefore, as a basic 
premise underlying our work, we 
have assumed that funds made avail- 
able for highway construction will be 
used almost exclusively for that pur- 
pose and that they will be wisely ex- 
pended. 


Industry Know-How 


Money alone will not insure the 
growth needed. Money must be as- 
sociated with industry problem-solv- 


ing know-how. This presents a two- 
horned dilemma: (a) Broadening the 
training of more promising young 
men who will have to supervise the 
wider investments incident to a 
growth in industry; and, (b) Retain- 
ing the productivity of some of our 
most successful industry members 
after the tax laws of the country 
have eliminated the economic in- 
centive for further work. 


The assumption regarding the first 





ert 
sermit loads 
jot allows the 

1 reel im tise 


A SPRING-MATIE 


ed to 





ot rdvantage to in 
thle witl 


Write NOW 


‘ ithye r side 


dip pipe “o i yerti 


returns 


horizontal position 


ittuachments when = spe 


MODEL 458-A 
SIZES: 3” anc 4” 


SILVW-ONITUdS 3HL 


Simplifies 
all loading 
problems 


BECAUSE IT HAS creat flexibility 


nmiple in 
sleeve that 


position to 


il post 


upright :utomaticalls 


Titi Mel iteil: other 


porates 





trouble-free operation 


cified 


OIL EQUIPMENT MANUFACTURING CO. 


3100 VERMONT AVE., LOUISVILLE, KY., 
Canadian Affiliate: Empire Brass Mtg. Ce., Lid., Londen, Ontario 








Curvision Rear-Engine Coupe designed by Richard Arbib for the veevot “Dream Car” Salon. 
Equipped with new luxury Federal Flying -A- Safti Ride Tires 


New VEEDOL 
HIGH-DETERGENCY MOTOR OIL 
el am iutelo(-1as Me Mel am a larelaiilelila: 


Because new VEEDOL High-Detergency Motor Oil ’ 

is actually capable of improving car performance, : FEDERAL 
motorists everywhere are demanding it in 'GH DETERGENC' pm 
ever-increasing numbers. They’ve learned that new == h) SS 
VEEDOL High-Detergency, made from 100% < ] 
Pennsylvania crude and the most modern, scientific F 

additives, means cleaner, smoother operating 

performance. In many cases, they have discovered Good... for a long 
the benefits of new VEEDOL High-Detergency safe ride 
Motor Oil in advertisements appearing in 


The Saturday Evening Post, Life, Collier’s and Look. TIDE WATER 
ASSOCIATED 


VEEDOL tine * OIL COMPANY 


HIGH-DETERGENCY MOTOR Oil 


NATIONAL PETROLEUM NEWS 





SUPPLY-DEMAND OUTLOOK 








of these two wes easy to reach. 
Larger capital requirements will re- 
quire careful supervision. This means 
that present management will have 
to train a greater number of leaders 
to follow them. It seemed a logical 
conclusion that many of you would 
select your more promising young 
men and shift them from position to 
position so as to provide them with 
the broad basis of training necessary 
to meet the leadership requirements 
of the future. 

The second part of this problem is 
more difficult. Why should a skilled 
individual continue to strive for 
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tinues to grow. Hence we have as- 
sumed the continued aétive contribu- 
tion of the most successful persons 
of our industry, even though we ap- 
preciate that their present economic 
incentives are grossly inadequate. . 


Labor Negotiations—Management- 
labor relationships in our industry 
have traditionally been on a local or, 
at the widest, on a company basis. 
This has been conducive to progress 
as evidenced by wages paid and em- 
ploye benefits received as fine as are 
enjoyed in any industry But efforts 
have been made to substitute bargain- 
ing on an industry-wide basis. When 
industry-wide negotiations come into 
existence, there is an ability to extort 
something from the public, whether 
this ability is exercised or not. In- 
terruptions of operations because of 
labor-management disagreement when 
on an industry-wide basis are in fact 
actions against the public. 


There are competitive advantages 
incident to good labor-management 
relationships. Many in this industry 
are most anxious to see these advan- 
tages preserved both for labor and 
for management. For this reason, 
we assumed that the general pattern 
of labor relationship would not 
change. 


Divorcement 


Competition in the market over a 
period of many years has built an in- 
dustry structure designed to meet 
best the needs of the market. In 
many cases individual firms have 
worked toward an integrated pattern 
for the purpose of supplementing the 
market organizational function of 
competition. This has resulted in 
various degrees of integration with 
the vast majority of firms engaged 
in the petroleum industry. . . 

Many organizations feel that the 
controversy involving integration does 
not touch them, but it does—either 
through ownership of transportation 
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facilities, ownership of retail outlets, 
or ownership of an interest in more 
than one phase of the industry. 


There is a suit now pending seek- 
ing to force a segregation of mar- 
keting from other phases of the in- 
dustry. None of us knows how far 
this effort will go. We are confident 
that it is an effort to modify a struc- 
ture that has been built as a result 
of competition in the industry. It 
pleads that additional curbs, or bar- 
riers, to the free flow of capital and 
effort be introduced with respect to 
the petroleum industry. Therefore, 
if atomization of this industry re- 
sults from either judicial or legis- 
lative action, the forecast which has 
been presented is no lonrer valid. A 
chaotic condition not subject to the 
same economic laws which have ex- 
isted in the past will be brought into 
being, and the premises upon which 
the forecasts were based no longer 
exist. 


Reward to Capital 


This is an extremely complex sub- 
ject to attempt to cover in a brief 
paragraph. Normally, we think of 
the claimants upon a productive ca- 
pacity of an economy as being labor, 
capital, government, and consumers. 
Labor receives a wage for its hire, 
capital receives an interest or divi- 
dend, the government receives its 
portion through taxes, and the con- 
sumer should receive his portion 
through greater real purchasing pow- 
er of the dollar because of lower 
prices. But all laborers and all pro- 
viders of capital are also consumers. 
Therefore, it is difficult to segregate 
the consumer’s share of the output 
of goods and services. In reality, if 
we recognize this overlapping, we 


could say that the claimants are but 
three—labor, capital owners, and gov- 
ernment. Of these, government has 
received the greatest rate of increase 
through higher and higher taxes. La- 
bor has received an increasing pro- 
portion of gross national production. 
The providers of capital have received 
a diminishing proportion. 


Fair Sharing Needed—-We have al- 
ready seen the essentiality of tre- 
mendous capital outlays on the part 
of this industry. To achieve this 
growth is to the benefit of labor, gov- 
ernment, and the providers of capital. 
A more equitable sharing of the fruits 
of production is a prerequisite to con- 
tinued growth. We believe that re- 
wards to capital have passed the low 
level and that the future will see 
increased interest rates. Hence we 
have assumed that the capital-sup- 
plying segment of our society will be 
more adequately compensated in the 
future and that a more well-balanced 
participation in gross national pro- 
duction among capital, labor and gov- 
ernment will come into being. It 
must, if the forecasts are to be re- 
alized. . . 


There must be a word of caution. 
The industry alone cannot insure ac- 
complishment of these objectives. If 
the American people will create an 
environment characterized by mone- 
tary stability, free prices, intelligent 
labor relations, and a sound highway 
development program, this industry 
will supply the petroleum needed to 
meet full requirements. 


Enough Oil at Home? 


World crude oil production now 
stands at a little over 12 million b/d, 
with the largest producers of the 
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free world outside the United States 
being Venezuela and the countries of 
the Middle East. . . The growth in 
production of crude oil in the last 
decade has been much more rapid 
outside the Continental United States 
than inside the borders of this coun- 
try. Even a casual observation .. . 
naturally raises the question, “How 
long can we continue to produce oil 
at an expanding rate without becom- 
ing dangerously denendent on for- 
eign sources of supply?” 


In trying to answer this question, 
the first thing to examine is the in- 
ventory of proved crude oil re- 
serves .. 


During the last 15 years our coun- 
try has more than doubled its proved 
reserves of crude oil, and this does 


not take into account an additional 
reserve of 4 billion bbls. of natural 
gas liquids which adds about 15% 
more reserve supply. And this re- 
sult has been accomplished while pro- 
ducing 24 billion bbls. of crude oil. 
Only during the war years has the 
industry failed to add substantially to 
its crude oil reserves. . . 


Ratio of Crude Reserves 
To Annual Production 


This ratio has varied from a low 
of about 11.5 in 1949 to a high of 
about 14.5 in 1940, and currently 
stands a little above 12. These are 
the figures that give rise to the 
claims of many uninformed persons 
that we are running out of oil, that 
our present supply will last only an- 
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other 10, 12 or 14 years. In this con- 
nection there are several things I 
should like to point out. 


In the first place, the reserve fig- 
ures are proved reserves. Conserva- 


. tive figures on proven area, pay thick- 


ness, percentage recovery, etc. are 
used in making up the estimates. The 
“probable” or “possible” reserves of 
new areas may be many times larger 
than the “proved” reserves, but the 
“proved” reserves are the ones mak- 
ing up the API figures. History has 
shown that API proved reserves for 
fields in the year of discovery are 
generally only 15% to 25% of the oil 
ultimately shown to be present. 

In the second place, many wells 
now producing oil will continue to be 
producing 50 years or more from now. 
Even if it were desirable to produce 
all our reserves in a period such as 
12 or 13 years, it would be physically 
impossible to do so. 

Third, and most important, any 
such contention completely overlooks 
the fact that we are finding more oil 
every year than we are using, and 
there is every reason to believe that 
we will continue to do so. 

In fact, over the 15-year period 
for which data are available, we have 
developed 1.6 bbls. of oil to take the 
place of every barrel produced. This 
record certainly does not bear out the 
contention we are running out of 
oil... 


Production and Availability 


We estimate that the industry in 
1967 will be producing about 8 mil- 
lion b/d of crude oil and 1.1 million 
b/d of natural gas liquids — a total 
of about 9.1 million b/d. This is an 
increase of about 2.2 million b/d over 
present levels—or about 33%... 

The nation’s productive capacity 
has appreciably exceeded actual pro- 
duction except during the years im- 
mediately following the war when 
release of the pent-up demand se- 
verely taxed the industry’s capacity. 
At present we have reserve produc- 
ing capacity of about 900,000 b/d. 
Our forecast expects this reserve ca- 
pacity to increase to about 1.9 mil- 
lion b/d in 1967 or about 21% of the 
daily rate of production at that 
time. . . 

In summary. . . it is our conclusion 
that the domestic oil industry will 
find enough oil in the next 15 years 
to meet foreseeable demand and, 
barring a major war with virtually 
complete cessation of imports, the 
industry will have a comfortable mar- 
gin of producing capacity in excess 
of actual requirements. 

To reach a producing capacity of 
the magnitude shown, the oil indus- 
try of the United States must find 
and develop approximately 49 bil- 
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lion bbls. of crude oil between Jan- 
uary 1, 1952 and the end of 1967. 
This task should be measured by the 
industry’s production from its be- 
ginning to date, of approximately 42 
billion bbls. and total discoveries to 
date (production plus reserves) of 
about 71 billion bbls. 


Our forecast indicates that by the 
end of 1967 cumulative crude oil dis- 
coveries should reach 120 billion bbls. 
with proved reserves standing at 38 
billion bbls. — about 13 times the 
then current rate of production. . . 

Interesting, of course, will be the 
source of all this oil of the future. 
The following discussion will outline 
briefly the significant developments 
expected in future years. 


PAW District 1 covers the eastern 
section of the United States. In this 
area the only states now producing 
oil are New York, Pennsylvania, West 
Virginia and Florida. We are fore- 
casting that this area will increase 
in production from about 69,000 b/d 
in 1951 to about 115,000 b/d in 1967. 
We expect that the major part of 


this new oil will come from Florida’ 


and that the old producing areas of 
New York, Pennsylvania and West 
Virginia will continue their gradual 
decline. 


PAW District 2 covers principally 
the Mid-Continent area of the United 
States. We are estimating that pro- 
duction in this area will increase from 
1,176,000 b/d in 1951 to about 1,490,- 
000 b/d in 1967. The major portion 
of this increase should come from 
North and South Dakota, for which 
states we are forecasting production 
at a rate of about 316,000 b/d in 
1967. .. 

PAW District $8 includes states 
bordering the Gulf Coast from Ala- 
bama to Texas, plus the states of 
Arkansas and New Mexico. We are 
estimating that production in this 
area will increase from 4,119.000 b/d 
in 1951 to 5,720,000 b/d in 1967. We 
expect Louisiana alone to increase 
from about 697,000 b/d to about 
1,180,000 b/d, with about 290,000 b/d 
coming from offshore properties as 
compared with about 19,000 b/d last 
year. We expect to see Mississippi 
double its production from 105,000 
b/d to about 209,000 b/d. We expect 
to see the Texas offshore fields pro- 
ducing some 68,000 b/d 15 years from 
now. We anticipate substantial in- 
creases in production along the Texas 
Gulf Coast—from about 1,050,000 b/d 
to 1,530,000 b/d—and almost as much 
from the prolific Permian Basin of 
West Texas... 


PAW District 4, which covers the 
Rocky Mountain area, is forecast as 
increasing in production from 297,- 
000 b/d in 1951 to 619,000 b/d in 
1967. We expect the Montana por- 
tion of the Williston Basin to grow 
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to about 180.000 b/d in the next 15 
years, and Wyoming’s production to 
expand a little more than 100,000 
WAGE ie < 


In PAW District 5, which covers 
the West Coast, we expect the pres- 
ent rate of production of 1,052,000 
bbls. to be maintained at essentially 
present levels throughout the fore- 
cast period. Production on shore in 
California will probably decline, but 
this should be offset by development 
of the California tidelands, . . 

The preceding discussion has been 


SAVE 


VIKING 





concerned principally with availabil- 
ity of crude oil, but recent years have 
seen a dramatic increase in recovery 
of liquids from natural gas. . . 


We expect to see more NGL (nai- 
ural gas liquids) extraction plants 
installed along the large interstate 
gas pipe lines to recover propane, 
butane and heavier materials from 
gas streams intended for industrial 
or residential consumption. The in- 
dustry’s development of salt cavity 
storage will provide badly needed 
facilities for storing LP-gas during 
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slack demand periods for later re- 
covery and marketing during periods 
of high demand. 

We are forecasting that production 
of natural gas liquids will rise from 
564,000 b/d in 1951 to about 1,065,000 
b/d in 1967... 


Sources of Oil 


If it should develop that the indus- 
try is unable to find oil by historic 
methods at the rates predicted in this 
forecast, we still have several other 
strings to our bow. 


Present methods of oil production 
on the average recover 25% to 35% 
of the oil in place in the ground. 
In fields where a natural water drive 
is present, such as East Texas, recov- 
eries may ultimately be as high as 
80% of the oil originally in place. 
In pools where a natural water drive 
is not present, but where water in- 
jection can be practiced, recoveries 
can frequently be increased from 
25% to 35% to the range of 40% 
to 60% of the oil in place. If tech- 
nologists of the industry can devise 
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means of substantially improving 
present recovery practices, we can 
add many billions of barrels to our 
known reserves at no finding cost, 
and can push even farther into the 
future the day when this country 
will be deficient in its oil supplies. . . 


There is a much larger area of this 
country which is potential oil terri- 
tory than appears in the producing 
column today. Naturally, the oil in- 
dustry has explored for oil fields in 
those territories which appear to 
have the best production prospects. 
But we should like to point out that 
the large areas of the Williston Basin 
of the Dakotas and Montana, and the 
Uintah Basin of Utah and Colorado 
had no oil production five years ago. 
They are now being actively explored 
and developed, and their producing 
areas will be enlarged still more. 
Any day one of these other prospec- 
tive areas, such as the Great Basin 
in Nevada and Utah, southeastern 
Colorado, the Salina Basin in Kansas 
and Nebraska, or any of several 
others, could break into the producing 
column... 


At present, reserves of oil and nat- 
ural gas liquids in the United States 
stand at some 32 billion bbls. as com- 
pared with some 74 billion bbls. for 
the rest of the free world. Fifty-two 
billion bbls. of these reserves are lo- 
cated in the Middle East. Most of 
the balance is located in Venezuela 
and other South American countries. 


At present the United States is im- 
porting a little over 900,000 b/d of 
crude oil and refined products. If 
production capacity of this country 
increases at the rates set out in this 
forecast, we expect to see a gradual 
increase in imports to about 1,420,000 
b/d in 1967. By and large, we expect 
most of the foreign crude brought 
into this country to be processed in 
refineries along the East Coast. 
While we expect Canadian crude oil 
production to increase from about 
132,000 b/d in 1951 to 715,000 b/d in 
1967, we anticipate that imports of 
Canadian crude will be primarily for 
use in the Pacific Northwest and the 
area around the head of the Great 
Lakes. 


If the oil producing industry is to 
achieve the levels of production pre- 
dicted in this forecast, it must have 
the money to do the exploration and 
development. If the government 
takes a bigger tax bite, if the deple- 
tion allowance is reduced or done 
away with, or if arbitrary and costly 
regulations are imposed to restrict 
freedom of activity, each will have a 
direct bearing on the industry's abil- 
ity to find new oil. If the price of 
crude oil is fixed while drilling costs 
are permitted to rise, the total num- 
ber of wells that can be drilled must 
necessarily be reduced. . . 
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Government Should Enforce Laws, 


Not Run Transporters’ Businesses 


By JOHN S. BURCHMORE* 


The petroleum 
industry is one 
of the largest 
users of trans- 
portation — by 
rail, by highway, 
by water and by 
pipe line. It al- 
so fuels and lub- 
ricates most of 
the _ transporta- 
tion equipment, 
including air. 
Your stake in sound transportation 
and your interest in the effects of, 
and limits upon, regulations are great. 


We may as well start right out... 
by a confession of faith. . .by admit- 
ting that we do go along with cer- 
tain broad propositions or convictions. 
The first of these—by far the most 
important and all-embracing—is that 
the proper role of government is to 
administer the law, and not to ad- 
minister the carriers. Government 
should be the umpire or referee, and 
not the captain of the team... 


Another principle, or article of 
faith. . .is this: No policy or program, 
or point of view should be adopted 
or imposed upon the decision of the 
one who proposes it. . .IIt means that 
no government agency with the duty 
or function of exploring avenues of 
improvement should at the same time 
have the power to impose a program 
upon the transportation agencies for 
whose improvement the exploration 
is made... 


Last. . .it may be worth reminding 
ourselves that every proposal carries 
the fingerprint of its proponent. In 
other words, we can often find a clue 
to the purpose—and thus even to 
the desirability—of suggestions for 
more or less regulation if we know 
who makes the suggestion, and upon 
what sort of experience or study it 
is based. . 


As Old as Tyranny—In recent years 
the climate of opinion in govern- 
ment circles outside the commission 
has cultured a new idea (new, that 
is, to our form of government), al- 
though it is really as old as tyranny. 
This idea is that government should 
initiate and manage, plan and pro- 
tect. 


This idea was slow to take root 
within the commission (Interstate 
Commerce Commission) which, large- 
ly through the years, has held fast 
to the American ideal that carrier 
management initiates and publishes 


* Partial text of paper presented at API 
Division of Transportation Nov. 10 in Chicago. 
Author is a member of the firm of Walter, 
Burchmore and Belnap, Chicago. 
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rates, and that the commission has 
authority to change them only upon 
complaint or after investigation in 
which the tariff or practice is found 
unreasonable or otherwise unlaw- 
| 


Entirely Unproductive—Some more 
recent proceedings indicate a differ- 
ent conception of a larger duty and 
obligation in the commission—a more 
ambitious place in the realm of com- 
merce and transportation. 


In the so-called small-shipments 
case, the commission undertook to 
explore what was talked about as 
the small-shipments problem—not 
with any role as umpire or arbiter 
but, rather, with an announced pur- 
pose of improving and initiating 
methods and practices as well as 
rates. This proceeding consumed years 
of time and the expense and effort 
of hundreds of people. It has been 
entirely unproductive. . . 


In the motor-carrier field, the com- 
mission undertook an investigation of 
leasing practices wherein it actually 
has legislated beyond the terms of 
the statute to prohibit leasing except 
under terms which the commission 
has dictated. .. 

In all of these the commission’s 
staff has been high-principled, honor- 
able, and rather restrained; but it 
has been studying questions and im- 
posing improvements which hereto- 
fore were considered in the proper 
domain of private management, and 
which to many transportation com- 








panies and their users were of dubi- 
ous or totally lacking benefit. 

Even More Ambitious—At the same 
time that the commission has thus 
been doing. essentially the same 
thing which alphabetical agencies and 
bureaus have been doing in extrava- 
gant fashion, there has been another 
deveiopment which resulted in fur- 
ther encroachment upon the reserved 
rights and privileges of management. 


Since. . .1935 the former monopo- 
listic position of the railroads has 
given way to intense inter-carrier 
competition. Motor carriage has de- 
veloped to the point where most of 
the traffic in some categories is car- 
ried by truck. Water carriage has 
burgeoned anew... . 

In this situation, although the na- 
tional transportation policy, as stated 
in the Interstate Commerce Act, calls 
for “fair and impartial regulation,” 
there has been a tendency—growing 
almost to a fixed policy—of co-ordi- 
nating the various forms of trans- 
portation by the initiation of, and 
regulation of, the rates in such mi- 
nutiae and detail as, in effect, to 
apportion the traffic. . . 

The sheer volume of work involved 
in co-ordinating all forms of trans- 
portation, in integrating their rates, 
and in exploring and imposing im- 
proved methods and practices, is im- 
possible of performance with the bud- 
get which the commission is given. . 

-No budget could be made adequate 
to the task if these trends are fol- 
lowed to their logical conclusion, In 
the end, the budget would have to be 
equal to the task of all carrier-man- 
agement expenses. . . 

Numerous bills were introduced in 
the last Congress, of which only a 
minor few passed—none having broad 
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GOVERNMENT DICTATION TO TRUCKERS 





effects; but renewal of these pro- 
posals is expected in the next Con- 
gress... 

For example, there has been a 
large body of public opinion which 
regarded Section 4 of the statute 
as no longer necessary. That is the 
section which prohibits, except upon 
special permission from the commis- 
sion, any rate which is greater for a 
longer distance than the rate for a 
shorter distance over the same route, 
and which alco prohibits any rate 
for a through movement greater than 
the aggregate of intermediate rates 
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for portions of the through move- 
ment. 


Yet the bill introduced in the last 
Congress, and proposed by the ra.l- 
roads, to take care of this situation 
was curious indeed. I say curious, be- 
cause railroad executives have been 
complaining against tight restraints. 
Instead of proposing a repeal of Sec- 
tion 4, the railroads proposed that 
it be introduced in Part II of the 
statute and thus made applicable to 
motor carriers; in other words, in- 
stead of removing the unnecessary 
burden from the back of railroad 
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management, let us make all forms 
of carriage equal by putting the same 
burden on the back of motor-carrier 
management. 

Another Idea—There is discussion 
—although no specific proposals are 
yet made—concerning the transfer of 
the entire commiss:on co as to make 
it subordinate to the Department of 
Commerce or a branch of the new 
Department of Transportation—which 
is to be created with cabinet status. 
Variously, it is also cuggested that 
certain functions of the commission 
be so transferred. . . 


In all of there proposals we should 
remind ourselves that it is most im- 
portant that the commission be kept 
independent of any political division 
—which means that it be kept out 
of the executive department and pre- 
served as an independent agency. It 
should be restored to its traditional 
fine position of a non-partisan, open- 
minded tribunal for the determ.na- 
tion of complaints, for the settle- 
ment of grievances, and for the con- 
demnation. . .of violations of the law. 
To do this, it must be taken out of 
the status of a body having the de- 
sign and purpose of improving trans- 
portation, of find:ng better rules, and 
of encroaching on demands of man- 
agement. 

If it is necessary in the public 
interest to have our federal govern- 
ment exploring and investigating the 
questions of transportation, this 
should not be by the same men who 
determine controversies. . . 


A Return to First Principle—The 
Interstate Commerce Commission. . . 
is now endeavoring to perform an 
almost impossible task of regulating 
the minutiae of rates and relation- 
ships. . .In considering the proposals 
of changes in jurisdiction and in 
methods, I urge the paramount princ- 
iple of return to full acceptance of 
the doctrine that railroad manage- 
ments, motor-carrier managements, 
and all other managements of busi- 
nesses of transportation should have 
great responsibility, and very large 
freedom from interference, in the job 
of making the service meet the pub- 
lic’s requirements and of insuring 
sound transportation at fair rates. . 


As government itself is the servant, 
not the master, so transportation 
must be the handmaiden of commerce 
and industry. For its continued suc- 
cess in serving the people by taking 
them and their goods where they 
want to go, it must not come about 
that transportation is managed or 
conducted by our government offi- 
cials, There must not be strangling 
and restrictive rules. 

The business of running the rail- 
roads, the trucks, the boats, and the 
planes over this whole great country 
is too immense—the job is so big as 
to be impossible of performance by 
any army of adminictrators. It is 
quite too big to be centered in Wash- 
ington. .. 
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Label Lubes Properly So Customer 
Can Decide Which to Buy—O’Hara 


By DONALD C. O’HARA* 
National Petroleum Assn. 


Every customer 
has a right to 
cast his vote by 
purchasing or re- 
fusing to  pur- 
chase a product. 
Under our system 
it is the sum of 
these votes which 
determine who 
shall prosper in 
business and who 
shall fail... 

I think the marketers of lu- 
bricating oil have a duty to the pub- 
lic to label and advertise their prod- 
ucts accurately so that the customer 
is given an opportunity to cast his 
vote. I think the API Lubrication 
Committee should be commended in 
taking the lead by revising the indus- 
try’s nomenclature, as you did during 
the past year, with the new service 
classifications, These will carry out 
the policy of allowing the customer 
to decide for himself what oil is best 
suited to his needs, and at the same 
time preserve competition by allow- 
ing each marketer to build up good 
will for his own brand. 


The Federal Trade Commission . . . 


has a general power to prohibit any 
unfair method of competition or un- 
fair or deceptive acts or practices 
in commerce. . 


There have . . . been a number of 
false or exaggerated claims prohib- 
ited by the commission. These include 
the use of the words “refinery-sealed,” 
“refinery,” or the name “Refining 
Company” by a marketer who does 
not own or control a refinery; the 
use of the words “laboratory-tested” 
or “certified’’ when the oil has not 
in fact been tested by a recognized 
independent laboratory; use of in- 
correct SAE numbers to indicate vis- 
cosity; use of the word “bonded” when 
no bond has in fact been given; use 
of the word “guaranteed” unless ac- 
companied by a clear statement of 
what the guarantee is. 


The commission also has prohibited 
certain excessive claims such as that 
oils will flow more freely at lower 
temperatures, “will not thin out or 
sludge; that they will increase motor 
life; or that they will substantially 
reduce gasoline mileage.” Many of 
these excessive claims, however, have 
been made for various other products 
such as upper-cylinder lubricants and 
gasoline additives. 


Customer Choice — The greatest 
number of FTC cases involving lu- 


*Partial text of paper presented before API 
Lubrication Committee in Chicago, Nov, 12. 
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bricating oil have involved the use of 
the word “Pennsylvania.” The com- 
mission has considered this on 14 
different occasions, and in every case 
it has sustained the position of the 
Pennsylvania Grade Crude Oil Assn. 
that the word “Pennsylvania” can 
properly be applied only to lubricating 
oil refined exclusively from crude oil 
originating in the Pennsylvania fields. 


Affirmative Disclosure—On six oc- 
casions Federal Trade Commission 
has ordered a respondent to make af- 
firmative disclosure to the buyer that 
the oil which he was selling was pre- 
viously used oil which had been re- 
claimed from crankcase drainings. . . 


It should be noted that the com- 
mission in these cases was only ex- 
tending to lubricating oil a doctrine 
which it has followed in innumerable 
other cases. It has required sellers 
to make affirmative disclosure of the 
presence of previously used material 
in cases involving the sale of hats, 
ball bearings, furniture, furs, mat- 
tresses and bedding, oil burners, spark 
plugs, tires, typewriters, umbrellas, . 

In carrying out this policy, the 
commission is doing no more than en- 
forcing a rule of good faith that is 
already observed by the legitimate 
marketers in all industries. It has 
been sustained in this position by the 
courts which have held that “the 
failure to disclose by mark or label 
material facts concerning merchan- 
dise, which, if known to prospective 
purchasers, would influence their de- 
cisions of whether or not to purchase, 
is an unfair trade practice.” 


Inasmuch as lubricating oil labeling 
is not covered by a special statute, the 
orders of the commission apply only 
to those companies which have been 
specifically named in the orders. 


Some States Require Labeling— 
There are 16 states which have speci- 
fic statutes requiring that reclaimed 
lubricating oil be correctly labeled. 
These are: California, Colorado, Con- 
necticut, Florida, Georgia, Illinois, 
Indiana, Maryland, Nevada, New 
Mexico, New York, North Carolina, 
Pennsylvania, South Dakota, Texas 
and Wisconsin. . . 


Recently some reclaimers have tried 
to avoid making a disclosure to the 
buyer by labeling their product with 
the ambiguous word “re-refined.” This 
does not comply with the specific 
requirements of most of the state 
statutes which require that the prod- 
uct be labeled as reclaimed. As a mat- 
ter of fact, I think it is doubtful that 
it would meet the disclosure require- 
ments of the FTC orders. 


There has been no court decision 
squarely on this point, but it is 
significant that the commission has 
rejected the use of the word “reproc- 


essed” in one case on the ground that 
it does not constitute such a disclos- 
ure, In this connection, I might cite 
. . « Justice Cardozo’s decision in the 
Algoma case, in which he said: “There 
are times when a description is de- 
ceptive from the very fact of its 
simplicity.” 

As most of you may recall, there 
was an article in the June issue of 
a national magazine in which the 
author contended that these disclos- 
ure statutes were unfairly discrimin- 
atory because the reclaimers were 
actually performing a complete manu- 
facturing process. This must have 
been the author’s own idea, because 
he apparently was unaware of the 
fact that the reclaimers themselves 
have successfully contended before 
the Bureau of Internal Revenue that 
they do not perform a manufactur- 
ipg process. 

Reclaimed Oil Not Taxed — I am 
sure you are all familiar with the 
fact that the manufacturers of lu- 
bricating oil are required to pay a 
federal excise tax of 6c per gal. on 
the product which they manufacture. 
The statute makes no distinction be- 
tween oils manufactured from crude 
oil or from crankcase drainings, and 
the regulations of the Bureau of In- 
ternal Revenue provide that this tax 
shall be paid by “any person who 
cleans, renovates, or refines used or 
waste lubricating oil by any method 
or process which produces an oil sub- 
stantially equivalent to new lubricat- 
ing oil.” 

As a result of insistent claims by 
various reclaimers that they were 
not performing a manufacturing proc- 
ess but were only filtering used oils, 
the Bureau of Internal Revenue re- 
versed itsoriginal position and does not 
now collect the manufacturers’ excise 
tax from reclaimers. It does collect 
the excise tax from other manufac- 
turers on rebuilt or reprocessed ar- 
ticles; for example, retreaded auto- 
mobile tires and rebuilt auto parts, 
which are subject to the same tax 
as new products. The bureau’s rul- 
ings with respect to these products 
have been sustained by the courts. 

Let the Customer Vote—The same 
magazine article to which I referred 
contained a proposal that all oil should 
be sold on the basis of certain pub- 
lished specifications. This is a propo- 
sition which I think we should face, . 

No government agency, or no pri- 
vate group, should undertake to de- 
cide for the consumer what is best 
for him. Quality is an elusive thing. 
The properties which constitute qual- 
ity for one use may make a product 
unacceptable for another use. We 
would not be willing to allow any 
organization to dictate to us whether 
we should wear woolen suits or Dac- 
ron suits. We would not be willing 
to have anyone tell us whether we 
should buy olemargarine or butter, 
and I do not think anyone should 
undertake to prescribe for the cus- 
tomer whether he should use sol- 
vent-refined oil, Pennsylvania oil, or 
reclaimed oil. 
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Electronics Put to Work in Control 
Of Remote Oil Pumping Facilities 


By J. R. ELLIS* 
Sunray Oil Corp. 


(Ed. Note: This paper describes 
operation of a booster station on a 
products pipe line remotely operated 
from another pump station on the 
pipe line. The booster station is lo- 
cated about 32 miles from the initial 
pump station.) 

The booster station—placed in op- 
eration the first of this year—takes 
advantage of recent developments 
in automatic controls and communi- 
cation devices which have been made 
available to industry. . . Use of these 
devices makes it possible for the sta- 
tion operators on duty at the initial 
pump station to observe operating 
conditions at the remote booster sta- 
tion. These observations permit reg- 
ulation of pumping rates in a man- 
ner which insures operation of the 
pipe line at maximum throughput by 
the utilization to best advantage of 
the power available at both the initial 
and booster stations. The remote 
station may be stopped and started 
from the initial station as required. 


A microwave radio system provides 
the communication channels for the 
supervisory controls and for the tele- 
metering equipment which makes the 
remote operation possible. Radio 
was chosen for this service for sev- 
eral reasons, one being that it could 
be installed at a cost one-third less 
than that required to provide a wire- 
line circuit between the stations. In- 
stalled cost of the radio circuit was 
approximately $600 per physical mile. 
Circuit availability and maintenance 
cost were also prime considerations. . . 


Radio Equipment—tThis equipment 
provides a two-way voice channel to 
the console at the initial station, and 
receives and transmits the tone sig- 
nals which operate the various super- 
visory and telemetering equipment. .. 


Two antennas are required at each 
location—one for transmitting and 
one for receiving. These are mount- 
ed on steel towers 170 ft. high at both 
the remote. and the control stations. 


* Partial text of paper presented at Pipe Line 
Symposium at API Division of Transportation 
in Chicago Nov, 11. 


The tower height provides the neces- 
sary line-of-sight path between the 
stations without requiring an inter- 
mediate relay station. . . 


Operation—The remote station is 
controlled from the console .. . lo- 
cated in the office of the initial pump 
station in such a position that the 
station operator may observe oper- 
ating conditions at both the local and 
remote stations. . . 

To start the remote station, the op- 
erator observes the reading of the 
discharge - pressure recorder, which 
shows the line by-pass pressure at 
the remote station when the latter 
is shut down, as well as the remote 
station discharge pressure when the 
station is operating. 


The operator then adjusts the 
pumping rate to obtain the optimum 
by-pass pressure for starting at the 
remote station. Pressing the start 
button transmits a tone signal via the 
radio which closes a relay at the re- 
mote station, thus instituting the 
starting sequence. 


When the start impulse is received 
at the remote station in the form of 
a tone signal from the radio receiver, 
it operates a relay which, in turn, 
closes a contactor which causes a 
valve located in the station manifold 
to open, and this permits fluid to en- 
ter the main pumping unit. 


When this manifold suction valve 
reaches a full open position, contact 
is made which causes the main pump 
to start. When the pump reaches 
normal operating speed, the manifold 
discharge valve opens and the station 
is on the line. . . 


The failure of any of the equip- 
ment to operate properly, or the loss 
of suction pressure during the start- 
ing sequence, automatically will cause 
the controls to return the station to 
standby condition. All controls are 
designed for fail-safe operation. 


It requires about two minutes to 
complete the starting cycle. By ob- 
serving the chart readings, the oper- 
ator is able to increase the pumping 
rate at the initial station in order to 
utilize fully the extra line capacity 
as it becomes available by reason of 
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the remote station’s coming on the 
line. 


Pressing the stop button reverses 
the starting sequence and isolates the 
booster station from the line in stand- 
by condition. The stop and start but- 
tons are the only manually-operated 
controls on the console. . . 


In the event of a power-line outage, 
enough power (through standby elec- 
tric power generator) is available to 
close the manifold valves which iso- 
late the station from the pipe line 
and to maintain radio communica- 
tion until regular power is restored. 
Operation of the standby generator 
is indicated at the control console by 
a signal light. 


Safety—tThe booster station has a 
single pumping unit consisting of a 
700 h.p. explosion-proof electric mo- 
tor which drives a six-stage centrifu- 
gal pump. The pump is rated at 
35,000 b/d at a differential pressure 
of 900 p.s.i. when gasoline is being 
pumped. 

The motor and pump are provided 
with shutdown controls so that the 
various component parts will be pro- 
tected against overheating. The 
pump is equipped with single mechan- 
ical seals and protection against seal 
failure is obtained by a float switch 
which will shut the unit down when 
an excessive amount of fluid drains 
to the sump. 


A combustible gas analyzer for the 
continuous sampling of the atmos- 
phere in the pump room is being in- 
stalled to shut the station down in 
the event an explosive mixture should 
develop. ... 

The operation of any of these pro- 
tective devices sounds the alarm at 
the control console, and drops a flag 
on an annunciator panel at the re- 
mote station. Correction of the trou- 
ble and manual reset are required be- 
fore the remote station can again be 
started if any of the annunciator flags 
are dropped... 

Pressure Control—A timing device 
permits the pump to start and come 
up to normal operating speed with 
the motor valve closed. The dis- 
charge-set pointer is then slowly ad- 
vanced from its initial setting ... to 
the operating pressure-set point 
which is not allowed to exceed 1,050 
pel. .. 

This permits the pump to come on 
the line by a gradual opening of the 
discharge motor valve without over- 
loading the motor which drives the 
pump, and without over-pressuring 
the pipe line during the time that the 
high pump-case pressure . . . is being 
lowered. . . An arrangement is made 
to return the discharge-set pointer to 
the starting position when the sta- 
tion is shut down... 


Pressure switches are installed on 
the pump- suction and station - dis- 
charge lines, and operate to shut the 
station down if safe operating limits 
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PUMP STATIONS 


are exceeded. The suction switch 
also provides a means of shutting the 
station down in the event of an emer- 
gency which might arise during a 


period when communication between | : : 

the stations had been lost. . . @) a @) N j E 
In addition to the station just 

described, two other remotely con- 

trolled booster stations are being 

operated on a 6-in. pipe line which 


now has a total of: four stations 
spaced over its length. 


The two booster stations are con- 
trolled from an intermediate pump 
station by its regular complement , 
of station operators. By reason 
of the radio-transmitted information 
available to the operator at all . 
times, the operation of all the sta- 
tions can ‘be synchronized ina to meet your price 
manner that maintains the maxi- 
mum throughput of the pipe line. ° 
The operation and control of the an per ea aiilehiids requirements 
booster stations are essentially the 
same as the system employed on the 
8-in. pipe line. The principal differ- 
ence is that a hydraulically-operated 
pump-discharge control valve is used 
rather than the pneumatic controls 
previously described. 


Personnel Requirements — The re- 
mote booster station is designed for 
normally unattended operation. 
However, a policy has been estab- 
lished which provides for one man to 
be on duty 40 hours per week to 
maintain the station equipment and 
grounds. . . The operation and con- 
trol of the remote station do not re- 
quire additional personnel at the in- 
itial station. .. 


Advantages—Maintenance cost has 
been low and circuit availability has 
been approximately 98%. This serv- 
ice factor is excellent in view of the 
fact that standby radio equipment is 
not provided. . . Efficiency is con- 
stantly improving as a preventive 
maintenance routine is developed. 


Maintenance of the microwave 
equipment requires only a small por- 
tion of an electrician’s time and does 
not interfere with the performance 
of his other duties. 


The additional equipment required 
to permit operation of the station by 
remote control is estimated to have | 
increased the total station cost 15% GR GNITE 
over what it would have been if man- company’ 
ual controls requiring full attendance 
had been ins‘alled. Savings in labor 
costs alone have paid out this addi- 
tional investment in nine months of 
operation. 














The use of microwave as a means | _ : bike 
of remote-station control has proved Ss ORONITE CHEMICAL COMPANY 
made possible a considerable mcrease | Sp MAMOMEST. LAM Mate « cau, SaNpanD Ou DO. Lot Amon cat 
in the capacity of the pipe line with | . MERCANTILE SECURITIES BLDG., DALLAS 1, TEXAS 
a minimum increase in operating 


costs. 
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Teaching Public Lube Facts Can Boost Volume 


NATIONAL PETROLEUM NEws has prepared a series of four 
articles designed to help the oil marketer to stimulate service 
station lube sales. Current demand for automotive lubricants 
and lube services is largely determined by what the average 

" 2 customer thinks his car needs. For the most part, he under- 
ci ) Stimulating estimates the lubrication needs of his automobile because he 
Lube Sales knows little or nothing about lubrication. 


Past experience with lube oil sales has shown that once 
the customer knows what lubrication is, how it works, and 
how it affects the life of his car, he buys more of it. In short, 
the customer can be educated to want more lubrication and 
lube services. 


NPN's series of four articles tells: (1) What motor oil 
is, how it works, its limitations and the big job it has to do; 
(2) how individual driving habits affect the burden placed on 
motor oil, shortening the serviceable life of the oil, or lengthen- 
ing the oil’s life, thereby determining how often oil should be 
.) The Sales Tool changed; (3) the job performed by chassis lubrication and the 
value of regular lube jobs in prolonging car life; (4) how more 
lubrication and lube services actually mean a savings to the 
motorist. 


The articles are aimed directly at the motorist and written 
in layman’s language. They remove the shroud of mystery from 


lubrication and make it understandable and economically at- 
tractive. 





The purpose of the series is to supplement the efforts of 
oil marketers to sell more lubrication through their retail out- 
2 How to Use It lets—the service stations. Distributed to customers at the 
pump island, or mailed out with followup reminders, or to 
credit card customers, these articles can do much to stimulate 
lube sales. 





Reprints of the articles are available. They may be ob- 
tained individually to be distributed over the four- or five-week 
period of a lube sales campaign. 


Reprints can be ordered through: 
Reprint Department 
National Petroleum News 
How to Get It 1213 West Third St. 
Cleveland 13, Ohio 


Articles are available at these prices: 
35¢ each single copies 
$2.50 per 100 
$20.00 per 1,000 
Special prices for orders 
of 10,000 or more 
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How Motor Oil Keeps Engines Young 


By HOLGER RIDDER 
NPN Staff Writer 


Is it possible for an automobile 
engine to run efficiently and eco- 
nomically long past the usually ac- 
cepted period in which it would need 
a major overhaul? 

The answer is—YES. | 

What’s the secret? —MOTOR OIL. 


How does motor oil prolong engine 
life? It does it by performing five 
important tasks: 


1—Lubrication; 

2—Cleansing; 

3—Cooling; 

4—Acting as a piston ceal, and 

5—Serving as a cushion between 
moving parts. 


The only trouble is, motor oil 
doesn’t always get the chance to do 
everything it’s supposed to do. That’s 
because a majority of motorists un- 
knowingly abuse those 100 or more 
“horses” under the hoods of their 
cars. 

Every driver—with but few ex- 
ceptions—considers his driving nor- 
mal. But, take 100 drivers—all with 
different driving habits—and every- 
one of them will consider hig driving 
normal. So, instead of one “normal,” 
there may be 100. They may range 
from the easy-going driver who 
never exceeds 30 miles per hour go- 
ing from home to office or shop and 
back, to the “cowboy” type who gets 
off to jack-rabbit starts and roars 
along at 50 and 60 miles per hour 
for long stretches at a time. 


Yet the car engine has only one 
“normal”’—those conditions under 
which it will operate most efficiently 
and for the longest period of time 
without breakdown. Therefore, of 
100 drivers, perhaps only one oper- 
ates his car in a manner that may 
be considered “normal” for the en- 
gine. 

This doesn’t mean the other 99 
drivers will wreck their engines in 
short order. It does mean, though, 
that unless certain preventive pre- 
cautions are taken, their car engines 
will need a major overhaul long be- 
fore the car itself wears cut. 

That’s where motor oil comes in. 

Oil acts as a buffer. It can ab- 
sorb much abuse and still conserve 
engine life. In fact, in normal use 
oil takes a lot of abuse and still dces 
a good job. But, as with everything 
else, oil has its limitations. It is the 
failure to recognize these limitations 
which causes the premature failure 
of most car engines. 

Let’s look at the job oil is designed 
to do, and let’s see, too, how much 
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abuse it can stand and still function 
effectively. 


Lubrication—Webster defines lubri- 
cate as meaning “to make smooth 
or slippery.” It’s that simple—pro- 
viding a smooth, slippery film upon 
which two hard curfaces can move 
freely without wear or noise. 

In a car engine the same prin- 
ciple holds true, but oil's job is multi- 
plied thousands of times. 


In a cranking rod bearing in a 
car engine, the opening between the 
bearing and the shaft is about cne 
thousandth of an inch—the paper 
on which this is printed is about 10 
times that thick. Oil must penetrate 
this tiny space and remain under all 
conditions to keep the surfaces of 
the bearing and shaft properly lubri- 
cated. Only that thin film of oil 
prevents the bearing from wearing 
out in almost no time at all. 

But oil’s job really gets tough the 
minute the engine is started. The 
job it does makes a professional 
weight lifter look like a sissy. For 
example: 

A motorist hops into his car in the 
morning to drive five miles to the 
office or shop, or the housewife 
drives five miles downtown to shop. 
Traffic is heavy, so average speed 
for the trip is about 20 miles per 
hour—a speed eacy on the car. Or, 
at least so the driver thinks. But 
let’s look at the strain put on the 
oil lubricating only one cranking rod 
bearing in that car. 


With each firing stroke, one crank- 
ing rod bearing exerts about 3,800 
Ibs. of pressure on that one-thou- 
sandth of an inch thick film of oil. 
During that 15-minute, five-mile trip 
downtown, this film of oil is given 
that 3,800-lb. whack 7,500 times. 
Driving an hour at 20 miles per hour, 
the bearing oil takes 30,000 of these 


3800 LBS. 


WEIGHT LIFTER — One-thousandth of 

an inch thick oil withstands a 3,800-Ib. 

whack with each movement of a crank- 

ing rod bearing in the average car en- 

gine. In 1,000 miles of driving, one 

cranking rod bearing has delivered about 
114 million of these blows 


3,800-lb. thumps. Extend that to 
1,000 miles—or 50 hours—and that 
one cranking rod bearing has deliv- 
ered about 1% million of these al- 
mocst-two-ton blows to a tissue-thin 
film of oil. 

A tough job? 

It’s even tougher when the bear- 
ing job ordeal is multiplied by the 
number of other moving parts in an 
engine which must be lubricated un- 
der comparable conditions. 


But that’s not all. In car en- 
gines an oil must lubricate whether 
it’s 20° below zero in the crankcase 
or up around 400° in somé other 
part of the engine. So, an oil must 
not get too thick when cold, or it 
won't penetrate and lubricate those 
one - thousandth - inch clearances. 
Neither can the oil get too thin when 
hot. It must retain body enough 
to withstand thousands of two-ton 
blows. 


MUST BE JUST RIGHT—Oil at wp 
is too thick to penetrate the close clear- 
ance between piston ring and cylinder 
wall, and do proper job of lubrication; 
oil is too thin to do good lubricating job 
and just slips through without doing job 
(middle); the oil at the bottom is just 
right and lubricates space between ring 
and cylinder wal). Piston ring grooves 
are exaggerated in diagram 


And, because modern engines run 
at temperatures considerably higher 
than years ago, oil must be fortified 
so that it will not oxidize (break 
down) under the terrific engine heat. 

Modern oils are designed to do the 
job. 


Cleansing—-With closer tolerances 
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than ever before in engines, oil is 
called upon more and more to clean 
as it lubricates. Additives used in 
oils today have increased their 
cleansing powers. But, again, there’s 
a limit as to how much dirt an oil 
can hold and still do an effective job 
of lubrication. For example: 


On an average, a car engine will 
breathe in about 10,000 gals. of dust- 
laden air for every gallon of gaso- 
line consumed. There are 231 cubic 
inches in a gallon, and it is estimated 
there are about 115,000 particles of 
dust in each cubic foot of average 
air (the concentration is even higher 
on highways). Thus, in about 15 
miles of driving, an engine will 
breathe in about 265 billion particles 
of dust. After 1,000 miles of driving, 
the engine will have breathed in al- 
most 18 trillion particles of dust. 


A two-way team combines to cope 
with this deluge of dust. The air 
filter (if it’s maintained properly) 
removes some; some goes into the 
oil system where still more dirt is re- 
moved by the oil filter. However, 
some dirt remains and circulates with 
the oil. Even after this dual filtra- 
‘tion, an engine can become over- 
loaded with dirt. When that hap- 
pens, then the oil serves to circulate 
the dirt through the engine and, in 
effect, becomes a grinding compound 
rather than a lubricant. 


But dust isn’t the only contami- 
nant. An engine produces about one 
gallon of water for each gallon of 
gasoline used. In 1,000 miles of driv- 
ing, an engine will produce about 66 
gals. of water. Then there are the 
ashes produced in the combustion 
chambers or cylinders as gasoline is 
burned. These ashes contain soot, 
carbon, lead salts, etc. 


Additives in modern oils help keep 
this dirt in suspension where it can 
cause no harm. But only so much 
dirt can be carried safely in the oil. 
When the oil’s dirt-carrying capacity 
is exceeded, then engine wear and 
corrosion begin. Oil has a big clean- 
ing job. 


OIL AT WORK—Modern detergent oils 
help keep an engine clean. They work to 
remove and prevent deposits on pistons 
and rings, as well as other engine parts 
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AN ENGINE SEAL—In addition to acting as a lubricant, motor oil acts as a seal be- 

tween pistons and cylinder walls to give the engine its high compression. Sketch at 

left shows what happens when carburetor mixture is too rich, or combustion is faulty. 

Large amounts of unburned gasoline mix with the oil, diluting it and making it ineffec- 

tive both as a seal against blow-by and as a lubricant. The oil shown to the right has 
retained its body and functions well as a seal and lubricant 


Cooling — Water is the principal 
means of cooling an automobile en- 
gine. But when it comes to bearings 
and numerous other engine parts 
which cannot be cooled by water, oil 
takes over the job. A clean oil 
will do the job well and will carry 
heat away from critical working sur- 
faces. 


Dirt, however, acts as an insulator. 
So, when oil becomes dirty, it loses 
its ability to remove heat from lubri- 
cated surfaces and this can result 
in overheated parts which will stick 
and bind, causing mechanical dam- 
age. 


Sealing—Oil acts as a seal between 
the pistons and cylinder walls to 
give the engine compression needed 
to operate efficiently, and also to seal 
against blow-by. 


In all engines, a certain amount 
of unburned gasoline blows by in the 
cylinders. Oil is designed to take 
care of normal amounts, but when 
the carburetor mixture is too rich, or 
combustion is faulty and large 
amounts of unburned gasoline find 
their way into the oil, then oil be- 
comes diluted. When that happens, 
its effectiveness as a seal is lost. 


Cushion—That one-thousandth of 
an inch oil film mentioned earlier 
acts also as a cushion. Each time 
it takes a two-ton blow, it acts as a 
soft cushion between metallic parts 
to prevent excessive noise. An oil 
loaded with dirt and diluted with 
unburned gasoline, though, loses 
most of its cushioning ability. Try 


loading a pillow with sand instead 
of feathers sometime and see how 
good a cushion it makes. 


So What!—So oil does lubricate, 
clean, cool, seal and cushion in an 
engine. How will that make an en- 
gine last longer? 


Actual engine tests conducted in 
laboratories and in the field prove 
that by keeping an engine supplied 
with clean oil, the wear on various 
parts of that engine can be reduced 
from 50 to 75% or more. Dirty oil 
doesn’t lubricate an engine—it wears 
the engine out. 

When is an oil too dirty to be 
used ? 

Without an analysis of the oil, it’s 
almost impossible to tell exactly. But 
past experience has developed certain 
yardsticks whereby an oil’s useful- 
ness can be safely estimated. The 
measure is based on driving condi- 
tions in about this fasion: 

Favorable Conditiors — Country 
driving at high temperatures for 
fairly long stretches at a time (50 
or more miles at a stretch); newer 
cars in warm-weather use — Oil 
drains up to every 2,000 miles. 


Unfavorable Conditions—Operation 
involving an excessive amount of en- 
gine idling, stopping and starting and 
no long runs (typical of most driving 
in cities); operation in extreme win- 
ter weather; operation in severe dust 
conditions—Oil drains as frequently 
as every 500 miles. 


Average Conditions — Oil drains 
every 1,000 miles. 
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the book that captures 
the personality of an industry 


A fact-filled picture story of 
the petroleum industry that 
every API man should own... 


ConsutTING photographic editor of Holiday, and a 
contributor to other top magazines, Tom Hollyman 
now turns his lens on oil—to tell its exciting story 


in terms of the industry’s men and women. Read the full story in “The Oilmen”— 


Dramatically photographed, concisely written, ges coo hn a $150 
clothbound and oversize, “The Oilmen” tells 

petroleum’s full story from search to discovery ... 

through production, refining, transportation, marketing 

... to the ultimate user’s door. It’s a book the industry 

has needed for years, a book that every man and woman 

associated with petroleum must see, read, own. 


Rinehart & Company, Inc., Dept. 333 

232 Madison Avenue, New York 16, New York 
Please send me ___ copies of THE OILMEN @ $1.50. 
l enclose check or money order in the amount of $____. 


SHELL OIL COMPANY 
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ON TOUR of the new catalytic cracking unit of Pan American Refining Co., at Texas City, Tex., are these marketing men of 
American Oil Co., shown here with Dr. Harold R. Snow (third from left), vice president and general manager of the refining com- 


pany. 


Left to right, are T. C. Christiansen of the Portland, Me., division; W. C. Fowler, Baltimore, sales manager for southern 


territory; Dr. Snow; George M. Glazier, Baltimore, director of sales training; and Robert E. Bowen, Miami Fila., branch manager 





WEST VIRGINIA Petroleum Assn. held its 15th annual convention in Charleston at 


the Danie) Boone Hotel, Oct. 22. 


Officers include, left to right, E. B. Watson, district 


manager, Gulf Oil, vice chairman; Francis Farley, executive secretary; and R. E. Mc- 
Daniel, division manager, Esso Standard, chairman 


E. F. Critchett, assistant manager- 
reseller of Indiana Standard’s Huron, 
S. D., sales field, has retired after 
more than 28 years with Standard. 

Mr. Critchett joined Standard in 
1924 as a specialty salesman at Min- 
neapolis. He was appointed assistant 
manager of the Huron sales field in 
1935 and after two years was trans- 
ferred to Chicago as motor oil sales 
manager. He returned to Huron in 
1938. 


E, E. Leslie, former sales manager- 
reseller at Mankato succeeds Mr. 
Critchett. 
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Also retiring from Indiana Stand- 
ard is M. A. Neighbor who has been 
assistant manager-reseller of the 
Des Moines, Iowa, sales field and has 
been with the company over 29 years. 

R. F. Wilson, former assistant man- 
ager at St. Joseph, Mo. will go to 
Des Moines to replace Mr. Neighbor. 
B. J. Harper, former sales manager- 
reseller at Evansville, Ind., succeeds 
Mr. Wilson. 


Robert J. Klipple is the new man- 
ager of Ammar Oil Co. Marietta, 
Ohio. 


Oil credit men at the recent con- 
vention of the American Petroleum 
Credit Arsn., numbered 130, repre- 
senting 34 companies. Two new mem- 
bers were present: F. S. Skinkler, 
The Texas Co., Minneapolis, and An- 
drew Glenn, Cosden Petroleum Co., 
Big Springs, Tex. In charge of the 
convention program were W. H. 
Montgomery, Pure Oil, Chicago, com- 
mittee chairman; Dewey Walker, 
Mid-Continent Petroleum, Tulsa; H. 
E. Butcher, Cities Service, Chicago, 
and E. A. Schramke, Esso Standard, 
Philadelphia. Herbert R. Wakefield, 
Sun Oil, Philadelphia, could not par- 
ticipate because of illness. 


Appointments at Union Oil of Cali- 
fornia: 

Paul E. Ethridge is now district 
sales manager in Fresno, Calif., re- 
placing W. S. Christopher, transferred 
to the Pacific Northwest. 

W. D. Conklin has been appointed 
resident manager at Mariposa, Calif., 
formerly a consignee operation. 


J. Hal Rogers has been named 
property representative in the com- 
pany’s central territory, with offices 
in San Francisco. 

Elmer ©. Cleveland has been ap- 
pointed transport supervisor of the 
distribution department, San Fraric- 


isco. 
> om _ 


J. Fernandes Jr., is now manager 
of the export division of Evans 
Cooperage Co., with offices at 214 Lee 
Circle Bldg., New Orleans. Before 
joining the Evans company, Mr. Fer- 
nandes was manager of the export 
division of Atlas Lubricating Corp. 
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COMING MEETINGS 


NOVEMBER 


* Assn. of Arkansas, annual meet- 
Marion Hotel, Little Rock, Ark., Nov. 


oil Industry TBA Group, Chase-Park Plaza 
Hotels, St. Louis, Nov. 17-18. 
DECEMBER 


Interstate O11 Com annual 


pact Commission, 
——] Allis Hotel, Wichita, Kansas, Dec. 
5-6. 


ennessee Oll Men’s Assn., Peabody Hotel, 
Memphis, Tenn., Dec. 14-16. 


1953 


JANUARY 


Kentucky Petroleum Marketers Assn., 27th an- 
nual convention and trade show, Brown 
Hotel, Louisville, Ky., Jan. 7-8. 

North Carolina Oil Jobbers Assn., annual meet- 
ing, Raleigh, N. C., Jan. 21. 

National Council of Private Motor Truck Own- 
ers, Imc,, Statler Hotel, Detroit, Jan. 22-23. 

Northwest Petroleum Assn., Nicollet Hotel, 
Minneapolis, Minn., Jan, 22-23. 

Independent Oilmen’s Assn., annual 
meeting, Atlanta Biltmore Hotel, Atlanta, 
Ga., Jan. 23-24. 

Truck Trailer Manufacturers Assn., Ine., Edge- 
water Gulf Hotel, Edgewater Park, Miss., 
Jan. 26-28. 

Kansas Oi] Men’s Assn., annual convention, 
Lassen Hotel, Wichita, Kans,, Jan, 27-28. 


FEBRUARY 
Missouri Petroleum Assn., President Hotel, 
Kansas City, Mo., Feb, “6-7. 
Florida Petroleum Marketers Assn,, annual 
meeting, Hotel Seminole, Jacksonville, Fia., 
, Feb. 





Institute, Lubrication 
tin Sheraton-Cadillac Hotel, Detroit, 


ependent Oil Jobbers Assn., 
Moines, Iowa, Feb. 18-19. 

Ol) Industry TBA Group, West Coast Division, 
second annua! meeting, Whitcomb Hotel, San 
Francisco, Feb. 24. 

Wisconsin Petroleum Assn., annual convention, 
Schroeder Hotel, Milwaukee, Wis., Feb. 25- 
26. 


MARCH 


American Society for Testing Materials, spring 
meeting and committee week, Detroit, March 


-6. 

Illinois Petroleum Marketers Assn., Hotel Sher- 
man, Chicago, March 10-12. 

Ohio Petroleum Marketers Assn,, annual con- 
vention and marketing exposition, Deshler- 
Wallick Hotel, Columbus, Ohio, March 17-19. 

Texas Oil Jobbers Assn., annual convention and 
exhibit, Plaza Hotel, San Antonio, Texas, 
March 19-21. 

Western Petroleum Kefiners Assn., annual 

meeting, Plaza Hotel, San Antonio, Texas, 

March 23-25. 


APRIL 


Indiana Independent Petroleum Assn., spring 
convention, Hotel] McCurdy, Evansville, Ind., 
April 15-16. 





Pr Assn., Cleveland, Ohio, 
April 15-17. 
National Tank Truck Carriers, Ine., Boca 
Raton Club, Boca Raton, Fia., April 16-19. 
American Petroleum Institute, Division of 
Transportation, products pipeline conference, 
a Muehlebach, Kansas City, Mo., April 
2 
ent Petroleum Assn, of America, Jef- 
ferson Hotel, St. Louis, Mo., April 27-28. 


MAY 
Liquefied Petroleum Gas Assn., Conrad Hilton 
Hotel, Chicago, May 3-6, 
American Petroicum institute, Division of Mar- 
keting, mid-year meeting, Baker Hotel, Dal- 


las, Tex., May 4-5. 
* See Springs 


Petroleum Assn 
Hotel, Bedford, Pa., May 10- 

American Petroleum lacteatee Lubrication 
Committee, The Greenbrier, White Sulphur 
Springs, W. Va., May 11-13. 

International Petroleum 
Okla., May 14-23 

Empire State Petroleum Assn., Inc., annual 
> Hotel Roosevelt, New York, May 
17-19. 


Tulsa, 


JUNE 
American Assn. of Battery Manufacturers, 
Chateau Frontenac, Quebec City, Que., June 


Penns Grade Crude Oll Assn., 30th an- 


yivania 
nual meeting, William Penn Hotel, Pitts- 
burgh, June 18-19. 
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KANSAS-OKLAHOMA Oil Industry Information Committee leaders get together in 

Tulsa. Left to right, R. E. Pielsticker, former president of Stanolind Oil Purchasing 

Co.; Harry A. Trower, retired vice president, Phillips Petroleum; Harold Berg, regional 

manager, Ethyl Corp. retiring chairman; and new chairman E. A. Williford, regional 
marketing manager, Continental Oil 


Jacques Ellison, Jr., has been ap- 
pointed senior district representative 
for the Oil Industry Information Com- 
mittee in New England succeeding 
John B. Goodman, who has resigned 
to become assistant director of public 
relations for American Oil Co. 

Mr. Elligon has been with the OIIC’s 
Kansas-Oklahoma district as repre- 
sentative. He is succeeded in this po- 
sition by Richard H. Robinson of 
Oklahoma City who will make his 
new headquarters in Tulsa. 


. * * 


Continued expansion of the Lemont 
refinery of Globe Oil and Refining 
Co., Chicago, brings on two new ap- 
pointments for that firm—Dr. W. F. 
Krause as technical manager” and 
Amos C. Beave.s as manager of man- 
ufacturing. 

A. Cameron Dystrup succeeds Dr. 
Krauce as chief chemist. 


Frank J. Carnaghi, president of 
Joliet Lincoln Petroleum Co., Joliet, 
Ill., has added two new fuel oil trucks 
to his fleet. 


* * 7. 


Richard M. Pickett, who recently 
held positions as assistant manager 
of the Los Angeles and Oakland di- 
visions, respectively, for Standard 
Stations, Inc., Standard of Califor- 
nia subsidiary, has joined Caltex in 
New York. 

Mr. Pickett started as a service 
station employe for Southern Gas 
Stations, Los Angeles, in 1930, and 
went to Standard Stations, Inc. the 
following year. 


Two new appointments at Tide 
Water Associated include those of 
Dwight P. Bailey and Wilfrid S. Fen- 
ton. Mr. Bailey has been promoted to 
assistant industrial products sales 
manager for the eastern division and 
Mr. Fenton is now inductrial sales 
manager of the New York sales de- 
partment. 


Herbert Morris, formerly of Ada, 
Ohio, is now a partner in the Morris 
Oil Co. at Van Wert, Ohio. 
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William Pritchard— His Goal: A Better Oil Tank Trucking Industry 


Oil trucking is William Prit- 
chard’s “first love’—and for 16 
years he has been deeply en- 
grossed in this industry which 
to him is “a combination of the 
two most fascinating occupa- 
tions in the world.” 

Besides his demanding job as 
vice president of Coastal Tank 
Lines at York, Pa., (where he 
helps to move % billion gals. of 


oil and liquid products more 
than 18 million miles a year), 
he works hard at promoting 
greater co-operation between 
the oil and trucking industries. 
And now as recently elected 
president of the National Tank 
Truck Carriers Assn., he has 
outlined a big job for himself 
and the association in under- 
taking to establish an advisory 
committee for the Interstate 
Commerce Commission on tank 
truck specifications, to work 
for standardization of tank 
trailer design, uniformity of 
city ordinances covering the 
transportation of inflammable 
liquids, and a more intensified 
safety program. 


Speaking for himself, Mr. 
Pritchard says “the trucking 
industry should have greater 
support from oil and chemical 
industries in striving for uni- 
form size and weight regulations 
and the oil industry itself should 
have greater uniformity in 
codes applying to the storage, 
sales and movements of its 
products.” 


Born in Philadelphia 56 years 
ago, William Pritchard was 
orphaned at the age of 12. He 
attended high school and busi- 
ness school in his home town 


and took his first job there 
working for the Ford Motor Co. 
In 1936 he entered the oil trans- 
portation business as traffic 
manager for tank trucking firm 
in Upper Darby, Pa. When this 
firm was bought out by Coastal 
Tank Lines, Mr. Pritchard 
stayed right with Coastal and 
moved on through the ranks 
until in 1942 he was elected vice 
president and traffic manager. 
He has since relinquished the 
latter post because of increased 
duties as vice president. 


Although the press of duties 
as a Coastal executive and head 
of the nationa] tank truck as- 
sociation would be more than 
enough for the average individ- 
ual, Mr. Pritchard finds time to 
be secretary of the Pennsylvania 
Motor Truck Assn., Conference 
vice president of the American 
Trucking Assn., a member of 
the Oil Heat Assn. of Central 
Pennsylvania, the American Pe- 
troleum Institute, the Trans- 
portation Club of the Petroleum 
Industry, the National Defense 
Transportation Assn. and the 
Traffic Club of York, Pa. 


He and Mrs. Pritchard reside 
in York, and are the parents of 
a daughter, now a student at 
Syracuse University. 





ed 











GOOD WILL PROGRAM for the oi] industry at Glens Falls, N. Y., was arranged by (left to right): Fred Grinnell, OII[C, New 
York City; Bill Miller, American Oil Co., Glens Falls; Bob Reilly, American Oil Co., Albany; Bill Chrisman, Socony-Vacuum, 
Saratoga; and Bill Schwindeman, Socony-Vacuum, Albany 
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... Mow reporting to more 
stockholders and more jobbers 


than ever before 


Ashland Oil now has more than 27,000 stockhold- 
ers. This compares with 12,000 stockholders two 
years ago. Just as the investing public recognizes 
the present soundness and the prospect for future 
growth of Ashland Oil, so are independent oil 
jobbers and dealers impressed with the amazing 
growth of Ashland sales—sales through inde- 
pendent distributors. Independents who desire to 
expand their operations should write for details 
of Ashland’s merchandising program. 


ASHLAND OIL & REFINING COMPANY 


Home Office: Ashland, Kentucky 


711 Park Bidg., Pittsburgh, Pa. 1402 Federal Reserve Bank Bidg., Cincinnati, Ohic 
Standard Bidg., Cleveland, Ohio 3005 Dumesnil St., Lovisville, Ky. 

2500 Broadway, Evansville, Ind. Rural Route No. 4, Paducah, Kentucky 

?. O. Box 210, Findlay, Ohie 5 East Main St., Nashville, Tenn. 2616 E. Broadway, Alton, Ill. 








3 extra feet 
of capacity! 


) with New Wiggins Full Travel Lodek... 





at no extra cost! 


Now —for the first time, a floating roof that utilizes Full Tank Height! 
When empty, the roof actually rests on the tank bottom without pipe 
supports. The Full Travel enables you to utilize the full capacity of 
the tank for conservation storage. 

Result: 1. Complete protection of product for the entire tank 
height. 2. Effective elimination of dead storage space. 3. More usable 
capacity without increase in cost. 

Only a General American patented Wiggins Lodek can offer you 
this new Full Travel . . . this 100% use of capacity. 











GENERAL AMERICAN TRANSPORTATION CORPORATION 
135 South La Salle Street - Chicago 90, Illinois 


District: Offices: Buffalo * Clevelond * Dallas * Houston * Los Angeles * New Orleans * New York © Pittsburgh 
St. Lovis * Son Francisco * Seottle * Tulsc * Washington. 
Export Dept.: 10 Eost 49th Street © New York 17, New York. 





